





Diamond Jubilee of the Met evokes 
Fi ie dale) lo Ren diaal-mmell-taalelameonmm dal — 
luxury market, mid-2Oth Century 
style. (Marketing) 
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It may be right down your alley, too 


When you hold a bowling ball in your hands, you're holding years of experienc: 


ilon i i great deal of care in its manufacture. For tew products are made 
tm « 
to such exacting specifications - 
a 


That’s why the make up ol i ball is nevel changed without careful considet } & m 
tion and thorough testing That's also why it’s safe to say a le ading bowlit 
ball manufacturer found PLIOFLEX rubber right down his alley for the oute 


hell of his product 


co 
Surprisingly enough a bowling ball does start out as two different rubber com Pliofiex 


pounds —a high gravity core and a super-tough shell. These are later fused into 
enera/! purpose 
a hard, solid sphere. And it’s to the shell that PLiorFLEx brings ’ 
synthetic rubber 
even reater toughness and a better finish plus extreme 


uniformity and easy processing — all at lower cost 
CHEMICAL 


Perhaps you'll also find Puortex right down your alley 
for either hard or soft rubber goods. One thing certain 
you ll find no finer rubber or service anywhere. For full 
details, write to Goodyear, Chemical Division, Dept. 
W-9415, Akron 16. Ohio 
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STOCK PRICES TAKE OFF AGAIN. New records are being 


averages and trading volume, and there’s no ceiling in sight 


ANILINE’S STILL NOT FOR SALE. A syndicate is ready to 


seized General Aniline & Film, but now the Farbens want to scotch any dec sk: 


IT LOOKS LIKE A MERRY XMAS FOR .... shoppers, retailers, ai 
especially—department stores 


biate-seaped PULLS IN LIVE THEATER. 


smai 


SQUARING OFF FOR THE FIGHT OVER SPENDING. 


and the new Congress will meet head-on—and the Congress is a ver 


BEHIND THE MILLION- en KITE. A New Yorker is charg 
time bilking of a group of kb s—alle 


WORLD BUSINESS age The U.S. recession didn’t hurt as 


been feared in some countries, though commodities are still in a slump 
IN BUSINESS. News about Supreme Court rulings, boost in por 
tions, the Miami TV case, highway billboard rules, another “most” for the circus. 


gedly with some banker 
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1953 1954 1955 Oo N OD 


1946 Month Week § Latest 
Average g Ago Ago Week 


BUSINESS WEEK INDEX (chart)... . . 91.6 135.1 $137.1 *137.5 


PRODUCTION 


Steel ingot (thous. of tons 2,003 2,011 2,029 
Automobiles and trucks 51,964 7122,558 161,271 
Engineering const. awards (Eng. News-Rec. 4-wk. daily av. in thous $17,083 $61,150 $43,214 $48,702 
Electric power (millions of kilowatt-hours) 4,238 12,067 12,330 12,311 
Crude oil and condensate (daily av., thous. of bblis.)............... sat 4,751 6,874 6,911 7,003 
Bituminous coal (daily av., thous. of tons) 1,745 37 1,406 1,410 1,429 
Paperboard (tons) nape 167,269 308,795 317,807 311,196 


TRADE 


Carloadings: mfrs., miscellaneous and I.c.l. (daily av., thous. of cars).... 
Carloadings: all others (daily av., thous. of cars 

Department store sales index (1947-49 = 100, not seasonally adjusted 
Business failures (Dun & Bradstreet, number) 


PRICES 


Spot commodities, daily index (Moody's, Dec. 31, 1931 100).... 
Industrial raw materials, daily index (BLS, 1947-49 

Foodstuffs, daily index (BLS, 1947-49 - 

Print cloth (spot and nearby, yd.)............... 

Finished steel, index (BLS, 1947-49 

Scrap steel composite (iron Age, ton) 

Copper (electrolytic, delivered price, E & MJ, Ib.).............0000- 
Wheat (No. 2, hard and dark hard winter, Kansas City, bu. 

Cotton, daily price (middling, 1 in., 14 designated markets, | 

Wool tops (Boston, Ib 


FINANCE 


500 stocks composite, price index (S&P’s, 1941-43 10).. 
Medium grade corporate bond yield (Baa issues, Moody’s).............. 
Prime commercial paper, 4 to 6 months, N. Y. City (prevailing rate)..... 


BANKING (Millions of Dollars) 


Demand deposits adjusted, reporting member banks..... a f 54,800 55,593 56,412 
Total loans and investments, reporting member banks _ f 86,277 94,080 93,924 
Commercial and agricultural loans, reporting member banks t 31,751 30,223 30,441 
U. S. gov't guaranteed obligations held, reporting member banks tt 24,959 31,983 3% 31,520 
Total federal reserve credit outstanding 25,225 26,519 26,694 


MONTHLY FIGURES OF THE WEEK — _ “y Month 


Average Ago 3¢ Month 
Housing starts (in thousands) .... October 55.9 96.7 ) 111.0 
Imports (in millions) $412 $1,043 : $953 
Average weekly earnings in manufacturing October $43.82 $82.56 $85. $84.35 
Retail sales (seasonally adjusted, in millions) September $8,541 $16,919 $16,859 $16,562 


* Preliminary, week ended November 8, 1958. ++ Fstimate. 8 Date for "Latest Week’ on each series on request 


+ Revised ** Tem designated markets, middling 


PICTURE Cover—Grant Compton; 26, 27—Tom O'Reilly; 28—W.W 
58 rant Compton; 59 top It.) Arthur Siege top rt.) Grant Comptor 
AcGraw-H World News 122 U.P 136 137 be-Democr at 





Good earnings for the telephone company have 


a way of being good for the customer, too 


Everybody has problems. One of ours is 
the rather widespread belief that the sure 
way to low telephone rates is to keep the 
company’s earnings as low as possible. 


Attractive as this may seem at the mo- 
ment, it has distinct hazards for the tele- 
phone user. Handcuffing the company limits 
progress and long-range economies, and will 
lead to poorer service at a higher price than 
the customer would otherwise have to pay. 


This fact is receiving increasing recogni- 
tion by the commissions which regulate tele- 
phone rates and earnings. But it is not 
something that concerns the commissions 


alone. It needs your understanding, too. 


Regulation can only work best in the inter- 
est of all when it is free to act in the interest 


of all on the basis of economic facts. 


Authorizing good earnings for the tele- 
phone company requires wisdom and fore 
sight and sometimes calls for a high degree 
of political courage. Such action, however, 
in the long run will return the greatest value 
to the public. 


Fortunately, from the standpoint of the 
individual telephone user, our increased rate 
needs, where required, are small. ‘They usu- 
ally come to not more than a few cents a day 


on the average customer’s bill. 


BELL TELEPHONE SYSTEM 








IS YOUR 

SHIPPING ROOM 
ae A ee O) ee | od 
.....OFr just 
VaMe-bid-lelalelelclal ard 


SIX MONTHS? EIGHT? How long since you visited your shipping room? 


Management today is giving a long, hard look 
at time/motion/materials costs in packing and 
shipping. It’s an “overhead” area where savings 
through up-dated methods may mean greater 
efficiency and stepped-up profit ratios. 

As the world’s largest manufacturer of gummed 
tapes for industry (maker, too, of all manner of 
quality kraft wrappings, sacks and bags) Hudson's 
prime interest is providing the newest packaging 
materials those often ignored, but vital, tools 


your shipping room’s overhead control 


May we suggest that you look into this area 
Rewards may be larger than you think. Near y« 
is a Hudson career man distributor 
help. Call him . . . or write us for inform 
Address Dept. Bl, HUDSON PULP & PaPerR Corp., 
477 Madison Avenue, New York 22, N. Y. 


HUDSON Ww. 


industrial Products Division 
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Modernization Report 


Dear Sir: 

I read with a great deal of inter- 
est your Special Report on Why In- 
dustry Modernizes and How It 
Does the Job [BW—Sep.27’58 
p76). The report was very well 
done, covering the _ essential 
points. 

ARTHUR LESSER, JR 
HEAD, DEPT. OF INDUSTRIAI 

ENGINEERING 
STEVENS INSTITUTE OF TECHNOLOGY 
HOBOKEN, N. J. 


Dear Sir: 
. I should like to congratulate 
. BUSINESS WEEK on your choice 
of articles particularly in the Sep 
tember 27, 1958, issue but in many 
others as well. Given the economic 
situations we find ourselves in to 
day, it seems to me that you are 
very alert to the issues involved and 
the modern tools that can be used 
to resolve them. It is to be noted 
particularly that you stress what Is 
commonly referred to as “scien 
tific management,” something that 
I] think of as a concrete tool 
which many complicated situations 
can be brought to order and 
solved. 
J. S. BOWER 
GENERAL MOTORS 
OVERSEAS OPERATIONS 
NEW YORK, N. Y. 


Dear Sir: 

This is just a note to complime 
you on the extremely intellige: 
and effective presentation of the 
MAPI system of business invest 
ment analysis which appeared 
The Special Report 

It is the best magazine story o1 
this difficult subject that I have 
seen. 

GEORGE TERBOR 
MACHINERY AND 

ALLIED PRODUCTS INSTITUT! 

WASHINGTON, D. ¢ 


Dear Sir: 

We all think you did a first 
job in your summary of our capil 
management thinking and in 
trasting it with MAPI's 

Joe. Di 
ECONOMIC & MANAGEMENT 

COUNSEI 

HASTINGS-ON-HUDSON, N. Y¥ 


Dear Sir: 

Congratulations on your art 
on Modernization [BW—Sep 
S8.p76] The MAPI 





SMALL-AREA BUILDINGS... 


Save 


of Every Hour 
of Scrubbing Time 


si 


WITH A 


COMBINATION SCRUBBER-VAC! 








Also can be used 
for dry work — steel- 
wooling, et cetera 


(Powder Dispenser 


Ss an accessory) 


a 4 


Today, even buildings with but 2,000 
to 15,000 sq. ft. of floor space can reap 
the labor-saving, cost-reducing benefits 
of combination-machine-scrubbing. 
Here’s a Combination Scrubber-Vac, 
Finnell’s 418P at left, that’s specially 
designed for such buildings. This elec- 
tric unit, with its 18-inch brush spread, 
cleans floors in approximately one-third 
the time required with a conventional 
18-inch machine and separate vac. The 
418P applies the cleanser, scrubs, and 
picks up (damp-dries the floor)—all in 
one operation! Maintenance men like 
the convenience of working with this 
single unit...the thoroughness with 
which it cleans ...and the features that 
make the machine simple to operate. 
It’s self-propelled, and has a positive 
clutch. No switches to set for fast or 
slow —slight pressure of hand on clutch 
lever adjusts speed to desired rate. Vac 
performs quietly. The 4/8P also serves 
advantageously in larger buildings for 
the care of floors in narrow aisles, and 
is available on lease or purchase plan. 


Finnell makes Scrubber-Vac 
Machines for small, vast, and 
intermediate operations, and 
in gasoline or propane as well 
as electric models. From this 
complete line, you can choose 
the size and model that’s exact- 
ly right for your job. It’s also 
good to know that a Finnell 
Floor Specialist and Engineer 
is nearby to help train your 
Maintenance Operators in the 
proper use of the machine and 
to make periodic check-ups 
For demonstration, consulta- 
tion, or literature, phone or 
write nearest Finnell Branch 
or Finnell System, Inc., 3811 
East St., Elkhart, Ind. Branch 
Offices in all principal cities of 
the United States and Canada 


IN ALL 


BRANCHES 
FINMELL SYSTEM, INC. (a 


Oniginaters of 


PRINCIPAL 


Power Scrubbing and Polishing Machines CITIES 





that you discuss seems to have 
several shortcomings. 

It does not take future utiliza- 
ion into account since only first 
year’s costs are used in computing 
return on investment. There are 
many times where later utilization 
proves so low as to make for a poor 
return. Joel Dean’s method, since 
it concerns itself with the stream 
of income over the life of the proj- 
ect, forces management to consider 
future utilization. 

I wonder if the MAPI method 
is really adaptable to decisions 
involving investment in new prod- 
ucts as well as replacement invest- 
ment. Both new product investment 
and replacement must compete tor 
company funds 

Thanks again for a fine article. 
It was among the best I’ve seen on 
this topic. 

HowarpD M. ESTERCES 
WRIGHT AERONAUTICAL DIV. 
CURTISS-WRIGHT CORP. 
ENGLEWOOD, N. J. 


Dear Sir 
The Special Report [BW Sep. 
7°58,p76] is one of the most inter- 
esting and imaginative business 
features I have read in years. Both 
format and content make it so. 

However, I was struck by one 
notable gap in the material: Surely 
in a company of the size hypothe- 
sized there would be a department, 
or at least an executive, that could 
discuss foreign sources of ideas and 
developments. None has in your 
otherwise balanced report. 

I am sure an American executive 
of Mulligan’s stature would have 
some inkling of these things. Doubt- 
less he would have done a bit of 

about Western Europe 
srhaps he would have 
a puoliec mission OF 
one of his staff 
elated 
n tne 
Mulligan would 
nize the need for outside 
tation : 
H. L. SHOWAL 
GIRARD ASSOCIATES 
NTERNATIONAL DIV. 


CHAMBERSBURG, PA. 


Dear Si 

Your Modernization — returns 
chart [BW Sep.27°58.p126] is 
teresting, but we are wondering tf 
the wording should not be changed 


to read, “How soon do you hope 
these replacement expenditures to 
pay off?”, rather than expect. 

Do not believe that a small or 
medium size metal working com- 
pany can modernize a building of 
10,000 to 100,000 sq. ft. with 
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“Villa-Lobos conducts with such fire!” 


. . and he composes with equal zest. ‘I don’t really 
need this old piano,” he declares. ‘The birds, the wild 
beasts, the streams, the mountains and myself make 
the music...” 

This is Heitor Villa-Lobos, Latin America’s greatest 
living composer, whose music—like his ebullient per- 
sonality —“‘springs from nature.”’ 

Latin Americans took special interest in LIFE EN 
ESPANOL’s recent ‘‘close-up’’ on Villa-Lobos because 
its exclusive candid photos and equally candid quotes 
captured both the man and the aspects of Latin culture 
he has so spectacularly put to music. 

For distinguished and sprightly reporting on what- 
ever and whoever is new and interesting in their home- 
lands—and in the world at large—more than 340,000 


discriminating Latin American families look to LIF! 
EN ESPANOL each fortnight. 

They appreciate the exclusive features specially cr 
ated by LIFE EN ESPANOL’s staff of expert Latin 
American journalists . . . the material adapted from 
Fortune, Sports Illustrated and other Time Inc. publi 
cations ... the best picture stories and photographix 
essays from the U.S. edition of LIFE. 

Because it is unique in reader appeal, this magazine 
is also unique in advertising 
effectiveness. The pages of 
LIFE EN ESPANOL are a 
showcase for the goods and 
services of forward-looking 
firms from all over the world. 


EN ESPANOL 



























































In every phase of 
piggybacking, you save money 
with the Clejan’ car 


With Clejan Piggy Back, weight savings alone 
can mean the difference between profit and loss! 





Lightest piggyback car in tare weight. 
The standard Clejan car weighs only 
50,000 Ib.—20,000 Ib. less than the next 
lightest car. 


Lowest priced piggyback car. The Clejan 
car is designed exclusively for piggyback 
service; elimination of non-essentials 
brings costs down. 


Fastest to load and unload. In Jess than 
a minute, one man on the ground can lock 
a trailer into place. Guided loading and 
built-in mechanical tie-downs reduce 
man-hours at terminal points. 


Permits intermix of trailers and con- 
tainers. [t’s the only piggyback car that 
requires no modification. 


Most economical to operate. Less weight 
means fewer trains are needed. Speed and 
ease of loading mean faster train make- 
up, and less yard switching. 


Best railroad clearance. |t is the on!) 
piggyback car that can take a standard 
trailer, 12’ 6” in height, over all major 


rail lines. 


Maximum protection for lading, trailer 
or container. Due to patented shoc! 
absorbing devices that permit the trailer 
to move 10’’ under impact, there is 75 
reduction in impact to trailer and ladings 
over impact to rail car at 8!> mph. 
These are some of the reasons why the Cleja) 
car is becoming the standard of industry. 
Clejan cars represent 10% of all piggyback 
cars in service—yet in 1957, they carried 
25% of all piggyback freight. 


For further information on Clejan Piggy 
Back, call or write the nearest Genera! 
American office. You'll find .. . it pay 
to plan with General American. 

*CLEJAN— pronounced CLAY-JO 











GENERAL AMERICAN TRANSPORTATION CORPORATION 


135 South LaSalle Street * Chicago 90, Illinois * phone: FInancial 6-4100 








necessary equipment and pay it off 
tool idea by Standard under 8 to 10 years, even if allow- 
ance is made for increased business 
and also increased efficiency. ‘ 

Cuas. M. BULL 
PIDGEON-THOMAS IRON CO. 
MEMPHIS, TENN. 


Dear Sir: 

In your September 27 issue, you 
state eloquently that our industrial 
plant must be brought to makxi- 
mum efficiency if we are to meet 
the Communist challenge 

You rightfully point out that the 
present I.R.S. rules on deprecia- 
tion are a deterrent to improving 
our manufacturing efficiency. But 
this deterrent effect is only a small 
patch on the restraint exerted by 
our corporate income tax. I say 
this, not because of a natural aver- 
sion to taxes, but out of an inti- 
mate and extended experience in 
justifying replacement expendi- 
tures in industry. The present 52% 
federal corporate income tax rate 

‘ : has a viciously stultifying effect on 
Demonstration of wrench in action. In actual practice, a business action to increase our 
strap wrench is used in conjunction with the above wrench 
to prevent it from slipping from nut. 





processing efficiency 3 
(Here’s an example of what a 

change in tax rates can mean as- 

suming a 12-year write-off.) 


new timesaving 


wrench by Snap-on 


; ; 
Standard Oil Company of California needed a wrench It is obvious that a reduction in 
to tighten bolts to high tensions... eliminate safety the tax rate makes such investments 
“1: : . . Ore attractive to both the man 

hazard of striking wrench with a sledge hammer... = es ; ‘ 
. | a . who looks to pay back as his pri- 
save time... overcome close-quarter limitations. enter celtietion adel i ten tin when 

One of Standard’s maintenance foremen conceived looks to the return on investment 


It is further evident that any 


the idea of using an air-powered wrench. He outlined : 
increase in the tax rate from the 


his thoughts to Snap-on sales engineer, W. F. Egbert. 


present 50‘ vould be an effective 
From their combined ideas, Standard built working further deterrent to investment for 
models using regular Snap-on sledge wrenches. ncreased efficiency and a _ reduc- 
ay" ; ; tion would be a definite spur 
Using these models, Snap-on made detailed draw- W. W. KuypeErR 
ings, then furnished the industry’s first cupped- MANAGER, MANUFACTURING- 
slugging wrenches. The striking surface is cupped so ENGINEERING 
that a bull-nosed driver, inserted in an air-powered ee Seana ee ee 
rivet buster, can impact the wrench from various = he 
GENERAL ELECTRIC CO, 
angles to tighten the nuts. This tool answered all SCHENECTADY, N. ¥ 
requirements outlined above. 
. : Dear Si 
Whatever your tool problems, Snap-on can render I would like to add my congratu- 
a specialized service. Branch offices and warehouses lations on this job to the many 
are located in key cities throughout the U.S. and which you have received. This is 
Canada. one of the better services to the 


country and to readers organized 
by Business Week, and | believe 
that your entire staff deserves a 
great deal of credit. 

FRANK GRIESINGER 
ASSISTANT TREASURER 
THE LINCOLN ELECTRIC CO. 
CLEVELAND, OHIO 


SMAwPoORT TOOLS «iz 


w 
CQ ORPOR AT 1} FOR ALL INDUSTRY 
8100-K 28th Avenue a Kenosha, Wisconsin 
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Locate 









your plant in ERIE™... 


Only Pennsylvania Port on the St. Lawrence Seaway 


Cut days and dollars by shipping overseas directly, 
by water, from this great inland industrial center. 


Equally important is the opportunity to locate 
now in Erie’s new industrial park, one of the 
nation’s finest. Engineered and zoned for your 
protection, it offers up to 100% financing, 
lease-back plans, buildings constructed to order. 
Included in the price of each acre is every 
improvement, every utility. 

Get the facts today about why it pays to site your 
factory, plant or warehouse in Erie. Your inquiry 
will receive prompt, confidential attention. 


GENERAL PUBLIC UTILITIES 
CORPORATION 


Att: Wm. J. Jamieson, Area Development Director, Dept. BW-1 
67 Broad St., New York 4,N. Y. WhHitehall 3-5600 


FINEST NATURAL HARBOR 
on Great Lakes. Penn- 

e sylvania’s third largest city. 
Central to major U. S. markets. 
Unexcelled transportation. 
Large reservoir of skilled labor, 


on 


eErie i . 
z ‘Se Eos! = © Dover 
Oil City® Clearfield @ PENNSYLVANIA - @ Morristown 


. 
Philligsburg 
4 ’ Lebanon @ .... — Keyport, 
Johnstown & a York i Woo ke 
lakewoods 
1 NEW JERSEY 


a i 


Metropolitan Edison Co, 
Pennsylvania Electric Co. 
New Jersey Power & Light Co. 
Jersey Central Power & Light Co. 








From start to finish 




















STEEL PRODUCTS 


are helping 
America’s builders 


The total cost of an office building is tremendous. Needless to say, 
both builder and owner try to hold this cost toa minimum... and it’s 
a mighty good reason why you'll see so many CF&I products around 
building sites. For builders know that top-quality CF «I Steel Products 
help them get the job done swiftly, as well as economically and safely 


You, too, can use CF&I Products to excellent advantage in your own 
operations. For full details, see your nearby CF«&l representative 












































© CFal Grader Blades @ Clinton Welded Wire Fabric 
@ CFal Reinforcing Bars @ Claymont Heads and Fittings 
for Air Compressors 


© Wickwire Valve and Clutch 
Springs 


@ CFal Nails and Staples 
@ Wissco Perforated Metals 


@ Wickwire Wire Rope Slings @® Claymont Fabricated Steel 
Parts 


& CFal Hardware Cloth 


© Cal-tie Wire 
© Wickwire Wire Rope 


®@ Wickwire Boom Pendants 


THE COLORADO FUEL AND IRON CORPORATION 


THE COLORADO FUEL AND IRON CORPORATION — Albuquerque * Ama 
Billings * Boise * Butte * Casper * Denver * El Paso ® Ft. Worth ®* Houston * Kansas Cit 
Lincoln (Neb.) * Los Angeles * Oakland * Oklahoma City * Phoenix * Portland * Puet 
Salt Lake City * San Antonio * San Francisco * San Leandro ® Seattle * Spokane * Wichit 
WICKWIRE SPENCER STEEL DIVISION — Atlanta * Boston ® Buffalo * Chicago * Detroit 
New Orleans * New York ® Philadelphia 
CF&i OFFICES IN CANADA: Montreal * Toronto 


y 





The uromnatic 
can save you a @ 
and more 


e 





@ New Jersey Sand Hauler Saves $700 a Year on Axles 
and Clutches 


@ Midwest Car Hauler Saves One Irip out of 5 by 
Increasing Payload 


@ Chicago Fleet Operator Saves $250 a Year on Clutch 
and Brake Repairs 


@ Utah Ore Hauler Saves 75% on Brake Maintenance 


@ Rocky Mountain Trucker Saves 50% of Engine Repairs 


Alison 











‘ THE “AUTOMATIC BRAIN” AUTOMATICALLY SELECTS 


| yan ee Ee ey oe or 
Brain 
Ba mile 
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"AND SPEED. 
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TO SAVE YOU A PENNY ~ 
AND MOREA MILE | 














— the Allison Fully Automatic Truck Transmission 
=a pays for itself within the first 12 months of operation 


HE most obvious fact about a Chevrolet, 
Dodge, Ford or GMC truck equipped 
with the Allison Automatic Transmission ts 
that it practically drives itself. 
But that’s not the most important fact— not 
by a long shot. 


For this transmission with the ‘‘Automatic 
Brain’ can save you a penny and more a mile 
on your truck operating costs—and truckers’ 


records from all over the country prove it. 


How The Money Rolls In 


The Allhson Automatic rolls up these sav- 
ings because its ‘‘Automatic Brain’? automat- 
ically selects the right gear for every load, 
grade and speed. It completely eliminates 
engine lugging, shock-load damage to chassis 
and drive line components, engine -discon- 
nect clutch repair and replacement. And its 
built-in hydraulic retarder saves service 
brakes for everything but full stops. 


The results? 33'3% longer engine life, 18% 


reduction in average trip time, longer-lasting 


axles and differentials, brake linings that last 


$0% longer. 


But that’s not all. You also get greater fuel 
economy with the direct-drive lockup 1n every 
forward gear, extra tire mileage trom the 
smooth transmission of power to the tread, 
big savings in driver recruitment and train- 


ing, improved safety records, too. 


Estimate your own savings — and see how 
you'll save every mile. 


You can get the transmission with the 


*‘\utomatic Brain’? in Chevrolet, Dodge, 
Ford or GMC medium and heavy-duty 
trucks, tractors, school buses and other 
special-purpose vehicles. It’s also available 
as an integrated engine-transmission power 
plant with Chrysler and Ford industrial 
engines. 

Get the full story on how you can save a 
penny and more a mile with the Allison Fully 
Automatic Truck Transmission from your 
Chevrolet, Dodge, Ford or GMC truck 


dealer, or W rite: 


ALLISON DIVISION OF GENERAL MOTORS, Indianapolis 6, indiana 


a>) 


FULLY AUTOMATIC TRUCK 


Gi 
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avings every d 
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Faster Reference to Drawings 
New Recordak system makes it possible 
to keep a « te file of engineering 
dra t f ertips, ready for view- 
ing in film readers. Ends delays caused 
by depleted blueprint file, or by original 


drawings being out of file. 





New Recordak Precision System roduces drawings and blueprints on 
low-cost 35mm microfilm with cor iplete accuracy, remarkable uniformity 





Lower Copying Costs 

Being able to check microfilm repro- 
ductions of any drawing immediately in 
a film reader cuts the need for paper 
copies as much as 75%. When needed, 
sharp, legible prints can be made di- 
rectly from your aperture cards. 


T 
a Recordak 35mm microfilming techniques and 


processing controls make the use of film 


Quicker Communications 


Branches, subcontractors, government 


agencies, can be rushed duplicate film 
cards made directly from your original 


cards. (One user reports revision-notice 


time cut from 6 weeks to 36 hours.) Big 
Savings in mailing costs, too. 


images 





Greater Protection 


Valuable new drawings can be filed 
safely—aperture cards used for refers 
ence, print-making. Duplicate cards, 
or roll film copies, can be stored olf- 
premises for extra security. Images 


won’ tsmudge, designs can’t be altered, 


meets the specifications of all government agencies 


covering resolution quality, reduction ratios, index- 


in aperture cards a practical and accurate working 
tool for drafting rooms large and small 

Now drawings and blueprints of all types, ages, 
and sizes can be reproduced on /ow-cost 35mm film as 


needle-sharp images with remarkable uniformity. As 


ing data 

If you prefer, Recordak will microfilm your draw- 
ings on your premises. Or you can do the job with 
your own Recordak-trained personnel, using 


Recordak equipment and procedures. 


a result, viewing in a film reader is easier, surer. And 
Some well-known users of New 


equally important, accurate and complete paper 
Recordak Precision System 


enlargements—or duplicate film cards—can be made 
in seconds whenever needed. Borg-Warner Corp., Ingersoll 
Kalamazoo Division 
Chrysler Corporation, Missile 
Operations 
Cook County, Illinois, 
Dept. of Highways 
Cutler-Hammer, Inc. 
Ford, Bacon & Davis, Inc 
; : i ; Foster Wheeler Corporation 
the films, mount the images in punched or plain Cen : 


Kellogg Switchboard & 
: Supply Company 

Recordak offers complete service Koppers Company, Inc. 
Arthur G. McKee & Co 


The job, for your part, can be 
Michigan State Highway Dept. 


as simple as this: 
Turn your bulky drawing files over to us—get trim NE irk aS PER Sel 

North American Aviation 
Union Carbide Corporation 
Westinghouse Electric Corp, 


decks of cards back. 
Recordak will microfilm your drawings, process 


my ir Aircraft ¢ Orp. 
Filmsort aperture cards. (This new precision system Gulf Oil Corporation 
Write today for free folder siving details on new 


Recordak Precision Engineering Drawing Svstem 


eeeeseeeeeseeeeeeeeee MAIL COUPON TODAY eeeeeeeee 
RECORDAK CORPORATION 
415 Madison Avenue, New York 17, N. Y. 


Gentlemen: Send me free folder describing Recordak 
Precision Engines ‘ Drawing System 


FSRECORDERK 


(Subsidiary of Eastman Kodak Company) 


Name Position —_ 


originator of modern microfilming 
—now in its 3lst year 





Company 
Street 


City 
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A new problem 


facing steel users today 


The danger of losing money by relaxing inventory controls 


When the slump set in last year, big inventories 
were one of the toughest problems for most 
companies. 

Now, as the economy swings back, these 
problems may seem to have disappeared. 
Actually, the problems of inventory cost and 
risk are always with us—just as much a threat 
to profit in good times as in bad. 

But with the urgency of strict economies re- 
duced, there is a very real danger that many 
companies will be caught off guard—a danger 
that recession-born practices will be abandoned 
as temporary emergency measures without 
careful enough analysis of their profit potential. 

For example, companies that modified their 
steel inventory policies to avoid long-term com- 
mitments found that many costs were reduced 
By taking ad- 
vantage of the stocks offered by steel-service 


and their needs better served. 


centers, these companies were able to release 
working capital for more productive purposes, 
free valuable storage space, reduce handling 
costs and lowerscrap losses, insurance, taxes, etc, 


Proof in dollars and cents 
Those who carefully weighed all the advantages 


found reason for a permanent modification of 


their previous buying practices. They proved 
to themselves that they could and should rely 


as, 


much more heavily on steel-service centers be- 
cause it makes sense in dollars and cents. 

This conclusion is especially sound when you 
consider the unusually broad scope of Ryerson 
stocks and the speed and dependability of 
Ryerson services. Any kind, shape and size of 
steel can be shipped to you from Ryerson in a 
matter of hours. And your steel can be furnished 
in ready-to-use form, saving time and initial- 
cutting cost. You gain complete flexibility to 
meet quick shifts in production schedules. And 
you have the added assurance of getting steel 
of uniform, high quality—the unequalled de- 
pendability of Ryerson certified quality. 

Your Ryerson representative is well qualified 
to review the facts and help you get the maxi- 
mum value for your steel buying dollars. Ask 
him to analyze your requirements with you the 
next time he calls. 





What it costs to carry inventory 
IRON AGE magazine says: “‘A survey of eight 
plants shows that, for every $100 worth of ma- 
terials bought, the average yearly inventorying 
cost ts $19.37.”’ 
Other authorities say the real cost of steel placed 
in inventory for extended future use may be as 
high as 40% more than the invoice price. 











RYERSON STEEL 


Member of the <Q)» Steet Family 


Principal Products: Carbon, alloy and stainless steel—bars, structurals, plates, sheets, tubing—aluminum, industrial plastics, metalworking machinery, efc. 
JOSEPH T. RYERSON & SON, INC. PLANTS AT: NEW YORK * BOSTON ¢ WALLINGFORD, CONN. ¢ PHILADELPHIA * CHARLOTTE « CINCINNATI © CLEVELAND 
DETROIT « PITTSBURGH ¢ BUFFALO « INDIANAPOLIS * CHICAGO « MILWAUKEE ¢ ST. LOUIS « LOS ANGELES « SAN FRANCISCO ¢ SPOKANE ¢ SEATTLE 
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Producers of the major industrial metals will be riding a rising trend 
through yearend—and so will most of the plants that process them. 


You need only look at output schedules for autos to see that. 


Detroit is aiming at 530,000 cars in November and nearly 600,000 in 
December. Output may fall short of this month’s target, but don’t be sur- 
prised if December runs 625,000 or even better. 


Steel producers are not, even yet, reporting any great boost from auto 
requirements. But that’s mainly because production of 1959 models ran so 
far behind schedule in October 


This left auto plants with more steel on hand than they expected. Steel 
mills, too, have some—all rolled and ready. 


Look for that to change any day now. When the change comes, other 
users of flat steel will begin increasing their orders for protection. 


Sentiment in the nonferrous metals remains highly confident—even 
though demand for lead has eased a bit in this country and some of the 
speculative steam has gone out of London copper prices. 


Settlement of the Rhodesian strike hasn't shaken the belief of market 
experts that the U.S. copper price points for still higher levels. 
And zine, they are convinced, is over the hump; orders these last few 
weeks have rivaled full-month total for the recent past. 
e— 
Retail sales estimates for the rest of this year would be pretty solid 
if only auto volume could be nailed down. 


Stores handling just about any other type of merchandise are confident 
indeed: It’s going to be the biggest Christmas ever (page 25). 


Merchants have a sturdy peg on which to base rosy predictions 

They have just totaled up the biggest sales for any October on record 
(despite the fact that auto dealers had little to sell). The year-to-year gain 
was 1.2% over-all, while softgoods ran 442% ahead. 

Moreover, on a seasonally adjusted basis, the October figures were the 
best since September, 1957. 


Volume for retail outlets devoted to autos and automotive products 
last month were 13% behind a year ago, totaling under $2.6-billion 
Dealers report fewer than 290,000 new cars delivered to customers 
last month for lack of stocks. This means simply that the market for the 
1959 cars still has not received even a perfunctory test. 
e 


Executives of the auto companies can’t tell you how they are doing 
now or how they will fare in 1959. There still aren’t enough cars to go 
round, and for most makes there won’t be for several weeks yet. 


The companies figure it will be at least another month before they 
have any grasp of how cars are going or the ultimate 1959 market 





BUSINESS OUTLOOK (continued) 


BUSINESS WEEK Probably Detroit, after overestimating for two years in a row, is unduly 
NOV. 15, 1958 shy now. To many outsiders, 1959 looks more like a 6-million-plus year 
, , than the 5'-million the industry is talking about. 





And this has little to do with “how good” the new models are. 


A “normal” year now calls for 6-million or more cars (not to mention 
making up 1958's deficit). Serappage has been below what seems the logical 
level ever since 1940; we may have been getting close in 1956 and 1957, 
but we seem to be falling way off the trend again in 1958. 


How many cars Detroit makes in 1959 must depend, of course, on how 
the market for imports goes. 


Registrations of foreign cars hit a new high above 36,000 in September, 
up from 20,000 at the same time last year. The total for the full year now 
seems sure to pass 250,000—and the annual rate of sales, as yearend 
approaches, is above the 400,000 mark. 


Imported cars must increasingly face two sales problems: 


¢ Novelty incentive is wearing thin with three-quarters of a million 
imported cars now on the road. 


* Detroit competition will get tougher. Rambler and Lark are ready now, 
and the Big Three will have small cars whenever they feel the time is right 
(Chevrolet, Ford, and Plymouth didn’t cut out their lowest priced lines just 
to leave a vacuum for someone else to fill.) 


Two industries from which not much is ordinarily heard, though their 
services are basic to metal fabricating, note signs of improvement 


Tooling shows signs of pulling out of its slump. So says George S. Eaton, 
executive vice-president of the National Tool & Die Mfrs. Assn. He told the 
association’s annual convention in Philadelphia that, while spotty, this 
recovery points toward general business gains in 1959. 

And steel warehousemen reported sales rising slowly but steadily in 
recent weeks, while conventioning in Boca Raton a few days earlier. They 
sell metal mainly to the multitude who buy in smali lots and to bigger users 
who need quick service in filling inventory holes. 


Manufacturers of fir plywood now appear to have passed the peak of 
their 1958 market—both in point of volume and of price 


The decline in volume is seasonal, and began showing up several weeks 
ago. In an effort to hold the price structure, mills pared output. However, 
quarter-inch stuff has backed away from the recent $80 high 


Manufacturers of tires and rubber goods see a near-record 1959. 


That, at least, seems the conclusion that must be drawn from estimates 
of rubber consumption just made by Firestone. The company foresees use 
of new rubber, natural and synthetic, of 1,515,000 tons next year. 

That would top 1958 by 200,000 and just miss 1955’s record. 


Contents copyrighted under the general copyright on the Nov. 15, 1958, issue—Business Week, 330 W. 42nd St.. New York. N. Y 





Aluminum wall panel ice 0 Ws resist weather... 


How aluminum can help solve 
America’s classroom shortage ina hurry 


. Shortage of instruction rooms in the fall of 1958 will continue to save maintenance money tor the 
could be approximately 132,800. says U.S. Dept. of of the building 
Health, Education, and Welfare Re sult more and more are hitec ts and builders 


With modern aluminum panels. two men can set up turning to light, strong, aluminum wall panels — not 
the walls for an average school in three days. Window for schools—but tor office buildings, homes, factori« 
and door frames, bulletin boards, chalkboards,. ducts for farms. A new alloy recently introduced by Alumin 
heating and cooling, electrical raceways or outlet boxes. Limited makes possible even stronger structural app! 
as specified, are set in the panel frame at the factory. cations of aluminum at less cost. Experts predict U.S 
By using this technique, one manufacturer estimates use of aluminum for building will increase by 50 
construction time of a 24-room school can be cut by the next ten years 
months What's more —corrosion-resistant aluminum Many of the businessmen who make aluminum build 
cant rust or rot, can be permanently colored . . . and ing products depend on Aluminium Limited in Canada 
for an important part of the ingot essential to th 
operations now and in the vears to come 


Aluminium 


Limited 
nthe U.S.: Aluminium | 
630 Fifth Avenue, Ne 





1959 Golden-Touch Electric— by underwood 


New “Floating Keyboard’’ 
helps stop typing strain! 


Much typing strain comes from holding hands You choose your own type style with the new 
up at the keys. This Floating Keyboard is Golden-Touch DOCUMENTOR.* Keys are cup- 
sloped to reduce fatigue. It keeps keys low, shaped for easier electric touch. Impression con- 
brings them close, centers controls. There’s trol insures print-perfect copy—sharp carbons. 
less hand-travel than on any other keyboard. Symbols (+=!°) add versatility. Try it soon! 


“like wearing magic gloves!" | 
: IMMEDIATE SAVINGS! 


New Keyboard Slope Eases Typing 


» GolderTouck 


typing : 2 Carriage Return Bars Cut Effort 


Instant Shift Speeds Typing 


Simple Reverse Tab Saves Motion 


Compact Controls Save Time 


*An Underwood trade-mark 


CHOOSE ONE OF 8 PANEL COLORS! 


‘a’ elele 


MASTERS YOUR PAPERWORK 


underwood 


FOR A 
DEMONSTRATION 


| Vetlow Pages 
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Stock Prices Take Off Again 


Vhe big bull market of 1958 went on 
a new tear this week. Every major 
stock average, led by the Dow-Jones 
industrials (chart), registered a new 
record peak. 





This latest rampage began immedi 
ately after the Democratic victory in 
the clections. Normally, investors  re- 
gard Democratic triumphs as unfavor 
cble for business. But this year, the 
clection results triggered a widespread 
jump in stock prices. 

he stock market has been strong 
ever since last spring, when the 1957-55 
business recession touched bottom. In 
vestors correctly anticipated a vigorous 
recovery, and the strength of the mat 
ket was itself a factor in the snapback 
of business. The election results simply 
bolstered confidence in the over-all rose nin 197 
Gutlook; investors are convinced that 
the new Congress will act quickly when 
ever the economy needs shoring up. 
e Recession Lessons—In fact, investor 
optimism today is stronger than it \ 
in the Eisenhower boom of 1953- 
Since then, the economy has gone 
through still another recession without 
experiencing the spiraling decline that 
manv economists and businessmen had 
feared. As a result, there’s a growing 
belief that serious depressions can_ b 
avoided. 


\Mloreover, there’s increasing belief Dow-Jones 30 Industrials 
5 (weekly average) 


Vas 
55 





that stocks represent the most promis 
ing investment medium, not onlv as 
a hedge against inflation but also as 
the best stake in continued growth 
Ihe new prestige and respectability 
that equities possess today stems parth 
from their performance over the past 10 
vears. Institutional investors—pension 
funds, life insurance companies, mutual 
tunds—are putting increasing amount 
of cash into stocks (BW —Sep.20°58, 
pl Cheir activity has spurred public Recession Low 1957 
yuving, either through mutual fund 
or by direct stock purchases 
¢ Brisk Trading—The setup in trading 











olume (chart) clearly demonstrates the Total Shares Traded 
new appeal of stocks. In the last bull daily average 
varket, 2-million-share days were th« 
ule; now, the average “ well over 3-mil es 
ion, and some days have gone above , 
i ...and for volume 
\ feverish, high-volume market tend 
be an unstable market, susceptibl 





' Fes 
wide swings. And many _proft i pbipritiritip itp tii tiiiilis 3 566 


ionals feel that today’s market is in Apr. May June July Aug. Sept. Oct. Nov. 
casingly vulnerable, particularly in 1958 








some of the popular blue-chip issues 
In these issues growing investor de- 
mand for a relatively small supply of 
Hoating stock has bid up prices to very 
high levels 

But the pessimists are a 


dwindling minority 


small and 
Some of the more 
fervent optimists believe that the build 
up in demand for equities is just be 
ginning They predict that 5-million 
to 7-million share days will soon be 
common. As they see it, the climb of 
tock prices will prove an irresistible 
ittraction to a great many people who 
until now have distrusted stocks 
¢ Overdoing It?—Many stock 
bullish about the 
| that the rise 

sO far 1 


market 
men who ar immedi- 
te future fe 


nd in prices 


n volume 
But the 
re worried that the public will make a 
rush into the market As one 
broker put it, If this keeps building 
1959, then we 


justified 
blind 
rnd 


ip through 
tor trouble.” 

Llowever. except for a 
perennial pessimists, 
ce no 


may be in 


handful of 
most professionals 
between today’ 
narket and the pre-crash market of 
1929 They point out that the mat 
t's anticipation of improving business 

imilar to what happened in 1935, 
vhen. the I 


resemblance 


market averages jumped by 
before busin« ictivity turned up 
\ccording to Arthur Wiesenberger & 
Co., today’s market also parallels the 
1927 market “just prior to the record- 
breaking boom of 1928-29.” 

So far, business indicators have done 
nothing to market's conf 

But at present prices the mat 
betting that business will be 
etter in the future Investors are 
counting on much corporate 
ind increased dividends, which 
1ave yet to show up on a broad basis 
That's there’s a split between 
those who tend to look at traditional 
vardsticks and those who think that 
ome of our measures of cvaluating 


shake the 
iCTICce 
ket 1 even 
higher 
CATHIngs 


why 


tock prices must be revised 
¢ Relative Yields—lor example, there's 
uneasiness at the fact that high 
erade bond vicld than 
tocks. Uhis is a danger sign, the pessi 
nists Say 

Llowever, there have been 
stock vields were lower 
vield From mid-1926 to 
129, lower stock yields prevailed, and 
the same thing happened in 1937-40 

This IS OM rea wher 
nay be needed. With the 
tability and stability of stock prices, 
likely to be lower than they 
have been in the past But analysts say 
that stock vields will not alwavs be as 
low as they are now, even as stock prices 
rise Better 
bring higher dividends 
¢ Price-Karnings—Another 
re-evaluation 1s 


One 


now 


MOTE 


lengthy 
periods when 


than bond 


re-evaluation 
new respec 


vields are 


carmnings, they sav, will 
where 
price 


to profes 


area 
gomg on is mM 
According 


carmimgs ratio 
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sionals, U. S. Steel, which used to be 
a prime example of a_ feast-or-famine 
company, has proved capable of earn- 
ing a profit in the last two 
stons 


reces 


his, they say, justifies paying more 
tor it, or, in other words, establishing 
a higher price-earnings ratio than it en 
joved in the past. And the same holds 
true for many other companics and 
many stock groups. 
¢ Selective—In fact, the market’s rapid 
rise has been an extremely selective onc 
While most stocks have climbed from 
thei lows, the most specta 
cular jumps have been made by a rela 
tively small group 

Some of the cvclical stocks, such as 
steel and paper, have registered big in- 
creases. But the best performances have 
been made by the more defensive issues, 
which did well in the recession and 
have continued to improve since. ‘This 
week, AT&T sold at over $200 a share 
¢ Off and On—As long as the business 
outlook is bright, it’s probable that th« 
market will continue to climb. Some 
interruptions are to be expected, but 
cach time the market has shown signs 
of weakness, both 


recession 


investors institu 


tional and individual—have come off the 
sidelines to buy. 

Even if the market continues to rise, 
there are likely to be big shifts in in- 
preference. In the 1953-57 
boom, for example, some stock groups 
hit their highs as early as 1954 and 
1955, then remained stable or declined 
even though the 
advanced 
likely 


Most defensive issues have probably 


vestor 


market as a whole 
Much the same pattern 1s 


today 


experienced the major part of any ris¢ 
Now the more stock groups 
autos, chemicals, copper, machine tools, 
metals—are likely to join steel and paper 
as the big gainers. Vhis week, for ex 
ample, oil stocks, which have lagged 
behind the rest of the market, suddenh 
into favor 
Precisely bec LUSC 


cyclical 


came 
there is little evi 
dence of anvthing to blight the 
ket’s path, some _ experienced 

Street observers feel that the one 
worrv, barring war, is. the 
cholog. \s 
troubl 
usually goes 


~ 


mal 
Wall 
real 
boom psi 
“The 
that it 
We are not 


vou have to 


one veteran put it 


with a bull market is 
to extremes 
near it vet, but that’s what 


watch out for.” 


Aniline’s Still Not For Sale 


A syndicate is ready to buy General Aniline & Film, 
but now the Farben trustees want to scotch any deal. 


the web of controversy over the 
$100-million assets of General Aniline 
& Film Corp. grew even more tangled 
this week 

Almost from the dav that the U.S 
government seized the big film, 
and chemical maker in 1942 as enemy 
property, it has been the center of in 
ternational haggling. ‘The government 
wanted to sell it after the war under 
the alien property laws, but the former 
owncr, a Swiss holding company named 
Interhandel, brought suit to block sale 
on the ground that it wasn’t an cnemy 
corporation. ‘The Justice Dept 
that Interhandel was Swiss, but 
that all along it had been 
the Giant German I. G 
ests. 

lor 10 


Wa\ 


dve, 


greed 
irgued 
1 front for 
Farben inter 
vears, the case worked its 
around the courts Last 
vear the Swiss government took the 
case to the International Court of Jus 
tice. ‘Then, recently, rumors of an out 
of-court settlement began to spread, 
ind there was a speculative surge in 
the market prices of both Interhandel 
and GAF stock. 

¢ New Complication—Last week, th 
plot took a bizarre turn. The German 
trustees appointed by the Allied High 
Commission for Germany to liquidate 
l’arben went into federal court to claim 


federal 


that Interhandel, 
“instrumentality” of Farben holding the 
GAIF* stock for it—just what the Justic« 
Dept. had been contending. The Ger 
mans asked the court to block any 
tiated settlement with Inte 
to protect their mghts in 
course, even if thx 
clared the 


they 


ifter all, 


Was OnINV an 


nego 
rhandel and 
GAF. Of 
Germans were de 
formic 
their holding 
without a Congressional amendment to 
the laws « 
their suit makes it 
Justice to come to 
Interhandel 
Meantime, it was revea 
U S buver for GAI 
Ing, If if c\ 
New Yi rk 


ranged a 


OWNCT, as 


could not collect 


Cnecmics 


m alien property. In anv cas« 
embarrassing for 


t with 


hh] . 
wnicadle terms 


and wait 


Bache & Co 


IS T¢ id 
r goes on sal 
investment house la 1 

svndicate to bid on GAF’s 

then plit th 
company three wavs to the members 

Phe Ansco Di f film ; 

and other photographic products, would 

go to Paramount Pictures Corp. ‘Ih 

Dve & Chemical Div 

sorbed bi \W 

Ozalid Di 

copying 


shares and, if it wins 


, NAKCT Camicras 


would be ab 
R. Grace & Co., and the 
manufacturer of office 
machines and papers for 

produc tion processes, by Davs 


TO), linc 


has been working to 
that would fre« 


Bache vindicate 
promote 


the GAI 


1 Compromise 
issets for sale 
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It Looks Like a Merry Xmas for... 


@ Shoppers. The Christmas selling season is starting 


now, earlier than ever. 


@ Retailers. Except in autos, prospect is for record 


sales this season, better than last year. 


@ Department stores especially. This may be the year 


they start regaining the share of the market that they have 


been losing since the war. 


With the Thanksgiving turkey vet 
to be carved, visions of sugarplum 
Christmas profits are already dancing 
in the heads of the nation’s retailers. 
This vear’s holiday sales, they are con- 
fident, will equal and perhaps better 
1957’s record. The department stores, 
even more ardent in their optimism, 
think this mav be the vear for regain 
ing their traditional chunk of the total 
retail sales volume, at the expense of 
Johnny-come-lately rivals. 

The word from BUSINESS WEEK Ic 
porters is that for most retailers, the 
Yuletide selling season has begun: 

e In Allentown, Pa., Santa Claus 
parachuted to the fairgrounds earth 
Nov. 1 to launch the Hess Bros. de 
partment store’s Christmas promotion 

e In Houston, Christmas themes 
cropped up this week in store adver- 
tising—though Danburg’s, a big outlet 
catering to the lower-income market 
and looking for a 60% gain in holiday 
business this vear, started a week earlier 
“In five vears,”” quipped a spokesman 
for Danburg’s, “we'll be decorating the 
dav after Easter.” 

e In midtown Manhattan, lighted 
trees are twinkling in Bloomingdale's 
windows. 

e In Atlanta, a merchant com 
mented: “It looks like Christmas buvy- 
ing has already started.” 
¢ Prophet—This week in Cleveland, 
Pres. Ralph Lazarus of Federated Dept 
Stores told a National Industrial Con 
ference Board meeting that 1958's de- 
partment store sales should top 1957's 
by 2%. “This increase,” he said, ‘will 
make Christmas this vear the biggest 
on record for department stores.” Far 
ther into the future, he prophesied a 
sales upturn of 4% to 5% for the first 
half of the new vear. 

Yet neither for the short run nor 
the long do all merchants agree with 
Lazarus. In Buffalo, the big store: 
think thevll be lucky to match 1957 
because “unemployment here today is 
greater than it was a year ago and 
Christmas Club savings are down $] 
million.” Detro{t merchants, too, look 
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for 1958 to fall as much as 7% behind 
last vear, because of the way the auto 
industrv has been hit. One Milwaukee 
store complained “day-to-day business 
is still poor and sales figures don’t equal 
last vear’s.” 

But the song is more cheery from 
the retail brass in Denver, Cincinnati, 
Philadelphia, Miami, Pittsburgh, New 
York—all chirp that Christmas. may 
easily pull sales ahead of a vear ago. 
¢ FRB Figures—Until recently, depart- 
ment stores weren’t faring so well as in 
1957. In some places that’s still true, 
according to Federal Reserve Board 
figures. But in the past few wecks, 
gains have been hefty cnough to pull 
over-all sales up to par with the vear 
before. Of course, last vear at this time 
the recession had dragged sales to a 
relativelv low level; so it isn’t too diffi 
cult for retailers to catch up with 1957. 

Vhis vear, merchants will cnjov an 
extra shopping day during Christmas 
week, since the holiday falls on Thurs- 
dav instead of Wednesday. A Chicago 
store executive points out the import- 
ince of this: “By Dec. 23 no one will 
be ahead of last vear. But that extra 
shopping aay will pull us through. 
Any increases will come on the 24th.” 

This would be a comparatively slim 
margin of improvement. But for retail 
sales as a whole, beating last 
tetals will undoubtedly be even more 
nip-and-tuck. ‘The big question is still 
the auto industrv, where dollar volume 
trailed 1957 bv close to 18% through 
September. As a_ result, total retail 
sales through that month amounted 
to only $144.8-billion, off about $1.2- 
billion from a vear ago. Even so, by 
vearend the total will probably match 
1957's record $200-billion, give or take 
$200-million. 
¢ Big Stores Pray—If the department 
stores do come through with 


veat’s 


1 record 
this vear, manv merchants will credit 
an expanding economy. But mam 
others will use it to buttress their belicf 
that the department stores are finally 
stemming the postwar decline in thei 
share of the consumer dollar 

From 1948 through 1957, total sales 


of general merchandise, apparel, and 
furniture—the bulk of department store 
volume—increased 38.5%. But in th 
same period, department stores gained 
only 17.8%, indicating a steady erosion 
of their market share (BW—Dec.14'57 
p+3). As a St. Louis merchant put it 
“Some of the big stores let super 
markets, specialty shops, and varict 
stores take a lot of business away befor 
they woke up.” 
¢ Grounds for Hope—lhe optim 
give these reasons for thinking depart 
ment stores are on the comeback 

¢ Department store branche 
suburban shopping centers are just 
ginning to contribute volume 

e Discount houses arc 
on their own terms. 

e Some evidence points to a ti 


being 


toward more spending on home furnis! 
ings, where department stores shine 

e More liberal credit lets 
tomers buy better goods than th 
could for cash at competing outlet 

¢ ‘The dip in auto sales both gi 
department stcies a bigger bite out 
total spending and releases mon 
general merchandise 

If auto sales surge, of course, the dé 
partment stores will feel it. Yet 
\tlanta merchant savs “cars seem t 
going well, but we're still 
gains.” And in Chicago several 
ful retailers agree: ‘“We'll still maint 
a larger return of consumer incom 
autos in 1959.” 

One executive of a big New \ 
cmponum attributes the swing back 
department stores to “the resolutio 
department stores not to abdicate th 
value leadership.” He 
wider assortment of merchandis 
“exciting adventure” of shopping 
big store, and the revival of downt 
stores In many citics 
¢ Plenty of Goods—\W hether 
department stores are gaining g! 
most apparently think they are in g 
shape to satisfy a rush of last 
Christmas shoppers. Some think 
pattern this vear will be the san 
1957's, when the 
until the second 
Others expect a 
buving 

Almost to a hant 
their stocks are adequate. Says 
delphia store: “You can alwa 
underbuving by fast action in tl 
ket.” 
tude around the country. 

With liquidity still the 
of manv merchants, they aren't 
loaded with inventory. As_ the 
develops, they are certain the 
deliveries fast cnough to meet 
den demand for merchandi 


+ 


also credi 


crush didn't 
week of D 
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Wan, Wey 
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ORGANIZER of Voledo’s theater plan, PR man Mar- . . . and even early in the morning. American Theater Society, though, 


den Bishop, takes on theater work in office hours . . . did much of groundwork in setting up civic theater. 


» 
oars ‘ r ; 
™. 


ri . 


HEADQUARTERS of civic theater group to work out last-minute audience 


seating arrangements was Bishop's living-room floor. 





STAGEHANDS start work behind curtain, setting up scenery 


for first show, Tunnel of Love 
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Toledo Pulls In Live Theater 


Its system of furnishing a guar- 
anteed audience for stage plays 
eliminates risk for road show 
producers who long have shied 
away from “secondary” cities. 


“In show business,” goes an old 
maxim of the trade, “there are threc 
bad weeks — Christmas week, Easter 
week, and a week in Toledo.” 

But the pictures on these pages show 
an event held in Toledo last week that 
has gone a long wav toward wrecking 
at least one-third of that saving—in this 
version of it, and perhaps in some of the 
many versions which substitute the 
names of other cities. 

Two nights last week a road compan 
performed the Theater Guild’s produc 
tion of Tunnel of Love. Each night 
the audience numbered some 1,500 
All the bills were paid, most of 
them well in advance. Weeks before 
hand, the producer knew just how much 
he could spend on the show because h« 
knew even then just how many people 
had paid to see it. Nobody in the cast 
was left stranded in the wilds of the 
Middle West—because there 
way for the producer to misjudge the 
audience he could attract. 

he road show business’ usual risks 
were all taken care of in advanc« 

e National Plans—In the next few 
vears, if several sets of plans and hopes 
arc fulfilled, road shows will com«¢ 
regularly, under the same conditions, 
to dozens more U.S. cities of about 
ioledo’s size It is 

people who live in most of thes 
“secondary” have able to 
sec professionals on the stage regularh 
in their home Road show 
producers, burdened with steadily in 
creasing have becom 
less willing to take on tours of the 
smaller citics, anvthing but the most 
sure-fire hit and these neces 
sarily come irregularly. Meantime, the 
citizens of those secondary cities, from 
their dict of television plavs and local 


Was no 


vears since the 


cities been 
towns. 


costs, less and 


shows 


amatcur theatricals, have become more 
and more ready to pay to see profes- 


sional shows in their own 
theaters. But most producers, scarred 
by the memories of the losses they hav 
suffered in the past, are still chary of th 


risks involved 


stage 


|. Partners in Show Biz 


It was just this kind of impasse that 
led to last week’s opening night in 


Yoledo—and in Toledo’s selection as a 


pilot city in testing a plan for bringing 


BUSINESS WEEK e Nov. 15, 1958 


live theater regularly to prepaid audi- 
ences in 100 other small cities. 
¢ Joint Plan—The plan was worked 
out by the Theater Guild and American 
Vheater Society with the backing of 
in organization of most major stage 
show producers called the Council of 
the Living ‘Theater. 

lhe Guild, for 40 years a producer 
of Broadway and road show produc- 
tions, has a clear interest in the scheme: 
lhe more places it can sell its produc- 
tions to prepaid guaranteed audiences, 
the better its balance sheet will look. 

he American Theater Society, a 
non-profit affiliate of the Guild, is pri- 
marily a theater subscription service: It 
ilready organizes subscription audiences 
for stage shows in 20 of the larger cities 
iround the nation and two in Canada. 

In those larger cities (Cleveland, 
Chicago, Denver, for example) show 
have usually been able to 
count on large enough box office sales to 
meet costs of touring their shows. Not 
o in the smaller cities like ‘Toledo. 
¢ Chance Meeting—And that is why, 
last spring, one of ‘Voledo’s theater en 
thusiasts called at the Theater Guild’s 


New York City office sceking advice on 
ae 


producers 


loledo could get more and better 
Unknown to her, the Guild 
ind the ATS were just then seeking a 
small citv in which to test their plan 
for promoting prepaid guaranteed audi 
that would 
ducer of a specific revenue in each city 
even before he put his play on the road. 
Ihe Guild’s plan sounded good to 
loledo, and ‘Toledo sounded like a good 
test citv to the Guild 
¢ Nonprofit Group—The first key step 
n the plan was the establishment of 
nonprofit corporation—Toledo Civic 
Playgoer’s Assn., Inc.—to be the local 
and igent his 
vas put together bv field organizers of 
Guild and ATS, it 


55 business 


he WS 


ences assure a plav's pro- 


booking sponsorng 
board made up 
ind civic k 


{ , 
! 1dcTs 


the board, headed by Marden R 
Bishop, public relations director of 
Willys Motors, Inc., decided to hold a 
two-weck drive for a goal of 3,600 mem- 

rs, each of whom woul pav SS to 


l'oledo 


group 


+ 


20 to see four stage shows in 
If the successful, the 
cided, there would be two perform 
inces of cach play, and admission would 
be by membership onh 
We felt we might fall a little short,” 
Bishop. They did, but not by 
Phev sold 3,012 me mberships Ba 


drive were 


uch 
the two weeks, collected $49,000. 
But even this was amazing to us,” 
Bishop. “Since the whole idea of 
this plan is to sell membership in a kind 
f theater club rather tickets to 


ic shows, these OO00-odd 


than 


ps opl 


CONVERTED 


Toledo's first 


movie theater provided 


stage for show under new 


prepaid, guaranteed audience plan 


—e : 
at ro 
AN 


e. ~ 
* 


oN 


OPENING draws 1,500. 
other small cities will get 


Theater Society 


If plans pan ¢ 
thro 


show , 


American scheme 





didn't 
getting when they paid their money 

During most of the 
the gre up couldn't 
pecih 101 It 
negotiation 


two-week drive, 
promisc to stage 
couldn't complete 
vith the producers because 
it couldn't really be sure 
would be su fu 
gram tor the season 1s not complete It 
will stage Sunrise at ¢ ampobello early 
in Janua Dut it is not vet what 
the tw m hows for 
son will be 


e Where 


ven now, its pro 


sure 


ning this sea 


Nloney veek’s 


Love 


Went—Last 
of ‘Tunnel of 
i flat $2 


e Guild as producer, Other 


500-a-perform 
hands’ and ushers’ sal- 
ntal 


h twi 


public ity pushed 


entire productions 
re than S6.700 
Ihe ATS for it 
hip campaign 

gotiations for the 

ind general catalvst 

the top of the 


} 


veal budget 


services aS OTganizcr 
counsel 
shows to be 
ects a 15 
Poledo group's 
ibout $7,350 

Obably all of the 


| to pay for 


remainder will be 
season's next three 
If there is anvthing left after 
it wi go into 
t We don’t have to worry about 
Bishop. “All we 
setting enough money to keep 


ing the | 


ths 


1] 


next scason s 
CaIec 
etter road shows.” 
ll. Trials of the Road 


Toledo's first 
week. It 


how went off well last 
opened to one-half of the 
Plavgoers’ audience Monday night, to 
tne other half on Tuesdav night. And 
it managed to draw just about the full 
complement that second night—against 
tie powerful attraction of election re- 
turns on television 

But it still can’t be said for sure 
whether the Guild-ATS plan has been 
proven successful The 
pose of the Toledo 
Broadwav stage 
i Wav of 
lo cS In 


primary pur 
tc st 18 to 
producers that there’s 

woiding the risk of steep 
sending to the 


show 


how nation’s 


smaller cities 
¢ Gambler's 


prove this, 


Streak—Yet, even if it 
it still might not be 
the kind of successful plan that can be 
tried in other smaller cities 
lor it has to fight against the fact 
that most stage producers have a heavy 
streak of the gambler in them. When 
thev think they have a sure-fire hit, 
they might not want to sell their plays 
for fixed fees; they might prefer in 
stead to gamble on getting more out of 
unpredictable box office sales. 

Says Harlowe Dean, deputy director 
of the Theatre Guild-ATS: “We still 
have a lot of persuading to do to prove 
this plan a Next 


more of 


Chores 


scores ot 


suCCEeSS scason we 


aim to be busv in those 


secondary cities 


28 


en know what they would be 


that its drive 


Shocked by election results, Eisenhower launches campaign to cut 
deep into next year’s spending, reduce deficit. 


Squaring Off for the 


Washington is squaring off for a two 
vear political struggle over levels of fed 
eral spending 

The budget for the 
ment submitted to Congress next Janu 
irv is going to be the point of a head-on 
collision President 
wants to cut spending and a Congress 
committed to programs that can onh 
outlavs 
Eisenhower believes the 
Democratic election 
ind that a 
slash in spending is the only answer 

Democrats, in the flush of 
sav the big leadership—and 
leadership as thev see it 
for evervthing, from missiles to 
and scientific research 

Here’s what seems likel 
issuming 


federal govern 


between a whi 


imcrease 
Pres biggest 
raised by the 


sweep last week is inflation 


ISSUC 


victory, 
ISsuc 1S 
costs mor;e 
slum 
clearance 
to emerge, 
threats, and no 
worsening of the business picture 

e¢ Spending during this fiscal veat 
the 12 months ending in June, 1959 
will not be markedly altered from the 
S79.2-billion fixed by Congress and Ad- 
ministration before the election 

¢ Eisenhower will make 
fort to present a budget of less than 

$0-billion for the next fiscal vear—the 

one that ends in mid-1960. This is the 
document he will send to Congress in 
January. 

e Whatever Eisenhower 
likely to spending 
levels for fiscal 1960 somewhere in the 
neighborhood of $2-billion above 1959, 
and) appropriations—covering expendi 
tures into future vears—by more than 
S2-billion. Thus the outlook for spend 


no new Wal 


every ct 


NTOPOSCs, 
' ! 


Congress 1s rals¢ 


11 1960 is in the neighbor- 
2 ] the exact 

of the 
when Congress 


DOL HlOn, Wi 


| 
i 
utcon 


nhower has put two 
ograms at the top of his 
list of pla where fat is to be 
farm subsidies and 
Between them the\ 
nearly $12-billion of spend- 


found 
ind « ev ar 
veterans’ benefits 

account for 


ing this veat 


|. White House Arsenal 


On the 


surtace, the contest—between 
1] 


i Congress dominated bv heavy Demo- 

ind d lame duck Pres- 

ident just rebuffed at the polls—is far 

from equal. The stock market, for one, 
' 


i 
erected ie Pr 


cratic mayorities 


yomuse Of an 
When 
delivered his anti-spending 
sermon the d ifter the election, the 
market swept into a lav rise that 
rage up 10 based 
it least on the 
expenditure 
Yet a truly 
has powerful we pons he can trai on 


esident’s 
ill-out economy fight skepticall 


bise nhower 


two-¢ 
( irried 1\ points 

issumption of increased 
ind further inflation 
determined Eisenhower 


the new generation of spenders in Con 
PTESS 

¢ Power of the Veto—His most direct 
weapon is the veto. In the Senate 
Democrats will be at least two 
shv of the two-thirds majority necessary 
to override a veto on a straight party 
vote lhev will be nine votes short 
in the House. If a few Southern con- 


servatives bolt to Eisenhower on spend- 


votes 
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Triumphant Democrats, under Lyndon Johnson, plan expanded— 


and costly—federal programs. 


ight Over Spending 


ing issues, he will have no trouble in 
blocking appropriations bills that he 
thinks are too high. In an appropria 
tion veto test this vear, Congress ended 
by going along with the President, and 
it mav wind up doing the same occa 
sionally in 1959. 

\ powerful indirect weapon is_ th 
President's Constitutional nght to re 
fuse to spend what Congress appropri 
ates. ‘This vear, for example, Congress 
voted $S16-million more for defense 
than Eisenhower asked, and ven 
little of this sum is likely to be spent 
this vear. The $97-million voted to 
maintain a larger army than Eisen 
hower wanted and $1]31-million tor 
procurement of extra troop-carnier at 
craft will definitely not be spent. A 
S5l-million appropriation for KC-135 
tankers will probably be blocked. Dc 
cisions are still pending on $492-million 
for Polaris-tvype submarines and $123 
million for Air Force Minuteman and 
Hound Dog missiles. 

Refusal to spend appropriated mone 
infuriates Congress, but there is nothing 
that it can do under existing legislation 
to force a reluctant President's hand 
e Sniping at Inflation—In addition, 
Eisenhower will have the support of 
conservative groups that fear federal 
spending and inflation as much as he 
does. One of these, the U.S. Chamber 
of Commerce, played a big role in 
stirring up the surprise economy drive 
early in 1957 that for a time madc 
sibstantial inroads into the fiscal 1958 
budget. It was the Russians’ success 
with their first earth satellite and th 
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recession that brought this 
to an abrupt end 
But the Chamber is preparing an- 
other effort for 1959, and other groups 
will join. White House officials hope 
backfire can be started in time to 


check the Democratic onslaught 


campaign 


Eisenhower is opening his drive in 

politically sensitive area. A few days 
ifter his blast against the spenders, he 
called Budget Director Maurice Stans 
1d Veterans Administrator Sumner 
Whittier to his office for an hour-long 
look at the $5.2-billion Veterans 
Administration budget 


ll. Capitol Hill Strategy 


On the 
is taken on an uphill fight 


whole, however, Eisenhower 
} 

Even before the clection, upward 
pressures of almost every major spend 
ing program were sweeping the budget 
toward $80-billion-and-over levels. 
Budget Bureau officials privately say all 
Kisenhower can do now 
the rate of rise 

The new posture of Democrats 1s 
Lyndon Johnson, Senate Major- 
ity Leader and his partv’s chief spokes- 
man in Congress, has already laid down 
what is in effect a Democratic State 
of the Union Message 

It is full of hints that Johnson, who 
it heart is a fiscal conservative, 
the election returns the 
Kisenhower did—as a 


is slow down 


clear 


read 
same way 
mandate to the 
I“emocrats to push hard for expanding 
federal programs 

Johnson, along with his fellow ‘Texan 


Sam Rayburn, Speaker of the Hous 
will undoubtedly be retained in thei 
leadership roles by the new Congress 
¢ Democratic Targets—Johnson, in 
postelection speech in Texas, linke 
the Democratic legislative program fi 
1959 to “the greatest age of expansion 
Congress can be depended on to reflect 
the mood of the public, and, he said 
the mood is one of growth. 

Here are some programs he cite 

A drive to explore outer space and 
expand peaceful uses of the atom, pa 
ticularly an atomic-powered merch 
marine. Democrats will want to m 
faster than Eisenhower in these area 

Stepped-up water conservation proj 
ects in the West. This vear, Fis 
hower opposed new starts, but D 
crats voted some anyway and the 
pattern can be expected in 1959. Just 
before the election, arkey Budget B 
reau official assured the National Ri 
& Harbors Congress that all the 
billion voted for army civil w 
reclamation would be spent Th 
amounted to assurance that any A 
ministration-sponsored economy 
would spare project But 
the President's postelection blast 
spenders, officials are cag 
repeating such assurances. “Thi 
a major area of combat. Many of th 
newly clected Democrat I f 
Western states wher 
prime issuc 

Aid for economically depressed areas 
of the U.S. Eisenhower vetoed 
of this kind this year and the veto stuck 
but Democrats will be back in 19 

Urban renewal and a housing pro 
gram aimed at “a home for 
American family.”” Before the 
Democrats in charge of housins 
grams in were saving 
stimulants would be increased 
Eisenhower objected to housing 
taken bv Congress this year 


oppose them again, perhaps ¢ 


such 


Water 1 


Congress 


vcto 
An airport construction 
with an cve on jet age needs 
Democrats may run int 
Kisenhower’s new § cret 
Lewis L. Strau St 
bitterly opposed Congressional 
ing programs when he was chai 
the Atomic Energy Commuissi 
likely to be one of the most enth 
backers of the 


program 


Here the 


from 
Cominerce, 


hew cconoin dri 


Ill. Realigning the Ranks 


To the hberal wings of bot! 
ind especially the Senate D 
the Johnson program—whil 
mean heavy new spending 
only as a bare minimum. ‘Thi 
cause the S6th Congress is n 
icr with the New Deal-Fair Dea 
types than its immediate pred 

Vhis week, the leaders of th 








SEN. HARRY BYRD (D-Va.), a 


tionist and ultra-conservative on most issues, 


segrega- 
symbolizes right wing of majority party. 


began to lay 


pecially in the Senate 
gy for translating their clec 


iown strate 


tion gains into real legislative strength 

Their plan is to put liberal new 
omers in hea numbers into kev com 
nittec such as finance, banking and 
urrency, and appropriations. ‘The new 
eats al Wallabl Democrats. who 
wave had a bar najority in the com 
nittee line-w now will have ibout a 
-to-l ratu n most in the Senate, 
to-2 in the Hous« 

Under the tutclage of such veterans 


Sens. Hubert Humphrey and Paul 
Il. Dougla liberal Democratic Senate 
mcus will be held within the next 
ionth to decid vho goes after which 


mmittee assignment 


hen, during the last weck in Decem- 
ber, the liberal Senate Democrats plan 
nother caucus with their liberal Re 
yublican colleagues on terms for amend 


ng the Senate 


inlimited debate 


Rule 22—which permits 
or filibuster 
¢ Concessions—Already, the conserva 
tive Democratic and Republican leaders 
reluctantly have begun to acknowledge 
the new facts of politic il life 
¢ Senate Democratic Leader John- 
on’s 12-point legislative program ap 
peals to his newly potent Eastern, 
Midwestern, and Western blocs. Nota 
bly, Johnson omitted the demand for 
natural gas bill—anathema to most of 
the liberal wing 
¢ Behind scenes, Johnson began 
negotiating with Sen. Douglas on a 
vatering down of the Senate’s Rule 22 
that Southerners iccept with a 
minimum of The first John 
on offer was It would have 
permitted suspension of filibuster after 
+S hours by a two-thirds vote of 
present and voting.” Liberals probably 
will insist on an added provision that 
will permit a imple majority to cut off 


can 
rcane 
gagging 


rejected. 


those 


30 


REP. WILBUR MILLS (D-Ark.) is a 
leader of the moderate group, particularly 
on taxes and welfare. 


debate after seven davs—a change that 
would improve prospects for school con 
truction, public housing, et is well 
is civil rights. 
¢ On the Republican side, Chmn 
Stvles Bridges of the Senate GOP Pol 
icv Committee moved toward accom- 
modation of the relatively small, but 
vocal, group of Republican liberals who 
threaten open rebellion against what 
thes to be a discredited “old 
euard” leadership 
Bridges has agreed to junk the tradi- 
tional Republican system of putting 
new GOP senators n minor com 
mittees, and, equally important—from 
the view of such hardy liberals as 
George Aiken of Vermont, ‘Thomas 
Kuchel of California, Clifford P. Case 
of New Jersev, clected Hugh 
Scott of Pennsvlvania—to give them an 
official position in the formal Republi 
can leadership 


conside I 


only 


ind new! 


lor the first time,” one of them 
vs, “We liberals will have 1 chance 
to tell Pres. Eisenhower what's going 
on in Congress, what's possible, what’s 


impossible 


IV. Anatomy of the 86th 


With Alaska vet to hold its first state 


wide elections (two senators. one House 
member), Democrats held a 62-to-34 
cdge in the Senate and a 282-to-153 


One of the 
last week's elec- 


margin in the House most 


remarkable effects of 


tions, however, is the boost given to 
Kastern, Western. and Midwestern 


Democrats 

In the S5th Congress, the 24 South- 
crn Democratic were at an ap- 
proximate standoff with their 25 Demo 
cratic colleagues from other sections 
Now, the Southern ranks held steadv at 
>4, but the Eastern, Western, and Mid 
western 


scnators 


iggrcgation—swollen bv — the 





SEN. PAUL DOUGLAS (D-IL), New Deal 


economist and champion of civil rights laws, 


is in group heavily reinforced by election. 


likes of Clair Engle in California, Gale 
McGee in Wyoming, Fugene Me- 
Carthy in Minnesota, Howard Cannon 
in Nevada, Edwin Muskie in Maine, 
Vhomas Dodd in Connecticut—num 
bers 38 senators 
¢ Policy Shapers— | hi Democrat! 
group clearly could sh ipe  intrapart 
policv through sheer weight of num 
he Add toi h ad ¢ GOP liberal 
bloc of at least 10 senators plus Alaska’s 
wo—who, regardl f party afhliation 
will tend to the liberal side—and 

in see a liberal majority of the Senate 

In the Hou where | considera 
tions tend t \ hom heaval ind 


} 


nake such gencralizations less meaning 


ful, there is the same apparent shift 
toward thi ed liberal sic 

It is one thing, however, t Ww that 
liberal strength will be g1 ind quite 
nother to sav that the t cngth can 
will be used eftectivel n pecine 
issues. ‘This is the test facing the Ilum 


phrev-Douglas wing of the Democratic 


Partv in the Senate. which plans ho 
hallenge to the Johnson leadership but 
vhich will demand a greater vou in 


party strategy 

¢ Southern Opposition—However, sev- 
cial salicnt facts ar ipparent For on 
Southerners will their 
opposition to legislation in the field of 


thing, harden 


civil rights This is their “lesson 
from the cutting down of Arkansas’ 
moderate Democratic Rep. Brooks 


Havs bv a Write-In  scgre 


last-minute 


gationist, Dr. Dale Alford, in Littl 
Rock The instinct for political self 
preservation will drive the Southerners 


ind 120 
both partics—to 


24 Democratic senators 
Llouse from 
more extreme positions on this issu 

But, among these Southerners, there 
ire such men as Rep. Albert Rains, and 


members 


Sen. John J. Sparkman, both of Ala- 
bama, who will direct the coming bat- 
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SEN.-ELECT PHIL HART (D-Mich.) typi- 
fies substantial group of new congressmen 
who owe their seats to labor backing. 


tle for new, more liberal housing legis 
lation and more urban renewal funds 

¢ Regional Pitches—Just as regional 
interests dictate positions on civil nghts, 
so they help define lines on many 
another issue. For example, Lyndon 
Johnson is responding to new-found 
strength of his party throughout the 
West—which will have 17 Democratic 
senators now, vs. 13 before; 31 House 
members, vs. 26—when he puts heavy 
accent on water development and con 
servation. In the Midwest, where 
Democratic strength in the Senat 
j:mped from 7 to 1] and in the Hous« 
from 46 to 68, Johnson makes a bow 


bv stressing the necessity for a new 
farm program. For the Midwest and 
the East, where Senate Democratic 


strength doubled from 5 to 10. seats 
and House seats jumped from 53 to 72 
Johnson makes political hav with such 
urban renewal and aid for 
distressed areas. 
¢ Labor’s Friend—For labor, the 
Congress promises to be the friendliest 
carly New Deal times. AFL-CIO 
spokesmen calculate union friends out 
number foes at least 240-to-195 in the 
House, at least 64-to-32 in the Senat« 
Certainly, heavy labor 
tributed materially to the election of 
new senators such as Stephen Young 
it Ohio, Harrison Williams in New 
Jevsev, Dodd in Connecticut, Phil Hart 
in Michigan, and the Republican 
ifugh Scott in Pennsylvania. Of ap 
pioximately SO new members in_ the 
labor rates about 60 as friendly 
In such a climate, big labor is pr 
pared to present a big bill to the new 
It won't get evervthing it 
wants, but in the field of labor relations 
it does seem likely the new Congress 
will vote a new version of the Kenned\ 
Ives reform bill and a broader minimum 
wage (page 99). 


~ 


Bsucs) as 
S6th 


since 


assistance con 


House, 


Congress 
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Behind the Million-Dollar Kite 


A New Yorker has been charged with bilking the banks 
of perhaps $1-million through kiting checks—allegedly with 
the connivance of some bank officials. 


A complex interstate check-kiting 
scheme aimed at defrauding a group 
of banks in New York and Florida was 
broken up this week by the Federal 
Bureau of Investigation. Accused as 
the brains behind the scheme was one 
Joseph Lamonica of New York. Off- 
cials sav he may have duped the banks 
for as much as $1-million. 

So far, federal investigators have dis- 
covered that Miami’s Boulevard Na- 
tional Bank has lost over $300,000 in 
bad checks. Thev also believe that a 
group of banks in suburban Long 
Island suffered heavy losses in one of 
the biggest check-kiting operations ever 
uncovered. 
¢ How to Kite Checks—In check-kit- 
ing, a check is cashed although it is 
not covered by funds—the drawer ex- 
pecting to cover it by the time the 
check clears. It is a fairly common 
practice because it takes at least two 
davs for a check to clear. ‘Thus, a 
bank may accept checks for deposit and 
then honor a check on itself before 
it determines whether the deposited 
checks are good and provide enough 
funds to cover the withdrawal 

Ihe simplest form of illegal check- 
kiting involves setting up an account 


with a bank, sav, in New York by 
depositing a check drawn on a San 
lrancisco bank. Then, an account is 


established in the San 
with a Houston bank check. By this 
time, the check-kiter will be able to 
withdraw cash from the New York 
bank, which had the San Francisco 
check cleared, and can keep up the 
fraud 

Banks tend to be lenient when a big 

ount is involved and the customer 
does not make a habit of writing bad 
checks lor example, a businessman 
who is speculating on the stock market 
mav buy stock in hopes of an immediate 
rise. He pavs for it with a bad check, 
but fgures to cover as soon as he 
the stock. If he is a good customer, 
the bank mav honor his check, merely 
warn him against any recurrence. 
¢ Telltale Signs—It is just a step from 
this practice to out-and-out check-kit- 
ing. Most big banks—and the I ederal 
Reserve banks—normally single out one 
or two employees to keep on the alert 
for a check-kite swindle. ‘The telltal 
signs, savs one official, are when with 
drawals against uncollected funds arc 
continually when a dc 
positor is making up for his overdrafts 
with checks drawn on other banks 


l'rancisco bank 


sells 


Increasing, OTF 


But under certain conditions, illega 
check-kiting can work—at least for 
while. One prerequisite is establishin 
a good credit position with the bank 
so that bankers are willing to lean over 
backwards in any dealings. Anothe: 
to choose small banks, where the pe: 
sonnel can easily be impressed with a 
big account and are not so expert in 
spotting trouble. It’s essential, too, to 
have accounts in banks in different 
parts of the country, because check-kit 
ing depends on getting the maximum 
clearance time on bank checks 
¢ Lamonica’s Technique—Lamonica « 
tablished himself at a number of ban} 
as a wealthy businessman with interest 
in both New York and Florida In 
addition, it is charged, he 
with some special twists that manag 
to conceal his operations for a 
siderable period. 

Investigators say the main reason that 
he appears to have been able to ball 
his check-kiting was that he got tl 
cooperation of a number of bank off 
cials. In New York, according to A 
U.S. Attornev Kenneth Sternberg, | 
monica had business dealings with M 


’ 


Call \ 


colm ‘T. Ryan, former branch man 
of Long Island’s Security Nati 
Bank, and with Gunther Fisher, f 
mer branch manager of the West 


l'rust Co. 
e On to Miami—In Nliami, the B 
vard National Bank fired book} 
Glen C. Hibbs, who admits that | 
monica had made him some gift 
Actually, Lamonica is not be 
to have started his check-kitin 
after his credit w 
York Phen he opened an 
with the Boulevard National in M 
a comparatively new bank, in 
only 195¢ \ J. WW 
Boulevard’s vice-president and 
describes it: “Tle didn't | 
of credit—he did better thar 
brought the manager of a bank in | 
Island to vouch for him 
Ihe manager was R 
bh 


issured 


SITNCE ( t 


that. HH 


Vall 
scribed Lamonica as a r bu 
and a valuable customer. | 
opened an account with 
check drawn on the Security Nat 
Ryan's bank—and subsequently h 
different accounts at the B 
established with checks from | 
land banks 

¢ Shipboard Parties—At first 
moved in_ large 
New 


Boulevard, but 


amount bet 
York account 


without in t 


monica’s 








In the meantime, Boulevard’s officials 
including Charles H. Alcock, president, 
ind Carter—were entertained on La- 
monica’s yacht by “Captain’’ Robert 
Nelson, who was authorized to act as 
Lamonica’s agent with power to deposit 
or draw checks in Miami. 

Through Nelson, Lamonica depos- 
ited a large Westbury Bank check fort 
which he wanted cash. The bank pro- 


vided him with cash although the 
heck had not cleared. And back in 


Long Island, it is charged, Lamonica 
deposited a Boulevard check with West- 
burv to cover the withdrawal 
All told, Nelson is alleged to have 
presented some 17 checks—ranging be- 
tween $15,000 and $64,000. Accord 
ng to Carter, only $40,000 was with- 
drawn in cash in Miami; the remainder, 
ome $300,000 drawn 
Boulevard in Long Island 
¢ Money to Make Money—If he were 
inrving out check-kiting on this scale, 
Lamonica had to funds 
lable Le to open 
his original ace Long Island 
nd to credit rating 
Moreover, all a check-kiter gets, essen- 
tially, is temporary use of a_bank’s 
fund If he to avoid exposure, he 
has to replace the money eventually. 
One method Lamonica used to ob- 
tain additional cash was to set up the 
National Endorsement Corp., which 
is advertised in New York as a sales 


was against 


have some 


need d money 
ounts on 


on r¢| 


obtain t 


finance concern offering investors 9% 
1 vear for funds. ‘The firm’s two top 
ficials were Lamonica and Gunther 
lisher, then manager of the Westbury 


bank. But soon after the ad appeared, 
New York State Banking Dept. stepped 
1 to close National Endorsement for 
oliciting deposits without a charter 
¢ Backed by Bonds—Lamonica’s other 
tep was to borrow money from banks 

providing collateral in the form of 
urctv bonds issued by a bonding com 
pany. According to Carter, Lamonica 
brought his own insurance agent, John 
Kiclly, who had been an agent for the 
Phoenix Insurance Co., into the Boul 
ird National. Carter assumed that the 
iretv bonds were good 

Now the banks are finding out that 
ome of the they made. to 
lamonica are backed by forged Phoenix 
ccurities. Boulevard National admits 
that it is holding $75,000 in bad bonds. 
\nd a number of Long Island banks 
ire: holding other bad bonds. In 
isc, Westburv had a 
ime serial number as 


Central Bank & 


loans 


OnC 
bond with. the 
a bond held by 
Trust of Great Neck. 


It is clear that some banks not in 
volved in’ check-kiting were making 
loans on the security of the bonds 
Long Island’s biggest bank, Franklin 


National, summary judgment 
igainst Phoenix Insurance for $350,000 
lean went into default 

first began 


won i 


ifter onc 


Lamonica running into 


32 


trouble with the investigation into the 
National Endorsement Corp. 
Investigators also say that Lamonica 
apparently forgot that Columbus Day 
was a bank holiday in New York but 


not in Florida. When his New York 
banks discovered that money had been 
withdrawn from them in Florida before 
they had received checks to cover them, 
the kiting was stopped. 


World Business Good 


@ The U.S. recovery calms the fears of officials and 


businessmen abroad. It restores faith in the resilience of the 


capitalist system. 


@ Many other Free World countries, at worst, weren't 


as badly hurt as they had expected, and U.S. recovery merely 


bolsters their own continuing improvement. 


Businessmen throughout the Free 
World are a lot more optimistic this 
fall. BUSINESS WEEK reporters, sampling 
business opinion in Western Europe, 
India, Japan, Latin America, and Can- 
ada, find that the blues of last spring 
lave disappeared, just as they have in 
the U.S. 

It’s the upturn in American business 
activity, more than anvthing else, that 
explains the confident mood abroad 
Last spring there were widespread fears 
that the U.S. recession would last into 
1959, dragging most other non-Com- 
munist countries into a general sluinp 

Now there’s a feeling abroad that 
the U.S. economy, and the Free World 
cconomy as a whole, are essentially 
healthy. Indian businessmen, for ex- 
imple, hail our recovery as proof that 
todav’s free system isn’t helpless, as 
the Communists charge, befor« 
of boom and bust. 
¢ Some Soft Spots—This doesn’t mean 
that everv country or everv area in the 
I'rce World is out of the woods. Many 
raw material producers still are feeling 
the slump in commodity prices 

l'ree Asia as a whole (the countries 
stretching from Pakistan around to 
Japan) is running short of foreign ex- 
change reserves and today leans _pre- 
cariously on outside financial aid, espe 
cially from the U.S. Canada is fretting 
about the threat of heavv winter unem 
plovment, Australia about its wool sales, 
end Brazil about its coffee income 
Western Europe is the one large in 
dustrial-trading area abroad where 
there seem to be no clouds on_ the 
horizon. 
¢ More Sober Growth—Ilowevcr, even 
in Western Europe, the prospects arc 
for a slower rate of economic growth 
than during the 1952-56 boom. That's 
partly because almost every European 
government is determined not to risk 
inflation for the sake of growth. With 
Washington taking the same attitude 
the international business climate isn’t 
likely to be as bullish in the 


cvcles 


next few 


before the 1957 


economists 


vears as it was slow- 
down. In fact, fear 
that the fight against inflation mav shut 
off any new expansion 

Whatever the rate of growth ahead, 
there can be no doubt about the change 
that has occurred 
and today 


SOM 


solid 


between last spring 


in business opinion abroad. 


|. In Western Europe 
At the 


Economic 


Organization for European 
Cooperation in Paris, last 
spring’s pessimism has been wiped out 
bv the lop OFK(¢ 
economists regained their carliet 
confidence that Western Europe will 
achieve the ambitious production and 


American recover 


have 


trade targe 


rgets set more than two vears 
ago in an OEEC study called “Europ« 
in 1960.” These economists expect 
the Common Market, which starts Jan 


1, to bring a new upsurge in industrial 
ctivits 


London, 


ind investment 
though worried that the 


Common Market (in which it is not 


included) will get going without the 
associated Free Trade Area (in which 
it is), still is optimistic about the gen 
cral world trend. ‘lhe British are count 
ing on two recent conferences—the 
Commonwealth meeting in Montreal 
ind) the World Bank-International 
Monetary Fund session in New Delhi 


to bolster the  buving 
the Commonwealth's 
Ircas 

In Bonn, bi 
doubt about a comeback in world trad¢ 
but not enough doubt t 
almost arrogant confidence the Gennans 
have in their economic outlook 

West Germany, in fact, has 
through the American 
this vear’s drop in world trade 
unscathed. ‘To be 


powc! ot 
underdeveloped 
there’s 


contrast some 


shake the 


own 
COT 
recession and 
virtualh 
Gscernhan 
But 
that has helped stabilize prices at hom« 
while the fall in 
materials 
of the 


sure, the 
ccononnic boom has slowed down 
world prices of raw 
has eased 
finished 


pressure on 
that 


price S 


German 


gC ods 
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This friendly Aja man 
clears up unhealthy “weather” inside plants! 





In certain manufacturing processes, toxic dusts or gases sometimes fill 
factory work areas—seriously irritating eyes, lungs or skin . . . slowing 
down and often stopping production. 

To help control such hazards in their plants, American Mutual policy- 
holders can call upon the special skills of the Any Industrial Hygienist. 
For example, one policyholder had a serious turnover problem and pro- 
duction loss because of irritating plant fumes. On the recommendation 
of this Ayy man, they put in special ventilating systems and other safe- 


guards. As a result, the hazard was controlled, turnover minimized, out- 


. 
merican — 7 
Guarding employee health to keep up morale and output—while keep- utu a | 


ing down insurance costs*—is another important friendly Ajy service. LIABILITY INSURANCE COMPANY 


And another sound reason to see your friend/y Ang man! American 
Mutual, Dept. BW-16, Wakefield, Mass 





put boosted. What’s more, the policyholder saved $8,000 a year on 


material costs—and substantially reduced operating and insurance costs 





*The Freiberg Mahogany Co., another AM policyholder who profited 
P ; ; Your friendly Ay man can advise 
through good safety experience, saved $51,167 in 9 years (difference eo ae 
between manual rates for this industry and rates actually paid) .. . gained FOU On Gh your Haseny Meurenes neste 


another $16,195 through Am mutual dividends 











Leading writers of Workmen’s Compensation, all forms of Liability, Crime, Accident and Health Insurance 








exports. While new export orders are 
trailing well behind 1957 figures, actual 
exports have been running. slightly 
higher this year than last. 

On the domestic side, there still are 
a few weak spots such as coal, steel, 
and textiles. But West German produc- 
tion of most capital goods still is climb- 
ing, and so is building construction. 
I'mployment is at an all-time high. 
Consumer spending on durable goods 
is rising, even while personal savings 
his bears out the govern- 
ment’s expectation that domestic de- 
mand would take up the slack produced 
by a decline in foreign demand. With 
capital investment picking up 
igain, the Economics Ministry predicts 
that the gross national product will 
increase during 1959 by 3% or 4%. 

France has had nearly four vears of 
uninterrupted economic expansion and 
considerable inflation. This expansion 
has slowed to a standstill. The produc- 
tion index, which early this vear showed 
1 10% gain over 1957, now is steadv 
But if recession in France, 
it is hitting producers of consumer 
eoods rather than basic industry. Elec 
tric consumption still is climbing, and 
the steel industry continues to produce 
it a high rate 

lrench government officials don’t at 
tribute the slump in consumer durables 


InNCTCASC 


also 


there’s a 


merely to the official credit squeeze 
of the past vear. ‘They also explain it 
this way: Many people under the 


lourth Republic were putting money 
into anvthing they thought thev could 
use, in order to avoid an expected loss 
is the fran depreciated But under 
de Gaulle there 1s confidence in 
the franc 
Britain still 1 


Ore 


going through a mild 


recession. Gross national product is 
down | from last year, and exports 
ire down about But both the 
government and the business commun 


ity are highly optimisti 


That's largely because of this vear’s 
healthy trade surplus and the unusual 
trength of sterling In fact, U.S 
imports of British goods have risen this 
car just as the drop in commodit: 
prices (partly triggered by the U.S 
downturn) cut the British import bill 

With London's financial — position 
relatively so strong, the Macmillan 


been able to ease the 
loday it is actively 
With govern- 
ment policy due to push consumer de 


government has 
cT¢ dit 
promoting 


Squcez¢ 


expansion 


mand above its present high level, and 
the outlook for Commonwealth trade 
picking up, British businessmen expect 
) strong upturn over the winter. 


ll. In Asia 


Pree Asia, with its 700-million 
people, is one of the world’s great 
trading area Its total trade tops 
34 


that of Latin America. But for several 
years the foreign exchange reserves of 
most countries in the area have been 
shrinking. This has caused govern- 
ments to scale down their development 
programs, and businessmen to worry 
about essential imports of capital goods 
and industrial materials. 

In Bombay last spring—before the 


U.S., Britain, and West Germany 
jointly covered the Indian foreign 


exchange gap—businessmen talked 
gloomily of their prospects, forecast 


that grass would soon be growing in 
the city’s busiest streets. Now that the 
U.S. recession is over and outside aid 
is assured, the mood in India 1s 
moderately optimistic. In Japan, too, 
businessmen are much happiet 

In India, the U.S. upturn is bolster- 
ing confidence as much for political as 
for economic reasons. In fact, the 
direct impact of our recession hasn't 
proved very serious. According to 
Indian calculation, it has onlv reduced 
this vear’s U.S. imports of India’s 
primary products (items such as 
manganese, jute, and oil seeds) by 


about $30-million. 


What's important is the feeling of 
gsovernment officials and businessmen 
tiat the U.S. now is officially con- 
cerned with helping to stabilize the 


Indian economy by expanding both 
aid and trade. Then, on India’s side, 
a more favorable official attitude to 


foreign private investment has devel- 
oped over the past vear (page 102) 

Japan’s businessmen, who were in 
the dumps early this vear, now look 
forward to 1959 with confidence. They 
count on some improvement in. sales 


to underdeveloped countries in Asia 
and elsewhere—it was these sales that 
lagged most this vear—and to a con- 
tinued rise in exports to the U.S. 
During 1958, in fact, it has been 


the growing U.S. demand for Japanese 
goods that has sustained Japan's total 
exports. In the first half of this vear, 
Japanese sales to the U.S. were 14% 
higher than a vear earlier, and for the 
econd half of 1958 it looks as if the 
will be 10%. 


INCTCASC 


lll. In the Americas 


In this hemisphere there hasn’t been 
auite the same spring-to-fall swing in 
business opinion as in other areas of 
the world. ‘To the north in Canada and 
to the Latin America, busi 
nessmen weren't so bearish last spring 
as their Indian and Japanese counter 
parts. And today they aren’t relatively 
so bullish. 

Still, if vou take Canada and two kev 
Latin American countries—Nlexico and 
Brazil—vou find basic optimism about 
the future and little evidence 
damage from our recession 

Canada, all through 1958, has been 


south in 


of direct 





climbing out of the recession that 
struck in the last half of 1957. ‘Today, 
Canadian businessmen figure that, since 
their recession was largely due to the 
weakening foreign demand for Canada’s 
exports, recovery in the U.S. and else 
where is bound to help strengthen the 
Canadian recovery. (The fact is that 
Canada’s exports have held up remark 
ably well, while its imports have been 
dropping.) 

Yet Canada is still a long way from 
a renewal of its postwar boom. The 
readjustment to the collapse of this 
boom—one that was generated by high 
capital investment and a rapid increase 
in the Canadian labor force—still will 
take some time to work itself out. 

Unemployment in Canada continues 


high. This winter, it mav reach 10‘ 
of the labor force, thus aggravating 
the present labor unrest. In an effort 


to offset both the political and economic 
consequence of unemployment, Can- 
ada’s Conservative government contin- 


ues to push its strong anti-cvclical 
policies. In the ‘current fiscal vear 


these policies will give Canada by far 
the largest peacetime deficit in its his 


torv. But businessmen know that, until 
there’s a new upsurge of private capital 
spending, the Canadian boom wont 
get rolling again 

Mexico’s finance minister, Antomo 
Carrillo Flores, is exuding confidenc« 
these davs. Talk to him, and he will 
sav: “This is the first United States 
recession we have weathered in 20 
vears without devaluing the peso. and 
the first one we have reallv come 
through without serious cconomic set 
backs 

Flores figures that Mexico’s exchange 
reserves, which stood at a healthy $477 
million at the end of last vear, will be 
down bv no more than $60-million at 
the end of this vear. His explanation 
While the income from Mexico's ex 
ports has fallen off, tourism has bol 
stered the entire economy. Tourism has 
become Mexico’s greatest economic 


stabilizer 
In Brazil, government officials don ¢ 
feel that the U.S. recession has gre ith, 


iffected th onomy, not even their 
cott problem And thev figure out 
recovery will have equally small pact 

Brazil's troubles, thev sav, are almost 
dl] home-grown—a combination of de 
heit nhnancing ind excessive creait 
expansion that has generated inflation, 
plus over-dependence on coffee exports 

These officials and most Brazilian 
businessmen now believe that economic 
progress depends on the success of the 
new finance minister, Lucas Lopes, with 
his stabilization program The real 


Pres 
resist 
social and political pressures that the 
stringent Lopes 
mecting 


Kubitschek 


the heavy 


is whether 
enough to 


question 
Is strong 


program already 1s 
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eliminate walting-time irritation 


If you’ve ever waited for a vital paper while mounting 
minutes played havoc with your good nature, you'll be inter- 
ested in Safeguard! Engineered by Globe-Wernicke, Safe- 
guard is a time and motion, color-keyed system of filing... 
so simple to understand anyone can learn the procedure in 
a matter of minutes. And Safeguard’s components (letter or 
legal-size guides and folders) fit any filing drawer or cabinet 
...no new equipment needed! 

Safeguard speeds up filing and finding (papers delivered 
in a matter of seconds!) ... cuts down on errors ... lowers 
clerical costs. Most important, Safeguard keeps management 
in control... never puts you at the mercy of an improvised 
system of filing or a changing clerical staff. What's more, 


“ SAFEGUARD i. 


any information or correspondence I simple to follow that 
need from the files gets to my desk fast. the filing. Safeguard’s 


a SAFEGUARD is my choice, because 


‘Out guides’ end ‘missing papers’ too!” 


my 


it 





Safeguard suits every size operation...from a one-man office 
to a king-size corporation. (Five different systems 
further tailor Safeguard to your needs! ) 

Why not look into this fast, virtually foolproof 
filing system? Call your Globe-Wernicke dealer* 


for full details, or write for brochure. Dept. A-11. 


GLOBE-WERNICKE 


Globe-¥ e 


choice, because it’s so 
takes me less time to do 
color keyed tabs flag in- 


stantly just the folder I want.” 


CINCINNATI 12, OHIO 


rnicke makes business ¢ 
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times, and make 
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filing operation.” 
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“ SAFEGUARD is ny choice, bi 


it keeps our files under 











In Business 


High Court Bars LIFO Tax Refund, 
Will Hear Gas Pipeline Case 


The U.S. Supreme Court this week acted on a hand 
ful of important business cases. Among other things, 
the court 

¢ Wiped out claims to huge tax refunds by R. H. 
Macy & Co. and other retailers, involving the so-called 
LIFO system of inventory. If allowed, the claims could 
have been close to $1-billion, the government claims. 

¢ Agreed to pass on the Federal Power Commission’s 
right to O.K. natural gas pipeline projects without first 
determining the fairness of the prices for gas that the 
pipeline will pay to independent producers. 

¢ Agreed to decide whether corporations that dissolved 
after antitrust indictments may still be prosecuted and 
fined 

¢ Handed the Civil Aeronautics Board a major set 
back by upholding a lower court ruling that CAB has 
no authority to regulate depreciation practices of the 
major airlines. 


U.S. Stork Watchers Raise the Ante 
As Baby Boom Outruns Estimates 


Official U.S. stork prognosticators this week boosted 
their population estimates in an attempt to catch up 
with the baby boom. Estimates made three vears ago 
have proved hopelessly meager, so the seers now make 
a top guess of a 273-million population by 1980, a fore 
cast gain of nearly 100-million in 22 vears. 

All of the 1955 estimates have been junked. In 1975, 
by the new guesses, population will lie between 215.8- 
million and 243.9-million; the earlier predicted range 
was a modest 206.9-million to 228.5-million. 

In hiking the estimates, the statisticians find the 
largest likely gains in children under 14, and in the 15-24 
group. Estimates for the prime working group—35-49— 
remain about the same. 


Miami TV Case Bobs Up Again 
With Moves to Disqualify Winner 


The long controversy over National Airlines’ tactics 
in winning a four-way contest for TV Channel 10 in 
Miami moved toward a showdown this week, with all 
signs pointing to a bad setback for National's subsidiary, 
Public Service TV, Inc. Both the Justice Dept. and 
the Federal Communications Commission's legal staff 
filed briefs recommending that National and two of its 
three competitors for the channel be disqualified. 

‘This is the case that made headlines earlier this vear 


36 


° BkA 


for the House Committee on Legislative Oversight in its 
investigation of “influence peddling,” and resulted in 
the resignation and indictment of KCC Commissioner 
Richard Mack. Now FCC, under court order, is delving 
into the case again 

The Justice Dept. brief, signed by Atty. Gen. William 
P. Rogers, argued that any applicant who contacts the 
commission outside the hearing room should forfeit his 
rights. On this basis, National's Channel 10 license 
would be canceled, and both it and two of the three 
losing applicants would be disqualified. 

FCC, desperately anxious to regain public confidence, 
is combing through every case mentioned by Congres- 
sional investigators. Post-mortems are scheduled on 
cases involving Boston, Pittsburgh, St. Louis, Springfield, 
Il., two Orlando (Fla 
channel. 


stations, and a second Miami 


U.S. O.K’s Highway Billboard Rules 
With Mild Concession to Advertisers 


Regulations for billboards along the new interstate 
highwavs have been O.K.d by the Commerce Dept., 
pretty well along the lines originally proposed (BW — 
Sep.13°58,p36). However, the advertising trade won a 
few concessions, notably an increase of permitted bill- 
board size from 60 sq. ft. to 150 sq. ft.—still far smaller 
than most existing billboards 

The individual states now have until July 1, 1961, to 
decide whether to enforce the federal rules, and so 
qualify for a cash bonus of one half of 1‘¢ of the cost 
of the highways. 

e ee e 


New “Biggest Tent Show” to Challenge 
Ringling Circus on the Road in 1959 


Two lively circuses still playing the tanbark route 
under canvas merged this week into the Clyde Beatty & 
Cole Brothers Combined Show—to be billed in 1959 as 
the country’s biggest tent show modernized and with 
“top name” European acts. 

Long rumored, the Clyde Beatty and Cole Brothers 
union is intended as a serious challenge to the road 
dominance of Ringling Brothers and Barnum & Bailey, 
which rolled away its canvas in 1956 and has been show- 
ing in arenas. The first real test will come in Apmil. 
Ringling’s annual run in New York’s Madison Square 
Garden will encounter Beatty & Cole competition 
across the river in New Jersey. 


Oleo Output Tops Butter 


U.S. producers of margarine this year will spread 
themselves into a slight lead over butter, for the first 
time in history. Agriculture Dept. estimates are that 
1958 output of margarine will be 1,575-million !b., up 
8% over the previous year. Butter output will be 1,515- 
million Ib., a drop of 2%. 


BUSINESS WEEK e Nov. 15, 1958 


ms 





pick 
# } 





Crime of the century 


a 


This is a typical small machine shop, which helps 
form our industrial economy. 


But the life of this once healthy little company is ebbing 
away — the victim of murder. 


Cause of death: competitive attrition. 
The murderer: obsolescent equipment. 


How can this kind of crime be prevented? By the timely 
replacement of still useful but unprofitable equipment. 


When should a machine be replaced? The day a new machine 
is available to you or your competitor which can do more and 
better work for enough less cost. 


No other machine tool builder in the world can equal 

Jones & Lamson’s 123 years of industry-wide experience in reducing 
the man who needs costs and increasing profitability with the most advanced 
a new machine tool metal working equipment. 
We can help you plan a sound replacement program, 
commencing with an in-plant analysis of the profitability of 
your equipment. We offer a variety of financing plans to 
provide for the payment of your replacement out of profits. 


is already paying for it 





4 JONES & LAMSON MACHINE COMPANY - SPRINGFIELD, VERMONT 


Turret Lathes ¢ Fay Automatic Lathes + Milling & Centering Machines « Thread & Form Grinders ¢ Optical Comparators * Thread Tools 











FAST THINKING BOILER-BRAIN. This high-speed automatic Blaw-Knox control panel master-minds 
a network of intricate circuits. They instantly detect, and correct, the slightest variations in the 
feeding, firing, or steam pressure of boilers at the Pennsylvania Electric Company's Seward Station, 








Electric power demand jumps 100% every decade— 


Blaw-Knox Automatic Controls help boost generating efficiency 


As the tremendous need for electricity doubles and 
re-doubles, steam turbine generators continue to 
provide the most economical means of producing it. 
But turbine, boiler, and boiler-controls must be 


more closely integrated than ever before . . . they 
now have to operate with higher and higher effi- 
ciency. And Blaw-Knox automated boiler controls 
provide the answer—for today’s power stations, as 
well as for those of the future. 








Blaw-Knox has an outstanding record for step- 
ping up efficiency in plants, installations, and opera- 
tions of many kinds. Perhaps we can help you in 
this way, too. If your company generates electricity, 
rolls or fabricates metals, or builds roads... if you 
deal with chemicals, processing or communications 
—you’ll be interested in our services and products 
for industry. Our brochure “This is Blaw-Knox”’ 
tells you about them. Write for it. 






BLAW-KNOX COMPANY 


1201 Blaw-Knox Building * 300 Sixth Avenue °* Pittsburgh 22, Pennsylvania 
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WASHINGTON OUTLOOK 





WASHINGTON 
BUREAU 
NOV. 15, 1958 


A BUSINESS WEEK 


SERVICE 


Watch for prices to become a top issue in the new Congress. 


Both parties will be maneuvering now for political advantage in 1960. 
The expectation on all sides is that the struggle will be costly to the taxpayer 
and, coming at a time when business is on the rise, will put an inflation bite 
on the purses of consumers and businessmen. 


Note the budget prospects (page 28): 

Eisenhower's goal: to hold his 1960 fiscal spending schedule inside 
$80-billion, close to this year’s estimated $79-billion, but way over last year’s 
$69.5-billion 

Democrats will add a program of their own in Congress. It’s top-heavy 
on the side of still more spending. Presidential vetoes will kill off some 
projects. But the end result will be still more federal spending at a time 
when there is great worry about resumption of the inflationary uptrend 


Take a look at the Democratic program: 

“Breathing life” into the new space agency—which means more spend- 
ing, more money for both research and production of spacecraft. 

More use of the atom for peace, with the emphasis on power projects and 
an atomic merchant fleet. The cost will be high. 

More water conservation projects in the West—always costly. 

A new farm program to increase farm income. 

Help to depressed areas—federal loans and grants 

More money for housing—‘‘a home for every American family.” 


And, easy money. 


It adds up to new pressure under prices—more government spending in 
a rising business trend, coupled with plentiful and cheap credit to stimulate 
the private demand for goods and services. 

But the Democrats say they don’t want inflation. Leaders define their 
goal as full employment, full production, and stable prices—the latter mean 
ing stable prices to consumers. 

That’s why Congress will busy itself with price trends. Keep an eye on 
the Joint Economic Committee, under Rep. Patman, Texas Democrat. It 
starts hearings next month on “the relationship of prices to economic 
stability and growth.”’ 


What might Congress do about inflation? This is a difficult question to 
answer at this time. Too much depends on the trend prices take next spring 
or early summer, when wage raises again will be in the picture. 


But here are some ideas to have in mind—ideas now being talked up in 
Washington, mostly in Congressional circles: 


Amend the Employment Act of 1946, so that the federal government 
not only will be committed to create and maintain “conditions which will 
promote maximum employment, production, and purchasing power,” but 
will be committed to do this at stable prices. 





WASHINGTON OUTLOOK (continued) 





WASHINGTON 
BUREAU 
NOV. 15, 1958 


Provide a Presidential review of inflationary wage-price situations. 
The President would talk with business and labor leaders, but would have 
no authority to dictate their actions. 


Set up an anti-inflation council, made up of labor and management. The 
government’s role would be to supply information on what wage and price 
rises would do to the economy. Idea is to limit increases. 

Vote stand-by controls—power for the government to freeze wages and 
prices and set terms for installment buying. Advocates say such power on 
the books would influence labor and management to moderation 


Note the political angle in all of these schemes. Congress would take 
no direct responsibility for maintaining stable prices. The whole job would 
fall on the executive. Then, if prices should get out of hand between now 
and 1960, it would not be the Democratic Congress voters should blame 
but the Republican White House. The Administration wants no part 
of these schemes. But there is a question as to whether they can be 
avoided. 


The new Congress will start fresh. All legislation left pending is dead. 
Bills left hanging when Congress quit now have no standing. They must 
be reintroduced, go through the committee process again. Remember this 
when you try to figure the chances for some piece of legislation you are 
interested in. 


Committee makeups will be different. The difference will go beyond the 
Democratic-Republican divisions of the past few years. Democrats now will 
hold bigger majorities on most major committees. 

Take Senate Finance, still headed by Byrd of Virginia. This committee 
has been divided 8-to-7—eight Democrats, seven Republicans 

Casualties are high on the GOP side. Three sitting Republicans did not 
stand for reelection. A fourth was defeated. Prospect now is that you will 
get a 10-to-5 committee, or possibly a 9-to-6 committee. Either way, conserv- 
ative Sen. Byrd is weakened. The prospect is that Byrd no longer will con- 
trol the committee. 


Such changes will run through many committees, House and Senate 
The thing to keep in mind is that the replacements, from the Democratic 
side, will lean toward the left. Many a House or Senate committee that has 
been either conservative or neutral in the past, now will be pushed to the 
“liberal” side. 


How will Eisenhower handle this Congress? The question comes in 
from all sides. The answer is not yet clear. 


Some advice is “get tough,” fight the Democrats all the way, and make 
it clear that inflation, if it does develop, is the result of legislation. Nixon 
is said to like this approach. 


But Eisenhower doesn’t go for this. He doesn’t like the idea of a real 
battle for 1960. He will remain on his moderate course. He will use his 
veto on the Democrats, and deplore the drift toward inflation 
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Silk screened in 3 colors by Allied Decals, Inc., Cleveland, Ohio for The Hotstream Heater Company on Fasson 12 mil chrome unembossed 14-201 


Hotstream Earns 32¢ more profit per unit 
Simply By Using Fasson Self-Adhesive Material! 


Cost savings that become net profits—that’s the expe- product identification. The field seems to be 
rience The Hotstream Heater Company enjoyed simply ly by designers’ imagination ! 

by replacing their more expensive metal nameplates with 

ones silk screened on Fasson self-adhesive metallic 

material. And, in addition to gett better looking 

nameplates for less, they reduce application costs to 

practically nothing. The Fasson nameplates are merely 

pressed in place by hand. No holes to drill, no riveting, 

no fasteners or special tools of any kind. 


Is there an idea here for you? 
You, too, may have applications for Fasson that will We have many stock adhesive materials on hand that 


Sul vO sUuTpOsSe . j » ' nt 
reduce costs, improve products or, possibly open the “rh * ur purposes — If your Petrie 
° leveioping, O -wW laborato ‘Signe help ve 
way for one new or better. Fasson self-adhesive materials developing, our new laboratory is designed to hel 


sam 


are being used now as wall coverings, exterior and Why not write for more details including a 1 


interior trim panels On automobiles, in package design, this new Hotstream nameplate today ? 


fossa: Fasson Products 


250 Chester Street * Elmwood 2-4444 © Painesville, Ohio 
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BURROUGHS ALL-OUT RESEARCH | 
SPARKS CONTINUING ADVANCES | 


IN DATA PROCESSING 





| 
Business and Defense 


Both Reap Benefits 





DETROIT. MICH.—The Burroughs 
far-ranging programs in pure and 
applied research steadfastly and pro- 
ductively explore such challenging 
fields as electronics, optics, magnetics 
and others. 

'ypical headlined results that have 
already come from such inspired 
exploration: the Burroughs F4200 
electronic bookkeeping machine. The 
Burroughs 220 giant capacity elec- 
tronic computer. The Atlas ICBM’s 
solid-state guidance computer. SAGE 
defense system’s air alert. And 
through miniaturization, giant- 
capacity airborne computers about 


the size of a bread box. All these 

{ more, much more—in addition to | 
creating Burroughs broad advanced | 
data processing equipment line. 

ne particular field of concentra- 
tion: the critical areas of higher speed, 
lower cost input, output and storage 
of data. Among the many advances: 
Klectrostatic equipment that records 

) characters a second. Plus rnew 

uter memory called “thin film.” 

h cuts data access time to 15 

ths of a second, many times 

faster than standard magnetic core | 
memories. 

At work almost everywhere in busi- | 
ness, science and defense Bur roughs 
equipment ranges from the sophiusti- 
cated giant, medium and small elee- 
tronic computers and peripheral 


equipment to a group of more than 


lOO advanced aecounting machines 








Burroughs Corporation 


“NEW DIMENSIONS / in electronics and data processing systems” 
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The Judge makes a bold decision 


\fter spending over twenty years in judicial robes and the most conserva- 
tive street attire, the judge has suddenly made the bold decision to 
blossom out in a scarlet dinner jacket of silk shantung. And that suggests 
several obiter dicta, to wit: Even the most dignified citizens are responsive 


to advertising and publicity on what the well-dressed man is wearing. 


Nothing is so powerful in communicating new ideas as the printed page. 


OXFORD PAPER COMPANY 


230 Park Avenue, New York 17 % 35 East Wacker Drive, Chicago 1 


“OXFORD” 

RAVENS) 

eI SRS 
HELP BUILD 


PRINTING PAPERS FOR BOOKS, MAGAZINES, COMMERCIAL PRINTING, BUSINESS FORMS AND PACKAGING 





MANAGEMENT 


Ship Subsidies Bump the Ceiling 





Widening gap between costs of 
domestic and foreign shipyards 
may force U.S. to raise its 50% 
maximum construction subsidy. 


As the world shipbuilding market 
softens, the U.S. government finds it 
self picking up a bigger and bigger share 
of the cost of building vessels at home. 
The Federal Maritime Board this weck 
bumped square on the ceiling of the 
50% statutory maximum-—established in 
the 1936 Merchant Marine Act—that it 
can pay out m= construction subsidics 
when it tentatively O.K.’d a 48.4 
subsidy. It is the highest construction 
subsidy ever awarded. 

Secking the top allowable subsidy, 
and then some, was Lvkes Bros. Steam 
ship Co. for four new cargo ships it will 
build at a cost of around $9.1-million 
cach—of which the government will pay 
around $4.4-million. Lykes thought the 
government should pay 55°? of the cost 
of the new ships. The government 
couldn't go this high. Shipowners, 
however, have let it be known that they 
will go to Congress this coming vear to 
trv to get the ceiling hiked 

Under the construction program, 
the government pavs the difference be 
tween the cost of building a ship in 
U.S. shipvards and what a foreign vard 
charges. It is done to keep domestic 
shipbuilding capacitv in being and an 
American merchant fleet on the 
national defense. The government's 
share has been steadily creeping up. In 
1955, the subsidv averaged about 42 
of the cost of a new ship. By last veat 
it had climbed to 45%. 
¢ Two Precedents—In making the bi 
for the highest regular constructio1 
ubsidv ever paid, Lvkes set another 
precedent. It turned from the tradition 
ily low-cost European shipyards t 
Jzpanese vards as a cost basis for figuring 
the subsidy differential. Up to nov 
West Germany and the Netherland 
were the world’s cheapest shipbuilder 

Ihe reason for the switch was pul c] 
Japanese vards are feeling 
downturn in shipbuilding wors« 
than European vards, and are cutting 

cs. A couple of vears ago, the Suez 

inal crisis sparked a_ rush 
ps, and shipvards the world 
jammed. Since then, orders hay 
indled, and the shipbuilding industry 

s been in the doldrums 
¢ Rise and Decline—lThe  Japanes: 

since World 


vards, greatly expanded 
War II. have been building faster than 


seas for 


CCONnOTNIC 
the 


for new 


OVC! 
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Last vear, they deliv 
as much tonnage as 
their nearest competitor (table). Now, 
with only one to two vears of work 
lined up, the yards are whacking prices. 


other shipvards. 


ered almost twice 


\s far back as last spring, the Japa- 


nese vards were quoting prices anywhere 
2 uropean 


trom 20% to 40% 
vards. European shipvards. still have 
vears of work 


two or three 

backed up, but they also are feeling the 

hipbuilding downturn. So far, they 

holding the line on prices 
Japanese vards, for example, 

ing to quote 


be low 


close to 


a fixed price on construc- 
tion. Generally, the European vards are 
sticking to escalation prices that cover 
cost increases. 

e U.S. Ontlook—Although 
U.S. shipvards are badly 
downturn, 
range 
history. 
$4-billion 


15 vears. 


private 
hurt bv the 
they still have the best long- 
shipbuilding outlook in_ their 
They expect to be awarded 
in new work over the next 
The optimism stems from the 
fact that subsidized ship operators arc 
obligated to replace approximately 300 
cargo ships with new modern tonnage 
during this period 

Yards currently have $280-million in 


are 


are will- 


work generated under this program 
of Oct. 1, they building or Pa 
orders for 95 vessels—including maj 
conversions—valued_ at $1-billion 
The government hopes to have about 
new ships started a vear. Vhat pro 
won't keep the 10 or 12 major 
building at the pace they set in th 
couple of years, but it is the best b 
ing program in history. 
e Crosscurrents—In contrast with 
outlook, foreign startin 
dip. As a result, the U.S. govern 
is caught in the crosscurrents in 
matter of paving cost differential 
Labor is the big price differen 
tween American and foreign 
struction; materials run prett 
a par. 
S500 


wer'c 


OVCI 


vards arc 


ship 
V much 
Estimates are that it cost 
a ton to build a cargo vessel 
Japan. A comparable ship built in t 
U.S. runs $900 to $1,000 a ton 

In Japan, the average hourly wag 
for shipyard workers is about 35¢ 
man and Dutch vards_ pa 
with British vards 
90¢. In the U.S., it ranges from ar 
$2.50 to $2.90 an hour 

Generally, the cost of buildin 
in the U.S. is split 50-50 between | 


about 
going up to 


Merchant Ship Construction 
in Major Shipbuilding Countries 


Completed June 30, 1957- 
June 30, 


COUNTRY 


184 
155 
164 
59 
40 


UNITED KINGDOM 
GERMANY 
SWEDEN 
ITALY 


NETHERLANDS 

FRAPS ..ncs 
UNITED STATES 
NORWAY .... 
DENMARK .... 


ALL OTHER** .. 


49 
39 
15 
24 
21 


77 


*Tonnage in thousands. 


1958 


NUMBER DEADWEIGHT * 


Under Construction or on 
order as of June 30, 1958 


NUMBER DEADWEIGHT * 


245 
435 
431 
228 
110 


169 
119 
83 
128 
78 


3,364 
1,832 
1,759 
962 
694 


635 
565 
457 
268 
262 


7,390 
8,059 
7,612 
5,441 
2,486 


3,337 
2,837 
2,788 
2,580 
1,467 


627 377 4,513 


Data: Maritime Administrat 


** Includes available information from Iron Curtain countries. 
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precision made rivets a 


KEYSTONE WIRE 


assures Trojan Rivet Corp. 
of quality products 


100,000,000 high quality rivets a year prove Keystone extruded 
tubular rivet wire really makes a difference! George Merta, 
President of Trojan Rivet Corporation, Glendale, Calif., says, 
“We have been in the rivet business for seven years and 
switched to Keystone about three years ago. When the first 
Keystone Wire arrived, everybody immediately took to it: the 
operators liked it, it saved on tools and gave less trouble. We 
just set up the machines and forget it. Our dies last 25¢ longer 


and there are virtually no rejects.” 


Flowability is the secret—The superior flow qualities of 
Keystone extruded tubular rivet wire starts with carefully se- 
lected raw materials and embodies special methods of wire 
making and thermal treatments developed exclusively in 
Keystone research laboratories. Our metallurgical staff and fa- 
cilities are available to you. 


Write today for the informative “Cold Heading Facts” folder. 
\ Keystone Steel & Wire Company, Peoria 7, Illinois 


WIRE FOR INDUSTRY 


Vanage pent 








and materials. In foreign yards, the 
ratio runs closer to 85% for materials 
and 15% for labor. Shipbuilding steel 
in Japan, fol example, costs $160 a 
ton—about the same as in the U'S. 

¢ Strong Lobby—U.S. yards expect to 
complete most of the tanker building 
by around 1961, with only cargo ship 
construction as their main market. hh 
the interim, it is likely that the spread 
between U.S. and foreign construction 


costs will grow even wider 


. / 

Boeing's Appeal 
Aircraft maker’s case in- 

volves the biggest postwar 

renegotiation refund to reach 

the U.S. Tax Court. 


lor the past ct upl of week . the at- 
tention of defense producers has been 
on the U.S lax Court in Seattle, 


where Boeing Airplane ¢ is appealing 
1 renegotiation boare wing on ex 


CCSSIVE profits 
Ihe trial, which just ended, is the 
most direct attack on renegotiation 
brought to court since World War II 
lor both industry and government, the 
case puts into the sharpest public focus 
ever the fundamental issues of the con- 
troversial post-Korea Renegotiation Act 
Boeing + ise involves the largest 
postwar renegotiation refund ippealed 
in the Tax Court comes also in a 
new climate of svmpathy—in Congress 
and elsewhere—for liber ng reneg 
tiation 
e Test Case—Basical 
pealing the provisions 
stead, its case 1 
board has appli 
of the law 
tions Bocing 
entire aircraft 
peals before 
tiation bi 
vears thot 
profits, be 
Actualh 
panies | 
ng 
ly 
Heo 4 
udged ex 
e Heavy Backlog—F 
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INTRICATE GEAR ASSEMBLY of ZyteL forms the heart of t 
automatic slide projector. T! 


from the electric moto 


The gears, which transmit powe 


erate silently, smoothly pre 


vide dependable action and long wear. (Made by W 
Optical Co., Chicago, Illinois; parts molded by 1 


| : and Molding Co., Inc., 


Valparaiso, Indiana.) 


Here’s how to get quiet, dependable performance 
with ZYTEL nylon resin 


Precisely molded assemblies can be yours 
with Du Pont ZyTEL nylon resin, When 
you need intricate parts in large num- 
bers, ZYTEL can often provide the answer 
at low cost. Additional benefits such as 
quiet operation, lightness in weight and 
resistance to wear make such assemblies 
the most efficient you can get. 

A case in point is the Wollensak pro- 
jector. Over 30 parts molded of ZYTEI 


Watch the “Du Pont Show of the Month’” 


9O minutes of the best in live television 


ly 


nylon resin are used in this machine. Me- 
chanical parts molded of ZyYTEL are re- 
silient ... absorb shock and vibration, 
his resilience makes it possible, for ex- 
ample, to mold gears with larger toler- 
ances than comparable metal gears. The 
gears mesh smoothly and silently... 
require little or no lubrication in service. 
Such intricate components as you see 


here can be rapidly and economically 


I I. du Pont de Ne 

Room 611, Du Pont B 

In Canada: Du Pont ¢ 

Please send me more informa- 
tion on Du Pont ZYTEL. | am Firm. 
interested in evaluating this | Position 


material for___ 


Name 


injection-molded to precise di 
and usually need no finishi 

e _ . 
The family of ZyTeL nylon 
contributed to the success of n 
products. Discover the tec 
for this, and see whether you ca 
similarity between your prod 


and the successful end-uses de 


our literature. Simply se 


ida (1956) Limited, P. O. B 


Type of Business 


Street Address 


City, 





“Rockwell Report 


by W. F. ROCKWELL, JR. 
President 


Rockwell Manufacturing Company 


I’ MOST COMPANIES, perhaps, more manage- 

ment attention is given to ways of eliminating 

waste in making and selling a product than to 

eliminating waste in delivering that product. 

Maybe that is one reason why transportation costs are an almost universal 
problem in industry. At the same time they present an excellent opportunity 
to effect worthwhile savings through alert supervision and ingenuity. 

This is especially true in a multi-plant company when shipments are 
made by many individuals working under a variety of conditions. 

One tool which we have found helpful in cutting transportation costs— 
and at the same time standardizing company traffic procedures—is a simple, 
inexpensive form of communication which we call a Traffic News Letter. It 
is published bi-monthly for the general managers and traffic men at all of 
our plants, as well as for headquarters staff personnel. It is brief, usually 
two pages, and edited to adhere strictly to its function: ‘““To keep traffic 
people informed of latest transportation developments as they affect us, 
and to present such other information as will help us get the most trans- 
portation for the least money.” 

For instance, one issue pointed out that certain carriers had eliminated 
pier delivery charges at the Port of New York. Another item mentioned 
that if bills of lading indicated separately the weights of skids, pallets, or 
platforms, the freight forwarder would not assess transportation on them. 

The Traffic News Letter also serves to remind our people of transporta- 
tion facts so well known they are apt to be overlooked or forgotten. 

Individual shipment savings as a result of this type of information are, 
of course, small. But multiplied by thousands of shipments from many 
plants, the total becomes very worthwhile—many times the modest cost 
of the Traffic News Letter. 


Our Delta Power Tool Division is publicly introducing this month a safer, faster, 
versatile and more accurate 9” radial saw, the “Super 900”. It features a full 
l-hp motor that develops up to 2-hp under load, and has convenient up-front 
controls. The Delta ‘Super 900” was designed primarily for the hobby market, but 
also has important applications in school workshops and in light industry and con- 
struction. It is illustrated in the newly published Delta 88-page power tool catalog. 


* * 


The complete line of Rockwell-Nordstrom Valve Regulators is now available 
with positioners and controllers produced by our subsidiary, Republic Flow 
Meters Company. The new Rockwell control, which consists of a vector type 
pressure controller and a feed-back type valve positioner, gives the valve regulator 
greater sensitivity in controlling downstream gas pressure at the desired point. 


Our subsidiary, Automatic Voting Machine Company, has all of the usual 
reasons for building the highest possible quality into its product, plus two 
peculiar to its field. First, its voting machines must be so designed and built 
that there can be no suspicion that any one so inclined could tamper with 
the accuracy of the count. Secondly, if a voting machine were to fail on 
election day, the manufacturer would get a very black eye that would be 
painfully visible for a long time. 


One of a series of informal reports on the operations and growth of the 


ROCKWELL MANUFACTURING COMPANY 
PITTSBURGH 8, PA. 


for its customers, suppliers, employees, stockholders and other friends 
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total $723-million excessive defense 
contractor profits in 3,202 cases. Re- 
funds to the ‘Treasury have amounted 
to $539.4-million after credits were al- 
lowed for federal excess profit and cor- 
porate taxes. Seventy cases have been 
appealed to the ‘Tax Court 


|. How the Law Works 


Under the law, the government re- 
captures profits that the independent 
renegotiation board determines are 
“excessive.” The board’s rulings are 
based on judgment, taking into account 
generalized factors written into the law 
—‘reasonableness” of the contractor's 
costs and profits, net worth, efficiency, 
extent of risk assumed, contribution to 
the defense effort, “character” of the 
contractor's business 
e Law Is Vague—Defense contractors 
have long been nettled by the law’s 
complain too that the 
obsolete since current Penta- 


vagueness. The 
act is (1 
gon procurement regulations on price 
adjustments provide a control on profit 
rates: (2) that it blocks efforts to cut 
costs by confiscating earnings from in- 
centive-tvpe contracts; and (3) that it 
impedes technological progress by re- 
trieving earnings that contractors would 
plow back into new facilities. 

l'o the aircraft makers, whose private 
plant investment is smaller than most 
other manufacturers who sell to the 
militarv, the law has been “used a 
broadsword against the industry”— 
Cause of its stress on clating 


sa 
be- 
company 
earnings to net worth 

In Boeing’s case, the renegotiati 


g } 
board ruled that 


l 


I 
f Boeing's S5¢ mil 
lion gross earnings in 1952, $46.7-mil 
lion was “‘reaso1 e profit” and $10 
million “excessive.” he company’s 


sales that vear totaled 37.5-million. 

In its petition to the Tax Court 
under present law the last resort of ay 
peal from renegotiation board rulings 
Boeing is trving to recover $2.9-million 
already paid to the Treasur 
cessive profit determination 

The remainder of the $10-million 
was covered by tax credits for the vear. 
¢ More Appeals—Boeing is also appeal 
ing renegotiation refunds totaling $17 
million befere taxes ordered for 
vears 1953 and 1954 

In addition, North American <Avia- 
tion, Inc., has filed a Tax Court appeal 
on a $6-million gross refund made to 
the government for 1953 and $14-mil 
lian for 1954. Lockheed Aircraft Corp 
is in with an appeal on a $6-million 
gross renegotiation refund for 1953. 
Grumman Aircraft Engineering Corp. 
has appeals pending on total renegotia 
tion repayments of $10.5-million before 
taxes ordered for 1952-54. 
¢ Uncertainty—Washington expects it 
will be about a year before U.S. ‘Tax 
Court Judge Graydon G. Withev, 


on the ex- 


BUSINESS WEEK e Nov. 15. 1958 

















with Stran-Master, the lowest cost all-steel building 


Commercial and industrial buildings don’t have 


to look dull, even when they’re inexpensive. 
Make your next factory, warehouse or retail 
store a low-cost Stran-Master, the biggest value 
all-steel building on the market. Now it’s avail- 
able in your choice of six rich colors—blue or 
bronze, green or gray, rose or white. Stran-Satin 
Colors are durable double layers of vinyl-alumi- 
num coating, baked on to stay new without 
costly maintenance. Stran-Satin Colors will not 
blister, peel or sun-fade—outlast paint by years. 


The Stran-Master is precision mass-produced for 
low cost, fast construction, flexibility in size and 


layout. Your building can be as large or small a 
you want it, with doors, walls and windows spe- 
cifically arranged for your operation. Only 25 

down payment finances directly through Stran- 
Steel’s 5-year purchase plan. Mail the coupon 
for full data, or contact your Stran-Steel dealer 
He’s listed in the Yellow Pages under Stee 
Buildings or Buildings— Steel. 


Dept. BW-66 


STRAN-STEEL CORPORATION 
ew, Detroit 29, Michigan «+ Division of 
CN er 


Stran-Steel Corporation, Dept. BW-66 
Detroit 29, Michigan 


Rush data on Stran-Satin Color and complet 
on industrial buildings. 


Name — 


Title 





Industry’s most complete 


line of POWER SWEEPERS 


HERE IS America’s most complete and widely used 
line of power sweepers... for plants of all sizes. 
If your plant is not already using a TENNANT 
} Sweeper, you'll be surprised at its performance... 

TENNANT «s and the savings it can bring you. 
Model 40 af FOR CONGESTED AREAS—A compact NEW walk- 
Sweeper behind Sweeper (Model 40). Cleans 32” path, 
turns in its own tracks. Equals “big sweeper’ per- 
formance for CLEAN sweeping! Sweeps 8 to 20,000 
sq. ft. per hour in most plants... or 2 to 5 times 
faster than a man with a broom. Very powerful 
brush-and-vacuum system: out-performs any 
other sweeper of its size for clean, dust-free work. 

Low priced. 


FOR SMALL PLANTS Versatile space-saving TENNANT 
Sweeper (Model 50) cleans 40” path on the run. Model 50 
Travels at 1! to 8 mph, sweeping 3 to 7 times Sweeper 
faster than is possible by hand. Rider-type; easy 
to use. Combined brush and vacuum system 
instantly removes chips, sand, debris, dirt and 
dust that pushbrooms can’t pick up. 
Compact design and easy steering make the 
“50” ideal for both congested and open areas. 
Often pays for itself in 9 to 14 months. Gas or 
LP-gas models. 


TENNANT Model 80 FOR HEAVY DUTY SWEEPING— The superbly 
engineered Model 80 is industry's choice 
for rugged, round-the-clock sweeping. Has 
no equal for performance. Cleans 53” 

path. Sweeps up to 110,000 sq. ft. per 

hour in open areas, yet is “‘aisle-designed”’ 
to operate efficiently in aisles as narrow 
as 5 ft. 

Easy to operate: starts, stops, reverses 
instantly. Dirt hopper holds up to 800 
Ibs., dumps hydraulically in 10 seconds. 
Gas or LP-gas models; similar electric 
powered model available. 


FOR MAXIMUM CAPACITY, here is the 
giant Model 100. Has 3 to 4 times the 
capacity of smaller sweepers. Cleans 
7' 4” path, yet has turning radius of 
only 9’ 2”. Hydraulic dump hopper 
holds almost 2 yards. 

Excellent dust control and huge 
capacity make it ideal for yards, 
docks, salvage work, large aisles, etc. 
Nothing else like it! 


Write today for illustrated bulletins on 
Tennant Power Sweepers. Get details *. 
on how to reduce your sweeping costs. TENNANT 


Model 100 
G. H. TENNANT COMPANY, 703M N. Lilac Drive, Minneapolis 22, Minnesota Sweeper 


SPECIALIZED MAINTENANCE EQUIPMENT 
POWER SWEEPERS + FLOOR MACHINES + SCARIFIERS + ROOF SCRAPERS + CONCRETE ROUTERS 
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who heard Boeing’s appeal, comes up 
with a decision. Meanwhile, the air 
craft makers fret about uncertainty of 
their profit outlook and the resulting 
confusion over plant expansion plans. 

In the past, the U.S. ‘Tax Court has 
upheld about 80% of renegotiation 
board determinations brought to tmial. 
In some cases, the court has modified 
the board’s rulings—alwavs down, in 
favor of the contractor 
e Boeing’s Stand—Boeing’s argument 
stressed that $5.8-million of its 
profits before taxes stemmed from 
47 bomber production under Air Force 
incentive-tvpe contracts 

Under these procurement deals, the 
producer’ rofits are progressively in 
creased when | if he can keep pro 
ler the contract’s initial 


Profits can mse from 


before taxes to a maximum of 12‘ 


rice neg tiated In effect, Boc 
irgued, the renegotiation board 
penalized the company for its efficiency 
Boeing's attornevs als objected to the 
board’s use of the 1946-49 period, vears 
of low-volume aircraft production, as a 
bas iwalnst which to « mpare com 
pany profits in 1952. In addition, ther 
argues the company’s competitive po 
sition was hurt by the Air Force’s de 
to put Douglas and Lockheed 
into B-47 production, utilizing trad 
secrets developed by Boeing This ac 
tion, said Boeing, should entitle the 
company to realize a greater profit on 


Cision 


defense business than the renegotiation 
board had illowed 
¢ Rebuttal—Justice Dept trial at 
tornevs retorted that the forced sharing 
of Boeing’s jet aircraft secrets with com 
petitors was re isonable since the devel 
opment work was done on military funds. 
The government also said that re 
negotiation board determinations of ex 
cessive profits are made, under law, on 
ill company receipts for the vear, and 
that incentive-tvpe contracts are 


cxempt from the board’s rulings 


ll. Congress Steps In 


While the renegotiation controversy 
is argued out in court, major attention 
on the issue will soon shift to Cong 


where a full-scale investigation of the 
Renegotiation Act is now shaping up 


| 
} 


In the rush to adjourn last August, 
Congress renewed the law for six 
months (to June, 1959) without taking 
time for serious consideration of in 
dustry proposals to revise the act. ‘Vh« 
lawmakers laid plans, however, for a 
major study of the law next vear be 
fore voting on its extension again. Pro- 
fessional staffers of the Joint Congres 
sional Committee on Internal Revenue 
will begin informal talks with industry 
spokesmen next month. Open _hear- 
ings will probably start a month or two 
later. END 
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LOOK TO TOLEDO for Progress 
in the World of Weighing 


MULTI-SCAN FOR WEIGHING peau AUTOMATIC 
ITEMS IN MOTION . BATCHING 


For items moving on overhead SYSTEMS 
tracks (hog carcasses, for ex- 
ample) Toledo Multi-Scan sys- 
tem provides accurate average 
weights without necessity of 
bringing the swaying carcasses 
to rest. Weight data is fed into 
remotely located adding or 
other office machines for list- 
ing and totalizing of weights. 


‘“Remocon”’ controls feature remote 
setting for fully automatic operation. 
Simple dial knob adjustments con- 
trol quantities of each ingredient, al- 
low precise duplication of batches. 
Identifying data may also be Extremely flexible —- use with a sin- 
introduced through key input gle scale or multiple scale batching 
stations. system. 


Check These 7 
J oT Ted FUP 4-Te Mv feo) o 5 
ape)  -j elo} Vim eleli aye 


When you have a problem in weighing, testing, 
counting, batching, sorting or weight data proc- 
essing .. . and you want the practical, economi- 
cal answer... it will pay you to check with 
Toledo. Toledo’s complete line of industrial 
scales provides today’s effective answer for a 
wide range of needs; or for special applications, 
Toledo Scale engineers will work with you on 
modifications or completely custom-engineered 
units. Toledo’s huge reservoir of experience is 


PRODUCT TESTING AND CLASSIFYING 


This custom-engineered Toledo automat- 
ically tests and classifies large coil springs. 
It is one of many types of Toledos used for 
classifying a wide range of items — from 
small packages to large cartons and pro- 
duction parts-—-in a variety of manu- 





facturing operations. 


AUTOMATIC 
BULK 
WEIGHING 


Toledos provide accu- 
rate, net weight listing 
and totals of bulk ma- 
terials going into truck 
or carload shipments. 
Weighing is automatic. 
A Toledo weight-con- 
trol console with auto- 
matic recording and 
totalizing unit may be 
remotely located for 
operating convenience. 


your assurance of a practical, cost-saving solu- 
tion. Let us help you. Write TOLEDO SCALE, 
Division of Toledo Scale Corporation, Toledo 
12, Ohio. 


TOLEDO 200° 
WEIGHING SYSTEMS 


ELECTRONIC AND 
HYDRONIC SCALES 


Toledo Electronic Scale heads may 
be remotely located wherever con- 
venient, because there are no me- 
chanical connections. Toledo offers 
full electronic scales, also combina- 
tions with hydraulic or mechanical 
components to meet a wide range 
of requirements. For specific ap- 
plications, digital indication of 
parts counts may be provided 
electronically. 
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TIME-SAVER is the name for 
accelerated less-carload service 
the B&O way. Pick-up and 
delivery, freight house handling 
and terminal and roadhaul 
service are streamlined to 
deliver your merchandise where 
and when your customers 

need it. Try B&O Time-Saver 
for your LCL. 


Ask our man! 


Constantly 


/ 
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In Management 


Less Mobility Within Management Ranks 


Foreseen as Computers Assume Bigger Role 


Vhere will be little movement up the ranks in U.S. business 
30 years from now. This prediction is made by two business 
school professors in an article in the current Harvard Business 
Review. ‘They foresee an increasing gap between top manage 
ment and other levels of management, with middle management 
all but disappearing. In addition, they say, most men will stay 
on the management level at which they enter an organization. 

Harold J. Leavitt, industrial administration professor at Cat 
negie Institute of ‘Technology, and ‘Vhomas L. Whisler, associate 
professor of industrial relations at the University of Chicago, 
sce the new data processing equipment and mathematical formulae 
for management as the major shapers of the business organization 
of the 1980s. ‘These developments will cause more and more jobs 
to be highly structured, they say, separating lower and top man 
agement, just as Frederick ‘lavlor’s “scientific management 
a distinct line between hourly workers and higher managen 

As a result, only a few men in each organization will | 
with “creative” functions. ‘These top men “will be fore: 
think,” say the two professors, because few companies “wil 
able to survive for even a decade without major changes in prod 
ucts, methods, or internal organization.” ‘Top management men 
will come directly from university training, they predict, and will 
do more moving from company to company than is the practice 
now. This high turnover may be advantageous, for “innovators 
can burn out fast.” 


- = * 
Expense Accounts Hold Level This Year 


Expense accounts held fairly steady during the recession, ac 
cording to a survey of some 300 companies conducted by Sales 
Management magazine. Most of the companies (58%) said total 
expense accounts this year would about equal 1957; the 1est split 
evenly between those boosting the pay-outs and those cutting 
down. ‘The cuts, of course, were part of over-all cost-reduction; 
the increases were part of campaigns to, in the words of one 
respondent, “see more people to trv to get more business.” 


Management Briefs 
g Mia- 


chine Co. since 1934, is stepping up to chairman and chief exec- 
utive officer. He replaces Walter W. ‘langeman, 67, retiring as 
boss at the country’s largest maker of machine tools. Swan E. 


Bergstrom, 56, executive v-p, takes over the presidency 


Frederick V. Geier, 65, president of Cincinnati Milling 


Burlington Industries, Inc., the country’s largest textile com 
pany, has added to its holdings. It bought 77° of the stock 
of Sidney Blumenthal & Co., $20-million-a-vear maker of pile 
fabrics for upholstery and clothes. The stock, costing som« 
$9-million, came from the Blumenthal & Eugene Mever families 
and the investment group headed by Blumenthal’s chain 
David Berdon. Burlington is offering to buy the remainin 
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When it’s a question of space 


CORRELATION modular furniture 
is the perfect answer! 





Need more desk-top space? . .. more drawer space? .. . or is floor space your main 
concern? Correlation Office Furniture is the one right answer to these common 
and re-occurring office problems. 

Actually, Correlation furniture means flexibility plus! Get just what you need 
initially . . . or, add tops and service units to basic desks to create an endless 
variety of money-saving and space-saving arrangements. This flexibility, plus 
modern style and wide color selection, makes Correlation the best choice of all! 
@ For help with your problems. . . send today for new full-color Correlation 
brochure. Corry-Jamestown Corp., Corry, Pa. 











CORRELATION BY 











> WELL OVER 7 HOURS 


A GALLON OF GASOLINE 


DEMONSTRATION PROVES IT 








SO LOW 


IT’S LITTLE 








ITs THE A@/ 
INTERNATIONAL METRO-MITE 


America’s biggest little delivery truck! 


You'll put more of everything into it— 
except money! 


Roomy, all-steel body takes big pay- 
loads of every description: 120 cleaning 
bags, 700 114-Ib. loaves of bread in car- 
tons, even 9-ft. rugs. Load area is 66 in. 
high and wide and 84 in. long for bulky 
merchandise. Walk-through aisle to driv- 
er’s compartment adds an extra 28 in. of 
usable load length. 


Parks in tight places, garages in a 
small space. Short 96-in. wheelbase per- 
mits a turning radius of only 17 ft.—less 


than the width of a city street. Sliding 
doors and folding seat for easy deliveries 
from either side. Big windshield offers 
excellent visibility. 

Economical 4-cylinder engine com- 
bines snappy performance with low up- 
keep. Lightweight, unitized design of 
chassis and body reduces truck weight 
to 2800 Ibs., assures lasting strength for 
1000-Ib. payloads. The new Metro-Mite 
is a smart billboard for your business. 
It’s economy-on-wheels. Stop in to see 
your INTERNATIONAL Dealer and place 
your order now! 


International Harvester Co., Chicago « Motor Trucks * Crawler Tractors - Construction Equipment + McCormick® Farm Equipment and Farmal!® Tractors 
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IT GIVES YOU MORE LOADSPACE FOR THE 
MONEY THAN ANYTHING ON WHEELS! 


Seeeee eee eee eeeeeeeeeeeeeeeeeeee 


International Harv 
P.O. Box 7333 


ester Comp 


Chicago 80, | 


Kindly send me free literature on 


New Metro- Mite 
Other Metro Models 


Name 


Address 


City 


Zone 


State 





HARD TO SELL! 
oe”, 





UNTIL 
He Brought Around 


or Fi 


HIS SELLING STORY 





in SIGHT and SOUND 





with the AUTOMATIC 


AUDIO-VISUAL AUTOMATION 
FOR YOUR SALES FORCE 


Dramatize your sales story with 
exciting sound and pictures. It's 
like carrying a color TV com- 
mercial in an attaché case. 


A COMPLETE SALES PROGRAM 


Including a custom-made sound slidefilm 
per week 

Only $ or less per salesman 
No Capital Investment 


Have your secretary write: 


Charles Beseler Company, Dept. BW-11 
219 South 18h Street, Eost Oronge, N. J. 
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In Money & Credit 


No “Leaks” From Fed, Says Governor 


—Prior Reports Are Just Good Guesses 


Apparently disturbed bv continued reports of “leaks” about 
PI 

Federal Reserve action, Fed Governor J. L. Robertson denied 
that there were any disclosures. As he saw it, advance reports of 
Fed moves—particularly changes in the discount rate or in stock 

] s 

margin requirements—are “no more than guesses, couched in terms 
to imply authenticity.” Robertson said that any Fed official “who 
prematurely divulged anything which had taken place or been 
decided would be in very bad odor.” 


Rival Dallas Banks Both Plan Additions 
To Their Capital Through Sale of Stock 


The struggle between Dallas’ two biggest banks, Republic 
National and First National (BW —Mar.9°57,p101), intensified 
this week as both banks announced plans to increase their capital 
by sale of new stock. 

At present, Republic seems to be ahead. Its sale of stock will 
make it first in the area to reach $100-million in capital funds, 
against First National's approximately $65-million. —\loreovcr, 


loans and deposits 


Republic his moved out in front in both 
Phe banks’ growth is a further indication that businesses ‘n the 
area are becoming increasingly independent of New York as a 
source of funds. According to the Federal Reserve Bank of 
( ] } 


Dallas, Southwestern banks increased their loans 8% in the 
year, while bank loans in other areas were either stable or declining. 


Texas Challenges Constitutionality of Law 


Allowing More Than 10% Interest on Loans 


‘ ‘ 
Fexas Attv. Gen: Will Wilson is challenging the 1956 state law 
permitting small lo ] 
constitutional limit on their installment contracts. He is sumg 

iree national small loan companies, including Household Financc 
tl t luding I hold I 
Corp., the nation’s largest. 


n companies to charge more t 


[he companies operate under a “certificate plan” authorized bi 
the Texas Legislature, which, in effect, indirectly allows lenders 
to charge 10% on a discount basis. On an installment loan, this 


means a return of about 19° simple interest. The companies will 
continue operating pending a final court decision 

Since the law was passed in 1956, about 2( companies have 
opened offices in the state, with about $50-million in loans out 
standing. ‘The law has been challenged twice already and each time 
upheld in the lower courts. Now Wilson says he will trv for a State 
Supreme Court ruling. 

If the law stands up, loan companies plan to expand their opera 
tions in the state. But whatever the court decides. agitation 
mounting for the repeal of the 10‘ limit and passage of the 
uniform small loan act, now in force in 39 states 
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cutting automation down to size 


~ 4 


¢, 





NEW KEYSORT TABULATING PUNCH 


Today’s only machine that 
automatically code-punches 
and tabulates original records 





The new Keysort Tabulating Punch operates on a 
unique principle. It code-punches quantities and 
amounts into the body of your original Keysort 
cards as a by-product of establishing accounting 
controls. This same machine then automatically 
processes these proven records through basic ac- 
counting functions to the preparation of necessary 
management reports. 

The proven speed and flexibility of Keysort for 
classification is now coupled with internal code- 
punching for machine tabulation of original ree- 
ords. This is the Automatic Keysort System... a 
new concept that allows you to proceed in an orderly 


and profitable manner toward office automation 
along with the growth and expansion of your 
business. 

At a rental of less than $100 a month, this vei 
tile machine is simple to operate and readil 
adaptable to centralized or decentralized procedure 
in companies of all sizes. In many important area 
of plant control job costing; labor distribution; 
inventory; labor, material and production control; 
sales and order analysis. In retail customer billing 
In service organizations and hospitals in evel 
type of operation requiring fast, accurate dat 
processing. 

Call your nearby Royal McBee Data Proce 
Representative to arrange for a demonstration, or 
write Royal McBee Corporation, Data Proce 
Division, Port Chester, N. Y. for illustrate 


brochure S-565. 


ROYAL MCBEE . 02/2 processing division 


NEW CONCEPTS 


IN PRACTICAL OFFICE AUTOMATION 





MARKETING 


The Rich Come Out of Hidin 


Not loi if i woman was 


driving rough .a wealthy California 
town passed tate othe 





with a dvertisement 1 he window 
for a cast] l Daln— price -UV,VU00 
“Oh. w 


few weeks 1 stoppt hautteur, 
who was al put pair of shoc 
in the I I l ou going with 
mv shoes hie 1 just taking 
then b re ( l th hautteut 
| them,” the 

| thought 


I'wo Extremes— 
represent two ext 
ng, CXaSpel 
market 
are till 
vanishing 
thev are thi 
ket the have 
jam the opening 
Opera season in New 

OPULENCE New York’s wealthy don their finest for Metropolitan Opera opening. plendor (cover and pictt 


The accumulation of jewels, furs, costumes is worth several fortunes. speci liz 


RANCHING Vernon Frost, Texas oilman, maintains prize ENTERTAINMENT Cotton broker Daniel Manget displavs 


herd of Brahmans, also breeds quarter horses. Southern hospitality (right) in his 


Farms, horse breeding are popular—often self-supporting—hobbies. home in Newnan, Ga. For many, home is a place to entertain. 
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JEWELRY Customer tries on $56,5 


necklace by ‘Tiffany's Sch 


berger. Jewelers report precious gems 


ART Collections such as Nathan Cumm 


(left) come high. He is one of 


business executives who go in for art 











Decentralize for efficiency 
or centralize for economy? | sXr1OVE CARS owned by Mills Lane, Atlanta banke 


Johnson & Johnson does both and cuts | ‘***! gh-priced 


guns to midget footbal 


costs with Bassick Casters he 


are kept in running condition 


ancient schism bety 


ua ind tl IC 
In their new North Brunswick, N. J. plant, > . - - oe 
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But 


ne, with Bassick Caster- 
equipped = truch links all manufacturing 
operations to shipping, delivers raw miate- 
rials, Carrie way finished products. In the 
hipping center (below) a clerk at a central 
board use additional 2000-ft. towlines to 
deliver pallet loads to the 12 


truck loading 


é: ing. W 
docks or to storage. Sealed caster construc- j , 3 
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tion cul maintenance keeps trease drip- 
+ + 
pings off the floor, insures long life 
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Materials-handling cost about 30% of ; < 
t 


the average manutacturer § production costs, 
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according to the experts—are one cost area 
open to reduction. Here’s where Bassick 
factory representatives and your Bassick 
industrial distributor can help you. Call on 
us. THE BASSICK COMPANY, Bridgeport 5, 


Conn. In Canada: Belleville, Ont. 8.17 
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MILES OF TUBING FOR ELECTRIC POWER... 
CONDENSER TUBES made by PHELPS DODGE 


Modern condensers in steam electric generating plants contain as much as 60 miles of copper 
or copper-alloy tubes. These tubes change exhaust steam to water, a vital step in the 
electric power-making cycle. Leading electric light and power companies know they can rely on 


Phelps Dodge condenser tubes for highest grade materials and skillful workmanship 


PHELPS DODGE COPPER PRODUCTS 


CORPORATION - SOO PARK AVENUE NEW YORK 22 
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“SM-MATIC” taping and dispensing method cuts costs... 


Reinforcing cartons for overseas Tapes cartons of 
shipment is now a completely auto- Oe Gay Gee oF Shape... 
matic operation at Land O’Lakes 

Creameries, Inc., Minneapolis, 

thanks to ““3M-matTic”’ taping and 

dispensing methods. 


Carton Reinforcing Machine Result: automatic reinforcing of 
applies four tape strips in seconds. 12 cartons a minute with super- 
strong “‘Scotcu’’ BRAND Filament Tape doubled previous 
production rate. In addition to giving better results, man- 
hours have been cut to practically zero, and only half as Full Telescope Cartons 
much reinforcing material is used. Production speeds of up 
to 30 cartons per minute are possible with this “3 M-MatTic’”’ 
system—on almost any size or shape carton. 


Developing the right combination of tape and applicat- 
ing machine was a teamwork operation. Working with 
Land O’Lakes, 3M’s Sales Representative and Customer 
Engineers recommended the “‘SScotcH’”’? BRAND Filament 
Tape to meet the necessary specification. Then 3M engineer- 
ed the machine that would apply the tape to the cartons 


at the production-line speed required by Land O’Lakes. 


— . . _ i . Regular Slotted Cartons 
3M Customer Engineering Service is available to you— 


to help solve your production problems with ‘‘Scotcn’’ 
BRAND Pressure-Sensitive Tapes—at no cost or obligation. 

And, when the best “3M-matic”’ combination for your 
needs has been developed, the industry’s largest and best- 
equipped distributor organization assures you of continuing 
prompt and dependable service. There’s a ““ScorcH’’ BRAND 
distributor near you. Call him for further information, or 
write to Minnesota Mining and Manufacturing Company, 
St. Paul 6, Minn., Dept. BF-118. 


“Scorcu” is a registered trademark for the pressure-sensitive adhesive tapes of 3M Co.; 


Overlap Slotted Cartons 
St. Paul 6, Minn. Export: 99 Park Ave., New York 16. Canada: London, Ontario. 


rc uv & Oat OFF. 


When tape costs so little, why take less than SCOTCH BRA D 


© 3M Co., 19 
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TRU-LAY 


PUSH. 


REMOTE CONTROLS 


make hundreds of 
products more useful 
...- more salable 


‘us —- 


Bulletin DH-461 offered below 
shows how the Precision Con- 
struction of these PUSH-PULLS 
provides sustained accuracy, 
lifetime service and improved 
operating characteristics for 
literally hundreds of products 
(ranging from relatively deli- 
cate photographic equipment 
to the roughest and toughest 
dirt-moving equipment) to 
make them more useful... 
more salable. 


Here is a picture of 
SIMPLICITY vs COMPLEXITY 








COMPLEX MECHANICAL 
LINKAGE 
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SIMPLE 
TRU-LAY 
PUSH-PULL 











Tru-Lay Push-Pulls are simple 
have only one moving part 
provide lifetime service, 

lifetime accuracy, low over- 
all cost...and they are noise- 
less. We have never heard of a 
Tru-Lay Flexible Push-Pull 


wearing out in normal service 





Mechanical Linkages, as shown 
dotted in the drawing, are com- 
plex, have many parts, many 
‘points of wear to create in- 
creasing back-lash with loss of 
accuracy and multiple vibra- 
tion rattles. 


Write for 

' BULLETIN DH-461 

for a clear picture of 
how the flexibility of 
Tru-Lay Push-Pull Re- 
mote Controls simplifies 
design and assembly 

.. cuts costs for Engin- 

eering and Production. 


AUTOMOTIVE and AIRCRAFT DIVIS 
AMERICAN CHAIN & CAB 
601-A Stephenson Bidg., Detroit 2 


2216-A South Garfield Ave., Los Angeles 22 
929-A Connecticut Ave., Bridgeport 2, Conn 


64 Marke ting 





items that make up 
total wealth or income go unreported, 
and tax law changes make year-to-year 
comparisons difficult. But thev suggest 
some gencral directions. 

Between 1948 and 1956 (last vear 
for which breakdowns are available), 
the number reporting pretax incomes 
of between $50,000 and $100,000 
jumped from ‘57,725 to a record 89.- 
000. Those in the $100,000-$500,000 
group grew from 15,716 to 22,005— 
also a record. ‘The much smaller $500, 
000-Sl-million category rose substan- 
tially, from 415 to 597 (though that 
was 30 fewer than in 1955). And the 
exclusive $1l-million-plus group peaked 
in 1956 at 272. 
¢ More Well-Heeled—Robert J. Lamp- 
man, of the University of Wisconsin, 
has made a studv, in connection with 
the National Bureau of Economic Re- 
search, of American Top Wealth-Hold- 
ers. From federal estate tax files, Lamp- 
man estimates that in 1953 some 
1.6-million people in the U.S. had 
estates of $60,000 or more. This was 
about 1° of the whole population, 
1.6% of the adult population. ‘This 
group held over one-fourth of all per 
sonally owned wealth; its 
estate came to $182,000 

lor some 


clue because many 


WeTAge gross 
long-term comparisons, 
Lampman figures that the top 1° of 
idults held 
sonal wealth in 
steadily, to 
Lhen it 
1953 


36.3% of the nation’s per 
1929. This dropped 
20.8‘ in 1949 
23.1% in 
with Federal 
cstimates, on a quite 
different basis. FRB found that. the 
share of total money income held by 
the top tenth of U.S. families inched 
up from 29° in 1954 to 31% in 195¢ 
But last vear the top tenth’s share slid 
back again to 29 

Such data are not particularly con 
clusive, and thev underscore the relative 
smallness of this market. What they do 
tell us is that the top wealth of the 
nation is holding its own numerically 
\\ hat does it go for? 


a low of 
reversed, rose to 
The reversal jibes 


Reserve Board 


ll. Cabbages or Kings 


Boston mil 
WsWwe! 


In some places, as our 
hionaire indicates, the 
be, practically nothing. The thrifty 
Milwaukeean, who consistently socks 
his wealth away in a safe deposit box, 
is the despair of those who would like 
to cater to him. ‘The wealthy in Char 
lotte, N. C., have large homes, well 
cquipped, and they keep their shrubbery 
pruned. But here, as in manv cities, 
for the old guard, and often for the new, 
the big spending goes to charity and 
community projects. Cleveland goes in 
for gentlemanly pursuits and cultural 
nicetics. 

The passion for 


holds back those 


scems to 


INCONSpIC uousness 


newer to the green 


pasture In N Orleans, the newh 
rich have to follow the old, conservative 
wealth or risk a social snubbing. Chi- 
cago reports shift from 
conspicuous to inconspicuous consump- 
tion. In Philadelphia, the new guard 
reads the high-stvle fashion magazines, 
listens earnestly to the advice of the 
antiques dealer to forestall any faux pas 
Even ‘Texas is getting more conservativ« 
all the time; it could turn up only onc 
recent case of gold-plated faucets. ‘The 
new rich aren't afraid of spending, but 
they are afraid of being in bad taste, 
says a spokesman of Tiffany & Co. 

e It’s Still Prestige—F or several reasons, 
the new usually has more im 
portance than the old to the marketer. 
The voung have wants that the 
elders have satished. ‘Their 
conservatism hasn't vet caught up with 
that of the old guard. And the really 
old guard is dving out. as that 
have served it for itions acknowl 


a long-range 


mone 


rich 


long since 


soTHnc 
Lcnel 
cdge. sadly 
Basicalls avs 
the wealth 
wanted: the 
something a 


Robsjohn-Gibbings, 
vhat they 
prestige of exclusiveness, 
little different or better 
than their neighbors. Quality, valuc, 
individuality, these are the 
And, inhibited or not, the rich are pa 
ing out astonishing amounts to get what 
they 
e Art Is Long—F rom ist to coast, ar 
stands high nong the fa right 
In Chicago, Nathan 
picture, page 59 chairman of th 
board of Consolidated Foods Corp., ha 
an outstanding collection in his hom 
75 paintings he calls good, and 20 
for fun Hy 
Sunflowe 
ing ine’ took three trips t ITOpe 
last 
Savs iulthy § isan, 
a Renoir or a is in vour living 
toda lore impo! than 
owning two Cadillacs In Le An 
gcles, both Edward Carter 
Broadway-Hale Stores, 
Simon, 
Industries, collec 


want always 


essentials. 


want 


rites 


nov 


Cumming 


onsiders Gauguin’s 


paint 


room 
president of 
and Norton 
chairman of Hunt lkoods A 
t Dutch masters Ol 
masters are drug on the market in 
mericana 

rockcting \t 
Amer 
rket for 


Philadelphia, but ecarh 
scarce, and prices ar 
lanta, too, has its specialists in 
Seattl 
contemporary and Oriental 

e Gracious Living—Homes, often sec 
ond and third homes, are a prime 
of spending evervwhere though 
are no longer the baronial mansions of 
the last century. Selling lush houses 1 
no problem in Cincinnati. And whik 
most places find 


can irt finds 


tarort 
targct 


they 


that new h 
simple, livable, with emphasis on eas¢ 
of maintenance, they can cost plenty 
Such is one $400,000 home 
in San Francisco with 10 bathrooms. 
The new home of Robert P. McCul 
loch, president of McCulloch Motors 


mcs are 


going up 
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A railroad with its own news service 


You know how the great national news services (CLIC for short ). Then intricate electronic eq 
operate: From all over the world their correspon- ment processes the information and the locat 
dents wire in the news as it happens. The central of each car is on the teletypes of the C&O 1 
office edits the news and in minutes the teletypes Offices nearest to the shipment’s origin and d 
are chattering it in newspaper offices across the tination. 

country. Whenever you ship over C&O, you can bi 
Chesapeake and Ohio has a similar system of its of fast, dependable service. Route your shiy 
own. Movement of every car on C&O is wired at via The Chessie Route. Try CLIC — and se 


once to the Car Location Information Center it works to your advantage. 


Nould you like a copy of a booklet describing CLIC? Just write: 


Chesapeake and Ohio Railway 


3800 TERMINAL TOWER, CLEVELAND 1, OHIO 
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RUGGED, LOW COST, AIR-POWERED WOR 
BRING PRACTICAL AUTOMATIO 


Any plant, big or little, is made up of “small 
plants” or separate manufacturing centers. 
Often these separate centers may consist of 
only a single machine or operation. Some- 
times they cover a group of related opera- 
tions 


For most plants overall automation is usually 
out of the question, but every plant can 
SPOT-AUTOMATE” these separate manu- 
facturing centers with Bellows “Controlled- 
Air-Power” Work Units. 


These unique power devices turn hand 
operated or controlled machines into auto- 
matic production units; they operate and 
control hoppers, conveyors, ejector devices, 
valves, etc.; they provide the power source 


SPOT Geen IDEA L-1 


CONVERTING A LATHE WITH BELLOWS 
“CONTROLLED- AIR-POWER” DEVICES 


os ntrolled-Air-Power” Devices on o stondard lathe to (1) Auto 


e a, tea teed? 


tock equipped with Drilling Tool and (3) operote cross slide 





SEQUENCE OF OPERATION 


rhe Bellows Co. 


AKRON 9 ONIO 








for fast, safe, inexpensive assembly devices; 
they are the principal components in an un- 
limited number of shop-built, special purpose 
machines. 


Each work unit is designed for a specific 
function: rotary or linear work feeders, work 
clamping and holding devices, rack and gear 
power feeds, light and heavy duty drill units, 
hydraulically controlled air cylinders. Each 
is a complete package in itself with all con- 
trols built-in, but all are designed for easy 
interlock with each other. 


Bellows air-powered work units and Bellows 
“SPOT-A-MATION IDEAS” will give you an 
entirely new conception of the cost saving 
possibilities of air power. 


SPOT #7) MATION IDEA MM-1 
—as—— 


SEMI-AUTOMATIC OPERATION OF MILLING MACHINE 


f Milling Machine Apr 
Piece, (2) Feed Milling Heod, and (3 


MILLING MACHINE 


SEQUENCE OF OPERATION 


The Bellows Co. 








NITS WITH BUILT-IN CONTROLS 
'O PLANTS BOTH LARGE AND SMALL 


With built-in electrical operating controls*, built-in 
four-way directional valve, built-in two-way piston 
rod speed controls—and requiring only a single air 
connection—this unique air cylinder is the power 
source for Bellows integrated work units. 





| These “Spot-A-Mation Ideas” Can Point The Way To 
| Important Cost Savings In Your Plant 


Bellows “SPOT-A-MATION IDEAS” give you easy-to-follow drawings, wiring diagrams, 


operational sequence and list of equipment required to convert drill presses, milling ma- 
| chines, lathes, arbor presses, etc., to automatic units; show how to automate wood work- 
| ing equipment; how to simplify conveyor operation; how to build inexpensive assembly 
| devices; show unique special purpose shop-built multiple drilling machines and other 
) special metal, woodworking and plastic fabricating equipment. 
| They are free, on request. Write Dept. BW-1158, 
| 


The Bellows Co., Akron 9, Ohio for this new SPOT- 
A-MATION IDEA FILE. If you have a_ specific 
operation you would like to SPOT-AUTOMATE, our 
Bellows Field Engineer Staff will be happy to work 
*Controls moy be 8-12 volt, explosion-proof, with you. 
or 115 volt to JIC Standards. Option pneu- 


matically or manually operated controls also 


available. 





The Bellows Co. 


DIVISION OF INTERNATIONAL BASIC ECONOMY CORPORAT 


AKRON 9, OHIO 








"I've grown disgusted 





Then along came 


with your face” 


. a sentiment smouldering 
ever since the old double desk was 
acquired. Once a space-saver, 
now an antique depriving 
potentially valuable girls of 
privacy for work and 
productive thought. 


the Invincible Man 


with the office plan 


. just in time! With a ‘“‘customized”’ modular x Vot really wearing shining 


armor, the Invincible Man 


layout of standard Invincible Modernettes to is nevertheless a doer of 


turn the space into a center of happy efficiency. 


great deeds, Call on him 


for periodic office planning 


To each her own desk, work area, and a feeling check upe 


of individuality 


For any space or personnel requirement — in 
general, executive or professional office — the 
Invincible Man can quickly plan astonishing 
new beauty and convenience, with a choice from 


Invincible’s truly complete line 


INVINCIBL 


METAL FURNITURE COMPANY 
MANITOWOC, WISCONSIN 


Send « oupon today 
for colorful Invincible 
brochure and sample 
Survey Form from 
the Invincible Man's 
Planning Kit 


IN CANADA A. R. Davey Co., itd : 
1162 Caledenia Road, Toronto 10 — 


68 Varketing 
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Business-engineered 
for better 
business living 


Tt 


METAL FURNITURE COMPANY Desicaitl j 
Dept. A-11, Manitowoc, Wisconsin j 
Without cost or obligation please send Invincible | 
brochure and Planning Kit Survey Form 
Name 
Firm 


Address 


City 





Corp., of Los Angeles, reportedly cost 
$750,000. It has recessed tennis courts 
that are cooled in summer and radiant- 
heated in winter. Palm Springs, Calif., 
lures second-home buvers from as far 
away as Seattle and Omaha. 

Detroit is mad for islands, lawvers 
there report—in the West Indies, Ha- 
wali, New Zealand. One Detroiter, who 
owns a new Plymouth and a three- 
vear-old Ford, has just laid out $192, 
000 for an island. Wealthy Seattle 
has nearly cleaned the barrel of San 
Juan Islands in Puget Sound 

Around Richmond, Va., some are 
buying and restoring old plantations— 
sparked partly by the example of nearby 
Williamsburg. Matilda Gravy of New 
Orleans has put a fortune of oil money 
into the restoration of that citv’s French 
Quarter. Granger Hansell, Atlantan 
lawver, is remodeling the old family 
plantation, going to Europe for costly 
antiques to recapture its splendor. In 
New York and St. Louis, there's a 
trend to super de luxe apartments 
e Local Trends—Each region has _ its 
specialtv. Kentuckv’s, of course, is the 
famous racing stables—often absentee- 
owned—where overhead may well run 


over $300,000 a vear Texas has its 
ranches: R. E. Smith, Houston oi] mul- 
timillionaire, owns eight, but seven 


don't count because they pay their wav. 
The eighth is where Smith plavs 
Phis one is famous for its barbecues 
Smith has said he barbecues an average 
S00 Ib. of beef for such visiting firemen 
as the King and Queen of Greece and 
Rov Rogers. Another is the Vernon 
l rost ranch, with one of the finest herds 
of Brahman cattle in the world 

I'ravel has become big-time stuff. A 
Cleveland lumber executive savs_ the 
only thing that distinguishes him from 
his customers is his ability to go where 
he wants when he wants to. A St 
Louisan savs, “You're nobody if vou 
haven’t gone to Europe.” Tulsa just 
had its biggest round-the-world cruis« 
season ever. Russia, the Orient, even 
African safaris are pulling 
e Old Friends—Old-time favorites such 
as furs and jewelry are holding up well 
most places, though big spending on 
jewelry today is “peanuts” to what it 
once was, a Detroit jeweler reports. urs 
get the lion’s share of the market in 
Philadelphia. Miami, a born show place, 
is as enthusiastic as ever about good 
jewels, fur coats up to $25,000. New 
York jewelers Harrv Winston, Van 
Cleef & Arpels, and ‘Tiffany all report 
sales are up considerably over a vear 
ago. A San Francisco jeweler savs he 
can’t buv enough large stones. 

Cars are still popular, but the luxury 
car is yielding to the sports car, racing 
cars, and antiques. Chicago has an ac- 
tive chapter of the Antique Automobile 
Club of America; a beat-up Stanley 
Steamer recently brought $8,000, and 
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Tratlers Put 
Them There... 


The average new car contains some 13,000 in- 
dividual parts. The manufacture and assembly of 
these are expedited, from start to finish, by high- 
way shipment—of materials, parts, sub-assemblies, 
and accessories. Finally, the finished automobile 
itself is usually delivered to the showroom by 
auto-haulaway Trailer. 


Nearly every type of manufacturing business in 
America utilizes Trucks and Trailers for the swift 
conduct of its production and distribution pro- 
cedures. None, however, is more dependent on 
Motor Transport than the automotive industry— 
in all its phases. The steel, the cloth, the glass, the 
paint, and all the other basic materials in the 
modern car move part or all of the way from sup- 


Trailers Serve The Industries 


That Serve The People 


RUEHAUF 


COMPANY 





plier to plant by Trailer. Motor blocks, frames, 
gears, brakes, steering assemblies, and countless 
other parts move from plant to plant by Trailer. 
The Trailer is an integral part of the automotive 
production line—its role in putting the 1959 auto 
mobile on the road is practically indispensable. 


Even after an automobile is on the road, the role 
of the Truck-Trailer is by no means over. It 
delivers the gasoline needed by local service stations, 
the parts stocked by neighborhood repair shops, 
the batteries and antifreeze and replacement tires 
sold by thousands of small outlets across the nation. 
The Trailer is of endless service to every motorist, 
of constant use to every business. It is part of the 
American way of shipping, driving, and living. 


Member of 


TRAILER 





American Trucking Indusiry 











TRY THE 
TOUCH 

THAT'S 
FEATHERLIGHT 


Colorbrite 


Enjoy the colored business 
pencil that always sharpens to 
i fine point. Writes with an 


intense red mark that’s 


wetproof 


smearproof! Try the popular 
Red 42126 COLORBRITE! 
It’s the finest thin colored 
pencil for business use. 


Made in 26 brilliant colors 


+ 
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DEPT. BW 


Eberhard Faber Pencil Company 


EBERHARD FABER 


WILKES-BARRE 


70 Varket 
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Attach Coupon to Company Letterhead 


Crestwood, Wilkes-Barre, Pa. 


Name of your stationer - 


COMPANY 
ADDRESS__ 





other old-timers go as high as $15,000. 
Rolls-Royees are selling at a 15-a-month 
clip in California, though most citics 
find a Cadillac or Buick will do. One 
Miamian bought $40,000 worth of 
sports cars in five months 

The private railroad car is almost 
cxtinct—except those owned by com- 
pamies, for business use. Today, planes 
re the thing in a number of cities 
those vou fly vourself or, better vet 
those vou hire your own pilot for. H 
Karl Smalley, Jr.. wealthy sportsman, 
wants to set up an aero country club to 
get more mileage out of his two planes 
It costs him $24 an hour to run his 
Piper Apache; he figures if he flew it 
more he could get the cost down to 
S18. Phoenix's William ‘Tl. Waggoner, 
head of Waggoner Petroleum, makes a 
hobby of hvydroplane racing. 
¢ Fashion Mirror—On fashion, the pic- 
ture is mixed. Most agree that the de- 
butante daughter comes in for her 
share of finery; her fall wardrobe may 
go to $3,000 while mother picks up an 
item or two for $300. Old and young 
are fashion-conscious as never before. 
reports Revillon Freres, New York 
furricr. Men will skimp on their own 
wardrobes first, savs New York’s A. 
Sulka & Co.—where vou can buv a 
vicuna robe for $750, pajamas at $90 
or so. But though Sulka’s president, 
Peter J. Lynch, laments the American 
man’s indifference to correct wear, he 
cports more new accounts this past 
vear than last. In San Francisco, too, 
men’s custom wear is picking up 
Knize, Viennese shop whose custom- 
tailored business suits start at $250, is 
just opening a new store in Palm 
Beach. Boston's old guard couldn't 
care less; women wear the same classic 


tweed to the svmphony vear after vear 
¢ High Life—Entertainment comes 
simpler than in the old davs. But 
daughters get the breaks come coming 
out time. Dunng Mardi Gras, a com 
ing-out party may sct papa back some 
$15,000 in socially conscious New Or 
leans. Miami—which stands out on most 
counts as a city of lavish spending—is 
still talking about the surprise party 
Mrs. Samuel Friedland gave her hus 
band two years ago, for a reported cost 
of $40,000 to S50.00f 

Los Angeles has several gourmet 
socicties. To open the 1958 winter 
season, three members of the Beverh 
Hills Wine & Food Society flew over 
two French chefs from Maxim's plus 
1,900 Ib. of the chefs’ special pans, 
knives, and the like—and 550 Baccarat 
wine glasses, to serve a meal valued at 
$300 a plate. 


lll. What's New? 


It isn’t what they buv but how thev 
buy it that shows the difference in 
today’s market 





Boating still claims many adherents. 
Custom-built vachts boomed during the 
carly postwar vears, but now they are 
tapering off to “normal,” reports Spark- 
man & Stephens, New York designer 
who designed the Columbia. In Miami, 
boating is a $50-million-a-vear business 
San Francisco claims one $750,000 
vacht; Seattle has some very plush ones. 

But there’s a difference. The giant 
vacht of the past is dead. A man would 
need an income of $5-million to keep 
i boat such as J. P. Morgan’s Corsair 
running, savs Drake Sparkman. ‘The 
trend is to smaller jobs: the +0-ft. to 
60-ft. vacht as against the 100-footer 
Even a 30-ft custom-built boat would 
start at $25,000; a big one would run 
to hundreds of thousands. 

But the big difference is that todav 
the owner is far more likely to do his 
own sailing. Savs Sparkman, “In the 
old davs, a vacht might verv well have 
a paid crew of 30; today I don’t know of 
one with more than 12.” He feels this 
is not just a matter of economy, though 
a crew comes high. Mostly, they just 
like to sail. Norton Simon, for one, 
could afford a big vacht; he prefers a 
smaller one he can handle himself. 
As evervone gets into boating, the 
social prestige disappears. The vacht 
club set has faded with the vacht club; 
the public marina is taking its place 
e Investment-Minded—The tax angle 
works strongly for certain markets 
It partly explains the flurry over land 
in the Canbbean, where inheritance 
taxes till 


Inc.. international real estate concern 


unknown, savs Preview 


It explains much of the enthusiasm for 
fine art. An owner can give a painting 
to a museum, get a fat deduction, and 
keep the picture for most of his lif 


BW —Jul.20°57.p161 So art buvers 


ire asking dealer ‘Is that gOOR ¢ iongh 
‘or a museum? 

The search for a sound investment 
takes some to rare manuscripts. A Chi- 


cagoan observes that many people a 
using very expensive books as a wav t 


tie up a lot of capital in small, portable 
cbjects as a hedge against taxes. Dia 


monds may be a girl’s best friend, savs 

New Orleansian, but thev are a ma- 
tron’s best investment against a raim 
day 


e Bargain Hunters—The bargain hunt 
is on evervwhere. Home decorating 1s 
booming, savs Pittsburgh, but clients 
require an itemized list of outlays. Even 
on a $160,000 house, thev’ ll cut costs 
to keep in the budget. Miami residents 
will gladly pav $15,000 to $30,000 for 
good jewels from an_ estate—becausc¢ 
they know thev have a bargain. A San 
rancisco emplovment agency savs the 
wealthy quibble more over a maid's 
wages than does the upper-middle 

incomer. Milwaukee finds that the 
iicher they are, the tighter they are. 
\ car dealer of that citv savs 40% of 
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When the first Soviet satellite was 
fired into orbit, many anxious 
glances were suddenly directed at 
America’s technological ability and 
progress. Yet today, as a result of 
our own primer occasions into Space, 
the old bugaboo of complacency 
tends to infect us again. 


America must still worry. But above 
all, we must work! This means vig- 
orous, unending work, with empha- 
Worry sis in two demanding areas. One— 
coordinated effort between our in- 
dustrial, scientific and military men 
, to speed progress. The other, gen- 
—but W\ ork pa vine action to appreciate our tech- 
—___—_ nical community with better salaries, 
more recognition and a fast over- 
haul of our academic curricula. 


Here at Hewlett-Packard, our part of 
the nation’s new work load is to con- 
tinue to create, faster than ever, the A 
new electronic tools future break- 
throughs will require. To this end, 
we're increasing our scholarship pro- 
gram, hiring more engineers, speed- 
ing both research and production. 
And, during 1958, we have devel- 
oped 30 totally new, advanced elec- 
tronic instruments. 


This is the most significant group of 
new electronic instruments our Com- 
pany has ever brought into being at 
any one time. It shows what work 
can do, and it is only the beginning. 


Satellite tracker: Hewlett-Packard electronic 


counters, digital recorders and oscilloscopes 


chart in-orbit performance of satellites, 
among many other scientific, defense and 
industrial jobs 





World leader in electronic 


measuring instruments 
R) 


HEWLETT-PACKARD COMPANY 


275 Page Mill Road © Palo Alto, California, U.S.A 


Photo courtesy Stanford Researct 














YUBA PROGRESS REPORT 





“... the demand of 10 years 
ago for costly rusticity is 
giving way to elegance .. .” 


STORY starts on p. 58 


his upper-bracket customers buy cars on 
timc 
¢ New Svmbols of Success—It is against 
this background of hard-headed buving 
that one looks for clues to the new fre« 
dom and gaiety in spending Lhe 
clues mav be slight, but those that point 
to them find them of top significance. 
\ recent issue of House Beautiful led 
off with an article titled How to Live 


Like a King. It called the three houses 





: it ce scribed TIC large, Two small 
eli ‘ | j . palaces \ few vears ago, savs Robsjohn 
' Gibbings, no one would have dared call 
: . le ' ee | 
Yuba completing $4,000,000 Ice Harbor Dam contract — 540.000 kw. of electricity will house a palace 
; : , . Irench’s Spencer Samuels offers an- 
soon flow to the power-hungry Northwest from this huge project on the Snake ails. Wontel sill Sih nace deal 
: p 7 F ; P a O CT ¢ ¢ Trench open l new gal 
River in Washington. Many of its key steel-fabricated products were supplied lery this fall with a loan exhibit of 
by Yuba Manufacturing Division. They include: intake, sluice and radial gates ntiques and art it had sold over the 
(above): trash racks; draft tube, traverse and intake bulkheads. And as usual vears, Only one owner asked that his 
‘ 4 iia ae ~% ™ 
with Yuba, they were delivered on schedule — as needed, when needed. name be withheld. A few — = 
half of them would have asked this, 
é : Samuels savs 
Yuba spans Glen Canyon with the world’s Maximilian Fur Co.. swish New 
highest arch bridge — In Northern Ari- York furrier, finds people are definitely 
zona, Yuba’s subsidiary, Judson Pa- Gut to enjov what thev can. Thev are 


willing to take a chance on an unknown 
artist because thev like his work, some 
dealers report. At least one jeweler—in 


cific-Murphy — in joint venture with 
Peter Kiewit Sons Co.— recently set 








the closing chord in the arch built for San Francisco—denies diamonds are 
the Bureau of Reclamation. This un- selling as an investment. “People just 
usually difficult engineering feat was ike them,” he says 
is e Elegance Wins— yart, the wholc 
accomplished months ahead of sched- Elegance ins—In part, the 
| TI Yul il | . latter-day trend to wh the architec 
e. e a crew s oF : 
ee a ee tural firm of Maver Whittlesey & Glass 
steel work on the much publicized calls the “new formalism” is part and 
Glen Canyon Dam. parcel of this attitude. The demand of 
10 vears ago for costly rusticitv 1s giving 
‘ B Way ft legan crvants quarters Care 
Another Yuba first: an electronic resolver fully isolated. formal dinine rooms. cen 
— Pictured here is the prototype of an tral halls. The surge to 1Sth Centur 
electronic resolver developed by Yuba French antiques is another isc ml 
a oF ont nad incoln nnouncel t 
Systems Division. Based on an entirely . \ i Lincoln reeerers wes 
ey ks ist week of two new ode designed 
new principle, the resolver electroni- ; , 
; Z to be chauffeur-driven 1s just 1¢@ MOTE 
cally computes the trigonometric func- strand in the pattem 
tions of angle sines and cosines — in ¢ ‘lo Melanie Kahane, the Rolls-Rovcc 
© ° ‘ ] s-9 Ik + } ] : . 
conjunction with analog computers ads are svmbolic of the whole new fre« 
. . . dom hey I the ac ssion | this 
and radar. Its applications include 
ee yok Rae staid old concern that an eager market 
radar fire control and navigation. waits them. In fact ws Robsjohn 
Gibbings, the rich are goimg mad in 
: sas 2 t } Fort to find the kill | craftsn 
progress through diversification " Ir efrort te “age Se SEES ' = 
who can supply their want 
I ' 


-— soundly planned and integrated 


YUBA CONSOLIDATED INDUSTRIES, INC. 


351 California Street, San Francisco 4, Calif. 


In a day when plush cars, swimming 
pools, boats have become a common 
place for the middle-income 
some of the old prestige svmbols have 

] 7 


lost their hol« 


TTOUDS, 





Sales offices and representatives in principal cities Thus, pressures from 





below, as well as the pressures of thei 
DIVISIONS AND SUBSIDIARIES: Yuba Manufacturing Division (Benicia, Calif.) © Yuba Research & Development Center own cconomic cir umst inces lead the 
(Benicia, Calif.) * Yuba Mining Division (Benicia, Calif.) ¢ Judson Pacific-Murphy (Emeryville, Calif.) « Yuba Heat Transfer wealthy to spe nd—with more restraint, 
Division (Honesdale, Pa.) * Western Rolling Mills Division (Phoenix, Ariz.) * Yuba Power Products, Inc. (Cincinnati, Ohio) pe th Ips, but with more skill, for more 
Adsco Division (Buffalo, N.Y.) * Yuba Systems Division (San Carlos, Calif.) © Dalmotor Division (Santa Clara, Calif.) fun. END 
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Se oe oe 
y 


man-on-the-spot = #7" 


in Oslo a 
From Oslo to Osaka— wherever there’s cj a . 


Banking Organization can give first - hand ~~ 
commerce, there’s a Bank of America man- information, first-hand help — wherever 
on-the-spot. and whenever you need it. 





Through a coordinated network of over- 
seas branches, affiliates, correspondents 
and representatives, our International 


If this worldwide banking service could 
speed your overseas business, why not get 
in touch with us about it? 


Bb. AN hk OF ch = RICA 


NATIONAL TRUST Ah NGS ASSOCIATION e MEMBER FEDERAL DEPOSIT INSURANCE CORPORATIC 
HEAD OFFICES SAN FRAN s LOS ANGELES 54 BAN F AMER * TERNA ONAL NEW YORK CITY 
OVERSEAS BRANCHES: Lond e Ma eT * ‘ kee ™ 4 , 
Paris e Duesseldorf e New Delhi e Hav of , 


S gapore e Por e Beirut e 








CREATIVE 
IMAGINATION 





% Can paper be held to several 
critical limits simultaneously? 


A leading manufacturer of x-ray film 
needed a wrapping paper that would be 
1) opaque; 2) free of trace radioactivity 
ommonly present in paper; and 3) of 
uniform thinne for ease of pac king and 
dispensing film. Knowlton came up with a 
duple X paper pure white on one side, 
pure bl i k on the other which CONSIS- 
tently meet ill three specific ithons 


ONE OF MANY SPECIAL-PURPOSI 
INDUSTRIAL PAPERS 


Knowlton’s creative imagination has de- 

veloped industrial papers for applications 

where paper was never used before. Tech- 

nical know-how and scientific know-why 

ire imple mented by research and pilot ta- 
lities to add depth of field to your own 
rineering 


MAKING PAPER PERFORM...FOR YO 


If you are interested in the basic advan- 
tages of paper relative lightness, uni 
formity, availability, economy but un- 
ure how to turn them to your specifi 
‘ ; just k Knowlton Brother 


A Few Conventional Uses of Knowlton Papers 
Toe cee 


Conduct Dialyze Cushion 
Laminate Shape Rupture 
Copy Insulate Shield 
Contain Record Synthesize 


Development Possibilities are Unlimited. 


oe 


tl helpful book, “‘Crea- 


t imagination in the 







Development of Technical 
in”. ind) Industrial Paper 
aati PHONE or WIRE for a 

aies engineer to call. 


Dept. 311, WATERTOWN, N. Y. 
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In Marketing 


Staff Upheaval at McCall’s Magazine 


Not Due to Retrenchment, Says Langlie 


Arthur B. Langlie, president of McCall Corp. and former 
governor of Washington, flatly denied that last week's sudden 
resignation of several top editorial and advertising executives was 
the result of any plans to merge, sell. or fold McCall's, the maga 
zine of “togetherness.” 

Rumors flew last week when Otis L. Wiese, editor and pub 
lisher of McCall's, announced he was quitting after 31 vears as 
top man at one of the threc leading mass-circulation women s 
magazines. Tle was followed, apparently out of lovalty, by other 
editorial department heads as well as William B. Carr, advertising 
director, and other business office peopl 

One report was that Wiese refused to go along with an austerity 
program brought about by declining profits and revenues. 21 
Langlie claimed that McCall's is making money and that promo 
tional efforts would be continued. He denied there have be 


anv major cutbacks, though newer and more streamlined methods 


of doing business had been started when he took over as president 
in 1957. “We had to McCall's, 
along with lots of other magazines, lost advertising revenue in the 
first nine months—from $15.4-million in the 1957 period to $13.3 
million in 1958. This was a bigger percentage drop—about 14°7— 
than that of the leading competitor, Ladies Home Journal. Good 
Housekeeping, another competitor, had a slight revenue boost. 


Over-all, Langlie pointed out, McCall Corp., which prints mam 
} 


ret out of some ruts,” he said 


= 


leading magazines and has a_ profitable home-sewing pattern 


business, has increased its profits 15‘ 

In an earlier MeCall defection, Wade H. Nichols, Jr., quit 
as editor and publisher of Redbook to become editor of Good 
Housekeeping. In turn, Langlie named Herbert R. Maves, former 
Good Housekeeping editor, as NlcCall’s top editor 
there would be no trouble in filling other posts by promotior 


I 
within McCall's. 


| inch said 


Marketing Briefs 


I'rading stamps have spawned a new advertising medium. Col 
man-Morrow, Inc., which publishes the booklets that savers paste 
their stamps in, is selling space in the books to advertisers. First 
issue of 14.3muillion booklets will be distributed starting next 


March, mostly through food stores in 30 states 


\ leading manufacturer is enabling its commercial custome 
to lease carpets on a monthly basis. C. I]. Masland & Sons has 
sent its dealers a chart showing monthly rental charges for threc 
vears based on the cost per vard of the carpet and the markup 
the dealer decides to add. A $7.61-per-vard carpet, for example, 
with a 30% dealer markup would rent for 21¢ per month 

Hi-fi addicts will be asked to join a new kind of club, as part 
of a promotional effort of the Institute of High Fidelity Manu 
facturers, association of component makers. Over the vear, mem 
bers will receive their choice of special test tape or disk, six 
month subscriptions to one of five hi-fi magazines, a book on 
hi-fi, a news letter on new developments in the field, and other 


features of interest to hi-fi fans. 
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not listed 


Vision, foresight, spirit... the creative imagination that results 
in newer methods, finer products, better living. 


None of these is listed in financial reports or balance sheets. 


But they are the most important assets of every great company. 


From natural gas and oil... 
heat, power, petrochemicals 
that mean ever wider service to man. 


TENNESSEE GAS TRANSMISSION COMPANY HHA 


AME 'S LEADING .NSr TE Of NAT Al S 











Good looks never carried so much weight! 


Chevrolet as'eanee °) Trucks 








Here’s the handsomest thing that ever happened to hauling—the new E! Camino, 
combining the stunning style of a 59 Chevrolet passenger car with the cargo 
capacity of a pickup. It’s another example of the added prestige Chevrolet trucks 
bring to your business—from the Sunday-go-to-meeting look of the new Fleet- 
side pickups (available with new two-toning as an extra-cost option) to the built- 


for-stamina styling of heavy-duty models. Your dealer’s waiting now to show 


you the entire new Chevrolet Task-Force 59 lineup—the best yet of the best 


sellers—with new Mig. ew me new 


CHEVROLET PIVIision O F GENERAL MOTORS, 





, ©, es ' 
wiw fashion in figure 
bf 


r 
on 


Remington Rand“Q\Q)” 


e 


@ 
calculator 


FIRST-TIME ACCURACY ON TAPE! 


printing 


CGutomato - 
maleiplas $ 
$34.56 
cs as 

Pures: 

13.55[9.70 
adds, 
subtiacts aad 
Credit Balance 


re 


With its amazing versatility, the Model “99” is the new fashion in 
figuring for every aspect of American Business’ high-pulsed activity. 
Eliminating doing each problem a second time, the “99” Calculator fash- 
ions your figure work economically with one-time printed calculations. 
Did you know that you can buy a “99” Printing Calculator for less than 
$6.10 a week after minimal down payment? Call your local Remington 
Rand Office or write for folder C1152, Room 2102, 315 Fourth Avenue, 
New York 10, New York 


Remington. Fland 


DIVISION OF SPERRY RAND CORPORATION 





FINANCE 


When Phones Wed Electronics 


General Telephone-Sylvania 


union will give General a road to 
electronic future, Sylvania back- 
ing it needs for new lines. 


One of Wall Strect’s most closels 
guarded secrets was revealed last week 
with the announcement of a proposed 
merger between General Tclephone 
Corp. and Sylvania Electric Products, 
Inc. At first blush, the combination 
scemed as odd as a wedding of a great 
Dane and a bobcat. However, a look 
backward at General ‘Telephone’s think- 
ing shows that such a merger would fit 
in naturally with its future image of 
itself. 

General ‘Telephone is essentially a 
telephone utility holding company, sec- 
ond in size only to massive American 
Telephone & Telegraph Co., with a 
sizable portion of its revenues coming 
from the manufacture of telephone 
equipment (BW —Mar.24'56,p152). Svl- 
vania produces lighting products, radio 
and ‘T'V components and receivers, pho 
tographic equipment, and military elec- 
tronics svstems. Although Svlvania_ is 
perhaps better known—because of its 
place in a “glamor” industry—General 
is by far the bigger of the two (chart 

Ihe merger—alreadvy approved by 
both boards—would probably be the big 
gest of the vear. It would produce on 
of the 100 largest corporate enterprises 
in the nation, with assets—in 1957 fig 
ures—of close to $1.5-billion, sales of 
§842-million, and earnings of $58.4 
million. Svlvania would continue to 
operate as a separate corporation 
e Terms—Proxy statements are 
being prepared, and will be mailed out 
to stockholders of both companies 
soon. A month later, both groups will 
vote on the merger; and while 
shareowners and analvsts don’t wholl 
favor the move, there’s little doubt in 
Wall Street that the necessary two 
third majorities will be forthcoming 

Svlvania’s shareholders, who hold a 
little more than 3.5-million 
shares, will get shares of General Tel« 
phone common on a_ share-for-shar¢ 
basis. General now has a bit more than 
15.6-million shares outstanding, out of 
20-million authorized. Both compani 
also have preferred stock outstanding 
[here was no immediate announcement 
regarding the preferred, but there’s 
every likelihood of working out some 
exchange. 

E.arlv this week the common stocks of 
both companies were selling at around 
the same price level; General stood at 
$56.50 per share, Sylvania at $54.87 


now 


SOT 


common 
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EARNINGS 





*Dividend income from 
and equity in manufac- 
turing subsidiaries’ 
earnings 





Telephone 


(millions of dollars) 


194749 


“unconsolidated subsidiaries & before deductions 





SALES 


Combined sales 
and revenues 
— 750 


*Manufacturing 





GENERAL 











Telephone revenues 


fie" gh 2 
1947 1949 1951 
*of unconsolidated subsidiaries 


TELEPHONE 


1957 


© BUSINESS W 


1953 1955 





PLANT INVESTMENT 


(Millions) 


GENERAL TEL. 


Telephone System 
*Mfg. Facilities 


COMBINED 
$991.0 


*Owned by nonconsolidated subsidiaries 





TOTAL ASSETS 


(Millions) 


GENERAL TEL. 


*Consolidated Basis 


Noncon. Subsidiaries 


* Adjusted 


COMBINED 


$1,046.4 $1,439.7 
146.0 


$1,192.4 





CAPITALIZATION 


(Millions) 


Long- and Short-Term Debt . . 
Pfd. Stock 

Common Stock 

Surplus 


GENERAL TEL. 


$534.4 
144.5 
148.6 
186.3 


COMBINED 


$604.1 
154.1 
175.0 
287.7 








$1,013.8 $1,220.9 


Sales & Operating Revenues (millions of dollars) 





have 
per 


Dividends of both 
been running at a 
quarter. 

¢ Top Men—The merger was no sud 
den impulse—merger talks had been 
going on since midsummer. One rea- 
son the two companies were able to 
keep their plans secret until the last 


companies 
rate of 50¢ 


moment was that Paine, Webb 
son & Curtis handles the und 
for both. Besides that, Don 
Power, president of Gencral, h 
on Sylvania’s board of direct 
1957 
According to the merger 

ment, Power will become chairnm 


Fina 





chicf exec ve officer of the combina 
tion, to be called General Telephone & 
Electronics Corp., and Don G. Mit 
chell, chairman and president of Sy! 
vania, will take over the presidency. 
Mitchell will retain his top posts at 
Svlvania for the time being, until a 
successor is named as president 
e What Each Gains—A close second 
look at the hopes and aspirations of 
both General Telephone and Svlvania 
shows that a marriage between the two 
makes sense for both 
Power told General’s stockholders 
this spring: “W< believe the dav is not 
far off when the U.S. will be linked 
by a nationwide electronic telephone 
svstem, directed bv electronic brains 
From our point of view, this develop 
ment will enable us to use electroni 
rf Rn wh h vill he far 


smaller and operate much more rapidl 


switching office 


than our present facilitics. I do not 


mean to imply that electronic switching 


} 


will replace our electromechanica 
switching facilities wit the immedi 
futur 


futul 


st iblish 


the 14th INTERNATIONAL 
HEATING & AIR-CONDITIONING 
EXPOSITION 


Under Auspices ASHAE 


Convention Hall Philadelphia 
January 26-29, 1959 


plishe | 
budget 
that fig 
Onc 
nagging 
Some 450 fact-filled displays will show you the way to the fut 
provide year-round comfort—in the plant—in the office— turing sul 


Here under one roof you will have the opportunity to 
see the newest equipment and techniques developed in 
the past two years for the better control and improve- 
ment of indoor climate. 


: arthial :; 
in the home—or in the restaurant, hotel, hospital and Co., of Northlake, I] 
tral MmMce¢ ( upment ind 
any other four-walled enclosure. parce es I a . 
_ . communications facilities, and m 
This year-round indoor comfort will pay untold divi- 550 outmat since Woeld War Ii h 


dends—in higher productivity, lower absenteeism, and evoted to dial ear 
4 c¢ ) i ! Ayt 


increased employee morale—creating space that will be 
in greater demand, used to better advantage. 


upment 
I 


I 


See and discuss with representatives of the leading befor t 

manufacturers just how the latest developments can be excess capacity. Power hope pe! 
put to work for you—On A Profitable Basis. uade industri il customers that  thes« 
Make your plans to attend, now. Write the Exposition se ae pecintic-s cmp “ —, 
today for advance registration and hotel information. pe Behe “s 


to develop other products that can be 


produced by Automatic Electric 

14th INTERNATIONAL HEATING & AIR-CONDITIONING EXPOSITION ¢ Frowns—Despite the long-term mut- 
480 Lexington Avenue, New York 17, N. Y. ual benefit which could derive from th« 

General Telephone-Svlvania_ merger 

some Wall Street analvsts frown on 





Management: International Exposition Company 
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Lincoln Takes a Trambeam Touwr... 


OAFE, FAST, OVERHEAD HANDLING 


Whiting Trambeam carries Lincoln and Conti- 
nental bodies overhead—adds a new dimension 
to efficient handling in the Wixom, Michigan 
Lincoln assembly plant of Ford Motor Com- 
pany. The system is 1,500 feet long, includes 7 
switches and numerous curves. 


Trambeam increases production efficiency by 
moving loads overhead safely and with pin-point 
precision. Pushbutton-controlled electric hoists 
provide the lifting “muscle.” Heavier capacities 
are equioped with exclusive Whiting motor 
drives. For complete maneuverability throughout 
a system, Trambeam’s distinctive “half-hexagon” 
rail is standard size for all capacities. Each sys- 


tem is engineered for minimum maintenance and 
lowest operating cost. See how you can build new 
efficiency into your plant with a Whiting Tram- 
beam Overhead Handling System. 

HERE'S A BOOK FULL OF “IDEAS 

IN MATERIALS HANDLING” 

12 idea-packed pages... filled ~~ wie 
with actual installation photos of xe | 
Trambeam Monorail systems for ~~ gil 
point-to-point transport and | 
— Crane systems bad 

complete area coverage. A ae. 
FOR YOUR COPY Whiting sree 
Corporation, 15661 Lathrop Ave- _ - im materials handling 
nue, Harvey, Illinois. ———— 


87 OF AMERICA’S “FIRST HUNDRED’ CORPORATIONS ARE WHITING CUSTOMERS 





WHITING. 


MANUFACTURERS OF CRANES; TRAMBEAM HANDLING SYSTEMS; TRACKMOBILES; FOUNDRY, RAILROAD AND CHEMICAL PROCESSING EQUIPMENT 





WE'LL 
MAKE IT 




















If you're seeking a western plant site where 
there's efficient, dependable freight and pas- 


senger rail transportation— 


plus additional advantages favorable to pro- 
duction, distribution, warehousing, or other 


purposes— 


we suggest you see or phone your nearest U.P. 


representative or contact us direct. 


Map shows the vast 
western area served 
by Union Pacific. 














aa 
MISSOURI 








INDUSTRIAL 
DEVELOPMENT 
DEPARTMENT 


UNION PACIFIC 


OMAHA 2, NEBRASKA 
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what thev regard as a prospective chang 
in General ‘Velephone’s character as an 
investment Svlvania’s earnings have 
been erratic, while General’s, like most 
“recession-proof” utilities, have forged 
steadily upward. Moreover, these an- 
alvsts insist that General is paying too 
high a price for Sylvania; that com- 
panv’s book value is roughly half the 
market price of its stock 

However, although Sylvania’s earn- 
ings in the first nine months of this 
vear fell to $1.72 per share from $2.37 
a share in the year-ago period, recovers 
has been rapid. Earnings for 1958 are 
expected to hit $2.75 to $2.80, com- 
pared with $3.48 for 1957, and some 
analysts figure thev’ll go to $4.00 for 
1959 

General's earnings, on the other 
hand, have continued moving up. Nine 
months earnings were $2.33 per share, 
against $2.26 last vear. Its 1958 earn- 
ings will reach about $3.10 to $3.12 vs 
$3.03 last year, and in 1959 may hit 
$3.45 
e Management Prospects—One aspect 
of the merger of particular interest to 
the financial community is how manage- 
ment of both General and its Svlvania 
division will shape up. It’s more than 
likely Power will continue as_policy- 
maker for the corporation, while Mit- 
chell_ will probably devote himself to 
operations. Mitchell is basically a sales 
man, has been one most of his working 
life. And since Power, a veteran utility 
lawver, took over the reins of General 
in 1951, he has been pushing for a 
strong sales program 

rhe splitup between policy and oper- 
itions isn’t new to Mitchell. Back in 
1953, he moved up to Svlvania’s chair 
manship to devote himself to external 
iffairs—relations with the public, gov- 
ernment, and stockholders, plus the 
responsibility of making sure sources of 
capital were always available (BW — 
Mav2'53,pl14 He left rations to 
the new president, H. Ward Zimmer 
until the latter died in 1955. Power 
has overseen the financing of General's 
spectacular expansion, has raised $295 
million in new capital via the sale of 
common and _ preferred stock, taken 
down over $419-million in funded debt. 

Power, who will be 59 on Christmas 
dav, will probably hold onto his job 
for a long time to com He's a con 
tract emplovee of General Telephone, 
ind not subject to compulsory retire- 
ment Mitchell is 53 nd will be 
readv to step into th Mairmanship 
when and if Power does leave the post. 

Mitchell would let go the presidency 
of Svlvania as soon as a successor ha 
been chosen. High in the running ar 
Svlvania’s vounger senior vice-president 
hese include W. Benton Harrison, 
hnance; Robert Fk. Lewis; Marion | 
Pettegrew; Howard L. Richardson; and 
Barton K. Wickstrum, marketing. END 


BUSINESS WEEK e Nov. 15, 1958 





ENOUGH EXTRA STEEL EVERY 1% HOURS TO BLANKET A GRIDIRON! 
THAT’S THE RESULT OF LATEST EXPANSION AT GRANITE CITY 


MM”: than 35 tons of cold 
rolled steel every hour and 
a half... enough to cover this 
57,600 sq. ft. football field with 
cold rolled sheets... and it’s all 


additional capacity! 


To get it, Granite City Steel has 
just completely repowered its cold 
strip mill... . added new electric 
motors that develop 18,700 h. p 

increased cold rolled output 30°<! 


This newest boost in capacity is 
an important step in Granite City 
Steel's continuing expansion pro- 
gram. And it has particular signif- 


icance for manufacturers of 
household appliances, heating 
and air conditioning units, con- 
tainers, farm implements and hun- 
dreds of other products fabricated 


from cold rolled sheets and coils 


Fast-growing steel production; 
new facilities to provide it; reli- 
able and personalized district 
office service--three reasons you 
can continue to look to Granite 
City Steel Company for a depend- 
able supply of quality carbon hot 
and cold rolled steel. 


May we serve you now? 


MIDDLE AMERICA’S 
DEPENDABLE SOURCE FOR 

Ingots, Slabs and Plates « Hot ; 
Sheets © Porcelain Enameling Sheets * 
Sheets « Electrolytic Tin Plate « r 
Industrial High-Tensile Galvanized 
Steel Roofing and Siding * Galvanize 
Sheets ¢ Galvanized Flat Sheets 


GRANITE CITY STEEL 


GRANITE CITY STEEL CO. 


GRANITE CITY, ILLINOIS 


SALES OFFICES: Dallas « Memphis 
Kansas City « St. Louis « Minneay 
Houston « Tulsa 





“WHY & 
HOW: 


VIKING ROTARY PUMPS 


Viking Pumps will do a multiple number of jobs 


for you at less cost. 


WHY. ® @ They are self-priming; they will handle foam and en- 


trained gases without complaint. They will meter in direct 
response to speed control and hold the same flow against 
widely varying pressures. They are reversible. 


Standard and heavy duty models cover capacities from 24 t 
GPM, pressures up to 200 PSI. Liquid viscosities present 


t 
| 


roblems. Thin, non-lubricating liquids or heavy, viscous 
can be pumped successfully. 


The temperature range is very broad (500° F. is not uncom- 
non). Available in many types of construction—iron, bronze, 


] 
t 


, steel, nickel, stainless and other metalurgies. Packed 
mechanical sealed shafts are optional. 


“hoice of over 750 


} 


catalogued models and thousands of 
constructed pumps. . 


. widest in the industry. 


To help you select the right Viking Pump 


ir job, ask for 


Catalog series K. 


wers your rotary pump problems in an 


] 


to-understand way. 


VIKING PUMP COMPANY 


Cedar Falés, lowa, U.S.A. « 


P 


~~ 


In Canada, it's “‘ROTO-KING’’ pumps 


ee Your Classified Telephone 


Where 25% of injuries occur 


Impressed by the National Safety 
Council's finding that 25°66 of indus 


trial injuries are to hands and fingers 
cost-minded managements now job-test 
the gloves used on their operations. 

These tests show that complete liquid 
proof hand protection (against cuts. 
snags, oils, solvents. acids and caus 
tics) is best provided by fabric gloves 
coated with reinforced neoprene, The 
superiority ove! ordinary neoprene is 
astonishing. We make reinforced neo- 
prene gloves in 17 styles. providing 


84 Fina ( 


coating weights and service character- 
istics to best fit the job 
> Free Offer to Employers: De 
scribe your operation. materials han- 
dled. temperatures, etc. Without cost 
we will recommend correct gloves and 
supply samples for on-the-job test. 
Edmont Manufacturing Company. 
1220 Walnut Street. Coshocton. Ohio 


Edmont 


JOB-FITTED GLOVES 


1 "Say, 
= aw "gt = 
Edmont 





Wall St. Talks... 


. . . about most actively 
traded stock . . . prices in 1929 
and 1958 . . . tax payments 
of auto companies. 


Most actively traded issue in 1958 is 
likely to be American Motors. At the 
end of October, trades in that issue had 
involved almost 9-million shares. Beth 
lehem Steel won the title in 1957 with 
i: volume totaling only a bit over S4 
million shai 


Short covering has accounted for a 


substantial part of th ent sharp price 
strength disclosed bv a number of blue 


chips, bi 


If vou think stock prices were high in 
1929, C I in uneasy St 


An election result that cheered Strect- 
ers was the defeat in Oregon of thr 
public power pr includ 
I | I 


wng Ol 
that wou 


} 


tion that 


Ing 


Poor auto earnings | 
4 


Excuse it please! On 


\fg. ¢ 
dc nd 
noun 


horny il] 
Attracting more buving interest 
5 of all Big 


+] 
iT¢ 1¢ 


IICSS 


group 


might 


} 
ion 
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This is the center of industrial America 


There’s a hint of wood smoke in the tangy autumn Yet this juxtaposition of outstanding facilities for bet 
air. The frost-silvered grass crackles pleasantly under- ter living and for better business is typical of the area 
foot. The day is young and promising—and the pulses mapped below. That’s why more companies are locating 
of man and boy and dog quicken in the eager expect- or relocating in The Center of Industrial America. 
ancy that all hunters know and love. 





It’s hard to believe that this unspoiled beauty lies 
only a few miles away from an industrial center that 
turns out such products as art materials and carpet 
cleaners, fertilizers, castings and automotive hardware, 
machine screws and radios, power shovels and construc- 
tion machinery ... and it’s hard to believe this center 
is just a day’s shipping away from virtually every 
major American market. 


e ° It’s a good place to locate. For details on locating your | 
Ohio OAL System in this region, write C. A. Thrasher, Ohio Edison Company, 
North Main Street, Akron 8, Ohio; or P. G. Dingledy, Penn 
OHIO EDISON COMPANY PENNSYLVANIA POWER CO. vania Power Co., 13 East Washington St., New Castle, Penr 














Business Failures (monthly overages) 
1,400 





Failures will hit a 


"20 — new postwar high in 1958... 
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alloy sling chains ' 
All body links on every size of TM 
Alloy Chain are electrically flash- - . - 
welded to form Taylor's exclusive, 
stress-free links. This method, plus IQnNs O an ING | e 
controlled heat-treatment, removes 
all stress insures maximum 1 ‘ ‘ 
( ( YUIS ( 1} e & a 1¢ > - 4 
cvehiath Shin. Tevco Meoks | Ihe total f busin failures seem I vilure Index—Y ou 
Taylor's quality control and Test headed for a record high in 1958, but cheerful picture in Dun lure Index 
Certificate are other advantages. the figures are far from unrelieved which gives the rat f failures p 
Get all the facts. Call your distrib- gloom. In August, and again in Septem 10,000 businesses listed in t D&l 
utor or write for Bulletin 13 ber, the patient took a marked turn for Reference Book. This August, the index 
: the bette1 was about the same as a vear earlict 
Che - £ee) mel.’ Vl, mele). 17-4. baal, |e ) : } 
si tain beatae Dun & Bradstreet, Inc., reports that while the September index actual 
4505 Smaliman St., Pittsburgh, Pa in the first nine months of this vear showed a_ vear-to-vear drop—the _ first 
11,490 businesses expired; that’s 11‘ time that had happened since October 
higher than in the vear-before months 1957. The September index was also 
And the full vear bids fair—or foul—to — the lowest since July, 1957. and—ex« pt 
4 top the 13,739 postwar record set last for that one month—the lowest sinc 
ay or vcar. December, 195¢ 
On the bright side, failures in August Phe August-September decline in fai 
ade were scarcer than in the vear-before ures doesn’t necessarily mean that the 
month (charts), for the first time since upward trend has ended. After all 
October, 1957. And the September  cven in record smashing 1957, ther 





AIN SINCE total took an even more encouraging were two months where failures fell 
1873 dip than in August below the \ But e 


ear-before figure cn 
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Why Burroughs chose Teletype 
Printer for the 220 Computer System 


. reliability, readability, adaptability, coding flexi- 
bility, appearance, quiet operation and speed—factors 
such as these determined Burroughs’ choice. 


Scientific computing, data processing. The Bur- 
roughs 220 is an electronic data processing system de- 
veloped by ElectroData Division of Burroughs Corpo- 
ration. 


It can be used for high-speed problem solving and 
data reduction and for handling the vast quantities of 
data required in inventory control, accounting, pay- 
roll and other record keeping functions. 

The system incorporates Teletype Model 28 equip- 
ment for monitoring and off-line printing. 


Why Teletype printers? Burroughs chose the Tele- 
type Model 28 printer because of its: 


1 Reliability—it ran continuously . . . more than 20 
times as long as other equipment tested. 


2 Speed and readability — operates at 100 words per 
minute, and, because the type box drops out of the 
way between characters, provides quick readability. 


3 Adaptability —the printer accepts parallel input in- 
formation directly from computer; it can be equipped 
internally to actuate remote “‘slave’’ printers. 


4 Coding flexibility—the printer’s type box can be 
rearranged for special code requirements. 


5 Appearance and quiet operation—the printer is 
housed in a well-designed, attractive cabinet that 
stresses quiet operation. 


More information. This is one of the many uses of 
reliable, versatile Teletype equipment. If you would 
like to have information about the fast, new Mode! 28 
line . . . please write to Teletype Corporation, Dept. 
10L, 4100 Fullerton Avenue, Chicago 39, I|linois. 


LETYPE 


= + 


. 


sussiviary or Western Electric Company N 








AT 


IDEAL 


CEMENT COMPANY 





At Ideal Cement Company...the past 
makes way for the progress of the pres- 
ent with a brand new cement plant now 
being completed beside existing facilities 
at Ada, Oklahoma. 


PORTLANG 


GD 


Emen 





IDEAL CEMENT COMPANY 


DENVER, COLORADO 





LISTED ON THE NEW YORK ANO SAN FRANC sco sT K EXCHANGES 


15 PLANTS AND 4 TERMINALS SERVING SOME OF THE MOST RAPIDLY GROWING AREAS OF THE NATION 
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if the totals begin climbing again, it’s 
well to remember that failures in the 
postwar years have been few indeed 
compared with earlier times. 

From 1912 to 1916, annual failures 

ranged from 15,452 to 22,156. And in 
the wild boom-Depression stretch from 
1921 to 1933, failures ranged from a 
low of 18,718 clear up to 23,842 in 
1928 and to 31,822 in dismal 1932. 
Even in the perkier vears from 1934 to 
1939, the failure index stood at an 
average 57.9, compared with last vear’s 
51.7 for a much greater number of 
businesses. 
e Hidden Totals—The D&B failure 
statistics by no means cover all the 
businesses that throw in the towel, onc 
way or another. D&B merely tallies up 
the enterprises where creditors lose 
money Ihere are many other cases 
where businesses liquidate of their own 
free will, paying off all obligations. 
Still another invisible category is the 
enterprises that escape bankruptcy o1 
liquidation by merging with healthy 
businesses. Thus D&B hazards an esti- 
mate that in recent vears something 
like 350.000 or 400.000 outfits go out 
of business each vear, with an even 
greater number of new enterprises being 
started. All told, D&B recently esti- 
mated, there are now about 4.2-million 
going concerns 

Outsiders often wonder whv_ ther 
have becn so many business failure 


since World War II, while the econom 


has been booming zestfully most of the 
time. The answer is easv: The ol 
human ven “to go into business fi 
vourself” is alwavs strongest in boon 
times. With production up and con 
sumers buving avidly, manv_ inexperi 
enced peopl decide to take the plung 
in the hope—as D&B puts it—‘“of 


learning as thev go, while capitalizing 
on the general prosperity.” 

e By the Wayside—Manv such | 
fuls do make good, but a far greatet 
number fail. Thus D&B figures that 


businesses five vears old or less pet 
sistently make up over half of all fail 
ures, while 90 of the over-all total 
can be traced to “inexperience.’ 

Fhis inexperience problem, mor 
over, has been considerably accentuated 
of late. As D&B has explained: ‘lo 
day’s . . . businessman probably operates 


under a much greater strain than his 
counterpart did 20 or 30 vears ago. 
\dvances in communications and tech- 


nology in factorv, store, and office have 
speeded up che business pace requiring 
more factual knowledge and knowhow 
on the part of the entrepreneur (if he 
1s to prove successful), as well as a 


larger initial ¢ ipital investment.” 
Remembcring this, most economist 
refuse to be alarmed at the number of 
postwar failures; thev find the trend 
perfectly ‘“‘normal’—an increasing sort 
ing out of the men from the boys. END 
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CORROSION 


There’s a bright new shield you can 
use to fend off corrosion, the hidden 
profit-destroyer. 

It’s called electroless nickel plating 
This chemical process, for which 
Hooker developed a special grade of 
sodium hypophosphite, puts a_ hard, 
uniform nickel-phosphorus coating on 
parts and whole pieces of equipment 
so they can’t rust or corrode. 

It gives better corrosion resistance 
than wrought or electrolytic nickel—and 
is much harder. 

It can often do the job of an expen 
sive stainless or clad alloy. It can save 














you big money on _ hard-to-fabricate 
parts such as jet fuel systems, valves 
and pipe fittings, that must be corrosion 
resistant. 

What kind of equipment can you 
have plated this way? You name it: 
pumps, compressors, screw conveyors, 
tank cars, reaction vessels, piping—even 
wearing surfaces like crankshafts, valve 
inserts, seal rings, hydraulic cylinders. 

We don’t do the plating—but we'll 
be glad to put you in touch with some 
people who do. Just write HOOKER 
CHEMICAL CorpPorATION, 111 Forty- 
seventh Street, Niagara Falls, N. Y. 





( CHEMAGINATION 





Even acid can't eat cement 
with a Durez phenolic resin. Whet 
make cement or shoe soles, « 

rasives, wax polishes or brake 

can add useful properties to your {| 
impregnating, bonding, or lan 
Durez resins. To get an idea 1 
these resins, write DuREZ PLAsTics 


4011 Walck Road, North Tonaw 


CHEMICALS 
PLASTICS 





Sales Offices: cHiCAGO @ DETROIT © KENTON, ©. * LOS ANGELES ® NEW YORK ® NIAGARA FALLS ® PHILADELPHIA © TACOMA ® NORTH TONAWANDA 


In Canada: HOOKER CHEMICALS LIMITED, NORTH VANCOUVER, B.C 
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Yes, we chose 


Santa Clara 
County* 
California 


Eastman 


KODAK 


Company 


... and we 
like it here!* 


Mr. Ivar N. Hultman, Vice Presi- 
dent, explained his firm's deciston 
on the best site for a western 
plant location as follows: 


“Some years ago, popula- 
tion growth, coupled with the 
increasing popularity of ama- 
teur color photography in the 
West, prompted the Eastman 
Kodak Company to select a 
western location which would 
be well suited for a new proc- 
essing laboratory for Koda- 
chrome movie film and for 
making Kodachrome slides 
and Kodacolor prints. Santa 
Clara County was the choice 
due to a combination of its 
central location in the Pacific 
area, excellent transportation 
facilities, year round mild cli- 
mate, and an exceptionally 
good environment...and we 
like it here!” 


Enthusiasm like this is com- 
mon in Santa Clara County. Talk 
with these industrial leaders. Then 
forecast your future in this livable 
community at the southern tip of 
San Francisco Bay. 


WRITE FOR FREE 

REFERENCE DATA 
Take a minute now to send 
for the informative booklet, 
“DISTRIBUTION FACTS 
ABOUT THE WEST.” 


Greater San Jose 


Chamber of Commerce 
Dept. 5, San Jose, California 


SAN JOSE 
Santa Clara County 
California 


, 
Ri qions 











REGIONS 


How Voters Felt on Spending 


Trends are hard to spot in the balloting on $2.2-billion 
in state and local bond issues last week—but, in general, voters 
seemed to prefer schools to other public projects. 


With $2.2-billion in state and local 
bond issues up for approval last week, 
voters across the countrv took a mixed 
view of government spending. Although 
the outcome of some proposals is still 
in doubt, here’s the wav thev generally 
reacted 

e In dollar 
of the total was approved. ‘This figure 
s in line with the results of elections 
in earlier months, when far less money 
was at stake. But it’s distorted by huge 
uch as the state of California’s 
$780-million and the Los Angeles Flood 
Control! District's which 

themselves accounted for nearly 507 
of the national dollar total 

¢ In number of issues, the 
rate said “ves” to a smaller percentage 
Lhe exact figure is 1 


terms, SO% or more 


ISSUCS 


$225-million 


electo- 


et to be determined 
e Splitting the Ticket—In general, vot 
rs apparently did as much ticket-split 
issues as they did on 
nanv places, they sam 
tioned spending for schools but not for 


bond 


ting on 


indidates. In 


government buildings and civic centers 
And whatever the results, the 


on monev issues was fal 


oting 
lighter than on 
sign of dismay 
it the number of 
1 ballot. bre 
posals failed tO carry e\ 

were in the 

+] 


candidates—apparently a 
or disgust lecisions to 
be made on quently, pr 
en though 


majority, simply be 
idd up to 55 
of the total votes cast in races 
yr state office, as 
bailure of 


cumstances, of cour 


ic vesses didnt 
some states require 
i bond issue 
rily mean voters were conom 
ninded. Besides, local men or issues 
often overrode possible national trend 
BUSINESS WEEK reporters were able to 
conclusion from the 
willing to 


draw one voting 
People are 


when the 


spend money 


need 1s clk iT ind shown 


I. Region-by-Region Results 


In California, there 
ipproval for the big state bond issues, 


was enthusiastic 


ipparently because the public accepted 
cope with the 
state’s rapid growth. ‘The money in 
cluded $300-million for farm and home 
loans to veterans, $220-million for loans 
and grants to school districts, $200- 
million for construction of state institu 
tions and office buildings, and $60 
million for harbor improvements 

San Francisco voters gave an O.K. 
to these proposals but split their ticket 


them as necessary. te 


to trounce six local 
$38.5-million 

e No Bonus for 
bond issue 


issues totaling 
Ilini—In Illinois, a 
of $75-million for veterans’ 
bonuses was thumpingly defeated. ‘The 
state’s legislature and governor had 
referred it to the people without urging 
its approval. Oregon, in a similar mood, 
rejected an limit on 
veterans’ home and farm loans. 
Another Illinois issue—$248-million 
for construction of state buildings—ap 


Even if it 


increase in the 


have ost 
with a majority of 

failed to get enough to 
stitute a majority of votes cast for 
State’s General Assembly, 
it was supported from 


peared also to 
wound up 


votes, it 


even though 
ilmost 
sides 
New York’s voters went along 
$100-million worth of bonds for | 
blic housing Vote 


} 
million for loans t 


cost pu counting 


on SII privat 
builders middle-income housing wa 
so close it uld go either wai 

¢ School Cash—The bulk of the school 
bonds at stake were in Ohio com 
he majority carried, in 
luding i] tl But a $24.5 


million ue in Seattle was in doubt 


munities 


it needed ¢ pp! \\ ishington 
vot l 


stitutional 


unendamel ( il} 1 distri 


$18-million 
in stat | funds to guarantee the 
bonds 
e Nix to 


Building 


+ 


Plans—W hen th 

tl-pul pond 
ga many setbacks to plans 

for building construction and impr 
ment. Such vuld e been 
primary us¢ 
cans refused t And in ¢ 
I $15-millior CIVIC 
down for the second vear in a row, and 
this tim S5.2-million courthous« 
went with it Des Moines declined to 
the funds to remodel the court 
Portland, Ore.., 
multi-purpose 
it included 
SCWCTS 

On the 


voters went for four issues 


center turned 


ippro 
house, and rejected a 
even though 


badly 


bond issue 
money fot needed 
other hand, Philadelphia's 
totaling $70 
millior including a big chunk of 
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ARTIST S INTERPRETA 


There is no substitute for Stainless steel 


in outer space 





From the intense cold of outer space to the heat 

of a jet engine, Stainless Steel is the one metal that 

will stand up. In rockets, missiles and supersonic aircraft, 
Stainless Steel resists heat, friction and corrosion, 

has a high strength to weight ratio and maintains 


its structural integrity under the most severe conditions. 


Specify McLouth high quality sheet 
and strip Stainless Steel. McLouth Steel Corporation, 
Detroit 17, Michigan 


Mc LouTtTH STAINLESS STEEL 








Shown here is the world’s largest steel extrusion press—a 
12,000-ton horizontal type. It is used in the Metals Processing 
Division of Curtiss-Wright to produce large tubular and solid 
extrusions for extreme pressure and temperature operations 


Press and entire plant rely on Mobil Correct Lubrication 


- em, 


ary Sea 
4 3 — 


e. 


= 
Compiete Engineering Program Mobi : 
Proved Petroleum Products 


SOCONY MOBIL OIL CO., INC 











Every time Curtiss-Wright’s Metal Processing 
Division receives a lubricant shipment a big savings 
is made. Why? Because a Mobil man suggested a 
new purchasing pattern which brought substantial 
discounts. Another recommendation saved $1,152 
in the company’s forging shop 

Here are but two instances of Mobil’s imagina- 
tive engineering service 
Correct Lubrication. Alert, qualified engineers in 


this plant— but not on the payroll—have helped save 


Bearings on drop hammers in Curtiss-Wright’s 
forging shop failed after ten months. Mobil recom- 
mended a grease that extended bearing life five 
years . . . saved $1,152 every ten months 


Bull gears on giant presses required application of 
grease every week. Mobil recommended improved 
product that extended application period to month 
ly intervals cut grease consumption 76% .. . cut 
application cost $665 per year. 


an important part of 


Curtiss-Wright °8,589 


over $8,589.78 in the last year alone. They have 
worked closely with Curtiss-Wright engineers, set- 
ting up maintenance systems, recommending prod- 
ucts and methods that have cut downtime 
improved production in numerous ways. 

If you purchase lubricants . . . if you're inter- 
ested in improving company profits . . . it will pay 
you to investigate Mobil Correct Lubrication 
This comprehensive lubrication program often 


more than pays for itself—in profits! 


Curtiss-Wright saves by re-using hydraulic oil as 
coolant for polishing machine. This saving ts pat 
of oil reclamation program organized by Mobil and 
Altogether 


Savin 


plant lubrication supervisor 
total $§,392 annually 


Cooling and lubricating emulsion on cut-off 
Mobil 


inalysis pinpointed contamination sou 


broke down into curdly mass 


ing an inexpensive chemical eliminated 
and cleaning operation 


hutdown 


Correct Lubrication 


Another reason You're Miles Ahead with Mobil! 








GREAT ENGINEERING JOB! 








Chetopa Twills for Industry! 


Great on Style—for the men who wear them! Great on Wear—for 
the companies that buy them! Engineered to fit the specific needs of 
any job—Lee Chetopa Twill shirts and pants are worn and preferred by 
men at work...bought and preferred by leading industries. Tailored sizes 
for perfect fit—20 Tough-Tailored extras stand up under hardest use, count- 
less washings. Lee can tailor-make the answer to your work wear needs 
in your choice of fabrics and styles. Call or write your nearest Lee Division 
Office. A trained consultant will contact you promptly. 


THE H. D. LEE CO., INC. 





cash tor new subway cars. baltimore 
bought all of an $$0-million program 
except the proposed expansion of a 
municipal art gallery. And Little Rock 
passed a $5-million issue—a vote re 
garded as approval for its new city 
manager form of government 
e Urban Renewal’s Fate—Much of the 
ipproved Baltimore money will go for 
urban renewal But a smaller re 
newal program in Louisville failed. 
And Oregon vetoed a new method of 
hnancing 

l’or the second vear, voters in Wavne 
County (Detroit), Mich., turned down 
1 bond issue and tax increase for port 
construction to ready the citv for St 
Lawrence Seawav_ trafhe 

In Omaha, voters rejected a charter 


urban renewal projects 


unendment to form an airport autho 
itv and let it issue bonds without con 
sulting the people. The same voters 
final] ipproved mone for sewers 
\fter $17-million sewer issue lost 
last June, the U.S. Public Health 
Service gave the citv an ultimatum to 
stop polluting the Missouri River 
Pared down to SS-million, the issu 
carried this timc 

Water supph tems drew mor 
general favor. Several multi-purpose 
issues, including waterworks, were ap 
proved St Paul said “ves” to SII 
million for water. New Jersev O.K.’d 
1 state issue of $45.9-million for two 
rCOSCTV OTS, ind 1 is idopted } 
imendmet hat removes debt limits 

] 


proj 


fron \\ rand noe ontre t 


ll. Other Local Measures 


Voters al lecided a number 
questi n l | t bond 
Among th 

l'axes. 
posal, sponsored by tl ite Pedera 
tion of Labor o reduce the sales tax 
from 3 ep.27'58.p4] 
lhe measure | the effect of diverting 
impaign money and effort from th 


3 " ey er 
ht-to-worl so on the ballot 


iso defeat » The 111i state 


rig 
measure to make mht privat 


propel 


cr 
for | 
for rtai vee retirement 
funds. In Toledo, the vote was “no” o1 
natching funds for expresswavs and on 
levies to build new hools, but the cit 
lid approve extension of one levy to 
run the schools. St. Paul defeat 
hartet 1) 1 1 1 t bell tax le 
for school and government operation 
But Cleveland approved higher school 
levies 

\rkansas voted against repealing the 
mecrease 1 state sales tax from 


to 3 Orval Faubus sponsored 
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Now, not just “blips”, but 
detailed pictures out of the soup! 


New Philco high resolution radar picture, 


Philco pioneers new concepts in 


Conventional radar scope “blip mage 


ALL-WEATHER HIGH RESOLUTION RADAR 


From the wonder-world of advanced electronics comes this Space Age “‘all-seeing 
eye.” Compact enough to be used in a wide variety of advanced operational 
vehicles, Philco high resolution radar is especially well suited to air and space 


navigation, reconnaissance and combat area surveillance. 


Philco, in conjunction with the USAF Air Research and Development Command, 
has perfected new techniques in radar signal processing. Called REDAP*, this 
new system produces clear, detailed pictures of any area in topographic relief, 
from behind the protective cover of cloud screens, midnight fog or extremely 
high altitudes. 


} 


At Philco, human resources, plus ultra-modern facilities add up to amazing 
versatility and gigantic capacity. Current activities include research and development 
in such fields as missiles and guidance, weapons systems, electronic computers, 
infra-red, communications and navigational systems, as well as advanced 
radar techniques. 


In the wonder world of advanced electronics, look to the leader. Look ahead... 
and you'll choose Philco! 


PHILCO 


GOVERNMENT & INDUSTRIAL DIVISION 


4720 Wissahickon Ave. 
Philadelphia 44, Pa. 
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© Vinyl WINDOW SPLINES for tight insulation. @ Laminated THE BUILDING ay eon : SO mopertons 

. in our economy it forms a business barom 

SAFETY HATS. ©® Polyethylene film MOISTURE BARRIERS. eter. The $26.7 billion new construction in 

© Rigid vinyl DRAFTING TOOLS. © PROTECTIVE PLASTIC January-July was a happy sign. 

COVERINGS. © METAL PRIMERS with plastic base. (@) Poly- Part of this ——— is due to Bsns 

= progress ...and for constructors, BAKELITE 

ethylene film for CONCRETE CURING. © Waterproof vinyl Brand Plastics do new jobs better and save 
EXPANSION JOINTS. @© MASONRY COATINGS. @ Reinforced time and money. 

epoxy DUCTS and VENTS. () WIRE and CABLE insulation, Whatever a sneer ag a gone can 

jacketing. @ Molded phenolic ELECTRICAL COMPONENTS, _—™Prove products and profits, and cut pro- 


duction costs. Inquiries are welcomed. Just 
® PLASTIC PIPE. ® Plastic bonded THERMAL INSULATION. write Bakelite Company, Dept. KB-15C., 


PLASTICS Products of 


BAKELITE COMPANY, Division of Union Carbide Corporation, 30 East 42nd Street, New York 17, N. Y 
In Canada: BAKELITE COMPANY, Division of Union Carbide Canada Limited, Toronto 7 
The terms BAKELITE and UNION CARBIDE are registered trade-marks of UCC. 





Reliable valving opens the door 
to savings in plant operation 


Hancock Bronze and Steel Valves combine long service life with 
lowest maintenance. Their dependable performance and long-term 
economy are recognized by every type of industrial user. 

A leader in its field since 1877, Hancock “firsts” include high 
pressure, high temperature steel valves with hard faced seats, im- 
proved gasketing and guiding—special design valves such as the 
“3 in 1” Flocontrol—extremely hard seat and disc bronze valves, 
and many other types. In planning a new plant or a re-valving 
project, you can save time and money by specifying Hancock 
Bronze and Steel Valves. 

Industrial distributors in all principal cities backed by convenient 
regional warehouses are ready to serve you. We invite your inquiry. 


Poti HANCOCK BRONZE AND STEEL VALVES 
A product of 
MANNING, MAXWELL & MOORE, INC. 


Watertown, Massachusetts 


MANNING 


TRADE MARK 


Division « Chrysler Building, New York, New York 
Manning, Maxwell & Moore of Canada, Ltd., Galt, Ontario 





the boost in the legislature and led the 
campaign to keep it Support also came 
from the State Dept. of Education and 
teachers’ groups, since most of the 
new revenue goes for teachers’ salaries. 

Legislatures. Arkansas gave its law- 
makers pay raises, according to some 
observers partly as a reward for last sum- 
mer’s anti-integration legislation. Con 
necticut approved allowing the legis- 
lators to set their own pay. But ‘Texas 
ind Oregon refused to give their leg 
islators any more monev. ‘Texans also 
voted against annual sessions of the 
legislature 

Industrial development. By a slim 
nargin, -lexas joined 46 other states 
il but California) with authority to 
spend state funds to advertise them 
selves. Arkansas adopted an amendment 
to let local governments issue bonds, if 
voters approve, to help finance new in 
dustrv, but Nebraska defeated a similat 
proposal. So did Alabama—where the 
measure, for Marion County, did not 
call for public consent to the bonds 
Government organization. <A _ pro 
posed amendment in Ohio to allow local 
governments to federate for areawide 
purposes lost by a hair. County home 
tule proposals passed in New York and 
Oregon \ proposed constitutional 
convention lost in Michigan, thanks to 
opposition from Democrats and the 
United Auto Workers, who feared Re 
publicans would control the conven 
tion. Washington voted against legis 
lative reapportionment, and Omnaha 
rejected a new rter convention—imn 
effect, ip 
mavor government 

As a result of the Orville Hodge scan 
dal in Illinois, the state banking act was 


amended to transfer authority ovet 


proving 1 ear-Old = str 


tate banking fri e elected auditor's 
office to an appointed Dept. of Finan 

il Institutions 

Judicial reform. P1 ( form of 
I inois uurts fell s the two- 
third ] | 
proved 
nonpartisan 
WUSTICE 

Bingo. ‘| aking it: 
local option act number of citi 
New York State—including New 
Citv and Buffalk ited ti egal 
bingo. Amendments passed in Nebraska 
and Colorado 

Emplovee pay. Boston's firemen won 
a raise from the voters after having been 
turned down bv the mavor and council 
Now oth ity workers will probably 
Win higher pa\ OO ( omparabk 
crease ICTO the board would push 
Boston’s tax rate—already one of the na 
tion’s highest ibove $100 pel $1.000 

Pensions. \lassachuscett ipproved 
tightening up the disability pension 
tem for public emplovec 
Capital punishment. Oregon 


retain ¢ ipital pun hment. END 
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NOW... OFFICE DESKS! 


TOOL STANDS 
AND TOTERS 


DRAWER CASES 


———EE 


REVOLVING BINS 
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WHO 


can give you the best and the most 
Steel Equipment for your dollar? 


YOUR LYON DEALER! 


WHERE 


are these LYON Dealers? 


As near as your phone. 
Call the LYON Dealer in your city. 


WHAT 


does your LYON Dealer have to offer? 
The world’s most diversified line 
of quality steel equipment. More 
than 1500 items, a few of which 
are shown at left. 


WHEN 


you’re considering Steel Equipment, 
what is a logical first step? 


CALL YOUR LYON DEALER! 


LYON METAL PRODUCTS, INC. 
General Offices: 1110 Monroe Ave., Aurora, III. 
Factories in Aurora, Ill. and York, Pa. 
Dealers and Branches in All Principal Cities 
Lyon also has complete facilities for manu- 
facturing specialitems to your specifications 





CHIPPEWA harvesters empty rice from 
canoes into sacks. Sometimes 400 canoes 


are working in a locality the same day. 


INDIAN MAIDEN shows how it’s done. 


Wild R 


In the lake country of Minnesota and 
Manitoba, this was a bountiful vear for 
wild rice. A crop of 1.7-million Ib 
assures an ample supply for holiday 
dinners. 

Ihe size of the crop also encourages 
i newcomer to the field, Jeno F. 
Paulucei, president of Chun King Sales 
of Duluth, Minn., who seeks to make 
wild rice a vear-round staple in_ the 
supermarkets. By broader marketing, 
precooking, and printing recipes on the 
can labels, Paulucci hopes to take wild 
rice out of the gourmet class 
¢ Getting Started—Paulucci, a leading 
processor of Chinese food, entered the 
wild rice Minnesota last 
He invested in an airplane, canoes, 
cooking equipment, and a lot of re- 
lest-marketing of 10-oz. cans at 
9¢ seemed to prove existence of a mass 
market 

This vear, Chun King Sales got per 
mits from the Manitoba government to 

wild rice in 


business in 


VCdl 


SCAT h 


700,000 acres of 
provincial land north and east of Win 
nipeg. Operation on a_ larger 
brought the retail price down to 79¢ 

e Making It Pay—Prices have been kept 


harvest 


+ ile 


ae 





ice Country 


factors: the primitive 
methods, the conservation 
rules, the smallness of the crop and its 
market 

Paulucc ) anvthing about the 
conservation rules, which 


high by several 
harvesting 


l can't dc 


ire designed 
to keep the crop, a major food for water 
fowl, from being wiped out by man. 
In Minnesota, for example, wild rice 
can be harvested only from 8 a.m. to 
round-bottomed 
boats not more than 16 ft. long and 36 
in. wide (no 


6 p-m. im canoes OF 
outboard motors allowed. 
Grain can_ be only by flail 
ing it estimated 85% 


gathered 
sticks (an 


overboard to reseed the ric 


with 
falls back 
beds 
But Paulucé 
the harvesting 


crease the 


can do something about 
methods and, thus, in 
\lost of the 


e Indians, espe 


size of the crop 
professional 
cially Cl 
in other seasons as guides and lumber 
men. Paulucci 
numbers, 


ricers”’ 


dl 
ppew pictur wl ] 
lippewas (pictures), WhO WOrK 


recruits them in large 
them by airplane 
where necessary, supplies them by air, 
and flies the harvest out. He estimates 
he has bought more than one-third of 
the re I 


tr insports 


on crop 


With right hand, she pulls stalks over the canoe; then she beats grains off with a stick. 











ields Banner Crop for Gourmets 


oe , y ~~ : ‘gh 


“a 
* 


>>! 
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CHUN KING agent, far left, negotiates with Chippewas’ spokesman at a one-room 
schoolhouse in Little Grand Rapids, Manitoba, which has only two white residents. 


and the pavoff. A two-man team of hat 
vesters can earn SLOO a day, $1,700 a seas 


VILLAGERS at Little Grand Rapids watcl 
load of provisions depart by seaplane that suy 


plies crews in harvest area. 
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SACKED RICE comes in for the weighing 
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BUSINESS ABROAD 


India Makes Bid for U.S. Capita 


With bars lowered for foreign 
investment, many deals with 
U.S. companies are in wind— 
but there still are problems. 





In what amounts to a minor revolu- 
tion in attitude, if not official policy, 
India is out to lure foreign private 
( ipital 

It is doing so on terms more favor 
able to Western businessmen than at 
inv time since the country won inde- 
pendence from the British a decade ago 

New er main goal, though 
neither gidly defined nor openh 
tated, is to attract U.S. capital. Delhi 
clearly wants it to plav a significant 
role in helping India fulfill its flounde: 
ing second live-Year Plan and meet 
future economic need 
¢ Brighter Signs—Signs of a brighter in- 





BOMBAY stock exchange—one of five main Indian exchanges—handles growing volume of 


vestment climate in India are showing transactions as India’s investment climate brightens and stock ownership spreads. 
up in many place 


e In India itself, stock issues of Yet India is the main test case for meeting local political and economi 
companies tend to be over-sub Western-aided economic development — issues squarely. Nehru, evidently tired 
ribed, and stock ownership is spread in free Asia The situation today is — of the general dissatisfaction, threatened 
ng out. [he country’s fi main stock ery simply whether, in Asia, Commu to take prolonged holiday from hi 
change from Bombay te \hmeda nist China or fre India will set the New Delhi office 
id, are handling a small, but growing, tone for the future is West Ger Then, the government, spurred | 
lume of transactions (picture). In ad manv’s Economics Minister Erhard put the serious foreign-exchange crisis and 
tion, New Delhi and other cities will | it this week after a trip through south — growing unemplovment, snapped out 
plav host in December and carly next nd southeast Asia. of its lethargy. It eliminated unneces 
to a “private enterprise” exhibit Pres. Eisenhower also made the same Irv unport nd slashed government 
nsored by the U.S. Dept. of Com point this week, in almost the sam expenditur In a series of measure 
nicl ind US ompank terms He flew to Seattle to sell dele t hang the pictul for privat 
¢ From the U.S. end, companies — gates from 18 free Asian countries—all — capital by 
ire taking a second look at setting up members of the Colombo Plan for ec e Agreeing that foreign capital 
Indian subsidiaries. Merck & Co. has nomic development—on the need for vorking in partnership with Indian 
just announced plans to build an $8.4 tepped-up private investment, both — busin ld hold a 51 ontrolling 
million plant with ‘Tata Sons Private foreign and local Reflecting India’s _ intere 
Ltd. It will be India’s second largest new interest in luring private capital, e Promising a tax holidav for new 
pharmaceutical companv—and Merck he said that the resources of U.S. in ompan nd working out pacts with 
will have majority ownership. Bevond — dustry, financially and technically, are West Eu pean countries to avoid 
that, the International Finance (¢ orp far larger than what the Administration double taxation 
IC), affiliate of the World Bank, is ilone can provide. e Calling a truce in the “cold 
cxamining over 10 deals, from chemicals ¢ Change—Néw Delhi's eagerness to war” between socialistic-minded govern 
tc machinery, where it could invest get U.S. private capital—and its gen ment planners and private Indian busi 
funds jointly with Indian companies eral optimism now—is quite a change nessmen Right after independence 
e Test Case—Since 1945, American — trom earlier this year when the countn Indian businessmen often stirred resent 
MM panic ind investors have put a was sinking lower and lower under th« ment by abusing their new-found free- 
piddling amount of money into Indian burden of its ambitious, $10-billion dom. Soon, this resentment turned 
industn Investments have doubled, Five-Year Plan New Delhi alread into suspicion of all private capital, for- 
from $60-million to around $120-mil had been drawing heavily on its sterling  cign or domesti But now the bad 
lion. But that’s just a dribble com balances—funds earned from the British — feelings h simmered down 
pared to the U.S. capital that has during World War II. Exports were ¢ Deals in the Meking~ \s a result 
poured into such places as Mexico and falling, mostly because of the U.S. re this “new look,” the vast ‘Tata enter- 
Brazil in the same period cession and its side effects elsewhere prise has arranged three deals in which 
[t's true that total foreign privat At the same time, the Indian polit- a foreign company is the majority part 
investment in India is about $1.4-bil ical scene was in turmoil. The Com ner. First came the arrangement with 
lion. But nearly half is British money munist election victory in the south Italy's Ceat S. P. A. to form a tire com- 
from the pre-independence period. And — west state of Kerala was an indirect pany, with $8.4-million in authorized 
even the $357-million rise in total slap at Prime Minister Nehru’s Con- capital and 40,000 out of 115,000 
foreign investments over the past three — gress Party. The Congress Party itself shares offered to the general public 
vears is small compared to Intha’s needs eemed to be creaking at the joints in’ Next, Tata joined with Switzerland’s 
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“The ultimate in shaving equipmen 
requires the ultimate in presentation 


says Carl J.Begemann, Merchandise Manager, A.S.R. Products Corporation 
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PUSH-BUTTON 
RAZOR 


* 
: 
: 
: 
: 
: 
: 
E 
; 
> 
= 
> 
~ 
x 
~ 
> 
i 


(WSTRUCTIONS INSIBE 





“that’s why we chose this pac 


. made with Celanese acet 


This “presentation case” is truly a worthy complement of the 
new Gem Push-Button Razor .. . sparklingly transparent and be 


displaying the razor in the plushest of settings. 


For rigid transparent containers and covers of Celanese Acetate 
sheet are crystal-clear, accent the appeal of the merchandise 
add eye-appeal and selling impact. Acetate enhances and glor 


it protects, and it’s tough, sturdy, and long-lived 


1) pS <n EE TE 


“SELLING THE PACKAGE IS AN IMPORTANT 
PART OF SELLING OUR NEW RAZOR ' With a molded and flocked plastic base, and thermo-formed, heat 


. continues Mr. Begemann. And as ASR’s 4 cover of Celanese Acetate, this Gem package is produced at ext 


dealer presentation says, this package, made ‘ high speeds. Thermo-formed acetate is adaptable to swift 
alae sigié, comepanens Casemees Acetate, is the 2 tec hniq ies, using fully automatic or semi-automatic machit 
aise in pockeging agg ter ince i required for fast-moving merchandise such as the new Gem raz 
appealing, and modern—and it displays and ' 

sells razors. Celanese Acetate with its excellent And in this case, the package is formed with two “faces,” eac! 
aging characteristics, withstands heat, humidity 
and dryness in this application—retains its 
beauty and performs even under adverse condi- ] contours hold the razor rigidly in place. 
tions of shipping, long-storage, and display. And 


is uniquely “dimpled” or contoured to the razor’s shape; as the 


acetate sides are rapidly and attractively heat-sealed together 


— it’s economical. If you are using, or can use, rigid transparent containers, c¢ 
blisters, or point-of-sale displays, make sure they’re made of 


RC RR ACTED aE TRE TREE sales-impelling Celanese Acetate. 





Vacuum-forr CAC acet 


Celanese Corporation of America, Plastics Division 
Dept. 229-K, 744 Broad Street, Newark 2, N. J 
Canadian Affiliate: Ca Cher al Con nv Limited 
Export Sa An 


nadian Ct pany | 








What are 
the hazards of 
coinsurance? 


from the Curents’ Service BULLETIN 
of The American Appraisal Company 


Prudent property owners are con- 
cerned over the severe strain on 
their financial resources should they 
have to replace vital production 
facilities in the event of a disaster. 
Naturally, they want complete pro- 
tection against fire and other hazards. 


Coinsurance offers a real induce- 
ment in that it may provide a reduc- 
tion in rates ranging from 20°; to 
70°;. The amount of the reduction 
depends upon such factors as type 
of construction, the nature of the 
occupancy, outside exposure haz- 
ards, and available fire protection. 
Coinsurance usually enables the 
property owner to purchase a greater 
amount of fire insurance for a rela- 
tively small increase in cost. To that 
extent it is a bargain. 

It is important, however, to under- 
stand the coinsurance clause. Under 
it, the insured assumes an obligation 
to carry at all times an amount of 
insurance equal to a stipulated per- 
centage of the actual cash value of 
his property. If he fails to do so, he 
shares in any partial loss in propor- 
tion to his deficiency. An 80°% co- 
insurance clause does not mean that 
he will collect only 80°; of any loss 
he may suffer. If he fulfills his obli- 
gation, he will collect in full on any 
loss up to the face value of the policy. 
If he does not carry out his obliga- 
tion, he may collect substantially 
less than the actual cash value of 


his loss. 


The property owner should know 
the actual cash value of his property 
at all times and be able to prove it. 
Since the property and its value 
fluctuate from year to year, and 


since compliance with the coinsur- 
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ance clause is determined on the 
basis of values at the date of the 
loss, he should check on his values 
at least once a year. By so doing, he 
can safely take advantage of the 
savings afforded by coinsurance. 


x * * 


American Appraisals for insurance purposes 
are made to stand the test. The inventory 
of the property is complete with identifying 
descriptions of all items and classifications 


of property. The unit prices are carefully 


documented and the observed condition of 


the assets noted. The appraisal may be 
maintained through Continuous Appraisal 
Service to reflect changes in the property, 
in price levels, and in condition. With such 
a record kept constantly up to date, the 
insured is always prepared for the un- 
expected. 


the AMERICAN 
APPRAISAL 


Company” 
SINCE 1896... LARGEST...MOST WIDELY USED 


Home Office: Milwaukee, Wisconsin 


Atlanta Cincinnati Kansas City Philadelphia 
Baltimore Cleveland Los Angeles Pittsburgh 
Boston Dallas New Orleans St. Louis 
Buffalo Detroit New York San Francisco 
Chicago Washington 


Affiliated: Canadian Appraisal Cor pany, Ltd, 


Montreal and Toronto 
ee 


The American Appraisal Co., Dept. BW 
525 E. Michigan St., Milwaukee 1, Wis. 


Without obligating me, please send me 
your Booklet No. 503 Do you really 
understand coinsurance?”’ 


PO kivthamerhbeawes<edeRonsbe yess 





Hoffman-La Roche to build a $4.2-mil- 
lion vitamin plant. The most recent 
deal is with Merck Sharp & Dohme 
International Diy Last April, Merck 
also agreed to assist government-owned 
Hindustan Antibiotics (Private) Ltd. in 
operating a new antibiotics plant 

I‘here have been other straws in the 
wind pointing to new investment in 
terest. Johnson & Johnson is going to 
build a plant. Parke, Davis is forming a 
new $+.2-million Indian company. 
Kaiser industries is working with Birla 
Bros. in a new aluminum-manufactur- 
ing project General Motors for the 
past vear has been selling trucks to Bir- 
la’s Hindustan Motors for final assem 


bly Westinghouse is negotiating to 
set up a plant to make X-rav equip 
ment Parsons & Whittemore is 


putting $1.3-million into a paper-mak- 
ing plant 

Even New Delhi's nationalized Life 
Insurance Corp. has emerged as a major 
financier of new private companies and 
expansions of existing plant. For onc 
thing, it underwrote $1.2-million of th« 
$2-million-plus stock issue of Calcutta’s 
National Carbon Co., the highly suc- 
cessful affiliate of Union Carbid 
¢ Not Enough—But if New Delhi eco 
nomic planners seem more wi 


fit private 


17 
] 


in to 


capital into India’s growth, 


private ipital still will hardly be 
cnough to sol the country’s hnge 
financial needs 

Just two months ago, the U.S. and 
four other countries temporarily bailed 
out the Five-Year Plan with a new 
$350-million credit \ rescue opera 
tion” is the wav Per Jacobsson, director 
of the International Monetarv Fund, 


described the loan package 
But the Western countries may again 


have to rescue India, for the remaining 
foreign exchange deficit on the Plan be- 
tween now and 1961 mav run to around 
$650-million 

¢ Sobering Up—\Vhat heartens West 
tm observers, who in many cases are 


critical but still svmpathetic toward 
India’s problems, is New Delhi’s recent 
sobering up” in 


OnOonNIC planning 
I 


Last week the government pruned—for 
its Plan goals bv set- 
important projects that 
would cost $500-million. At the same 


the second time 
ting aside less 


tine, a new $54.5-million Refinance 
Corp. has begun granting loans to 
private Indian industri lhe Ref- 
nance Corp. uses counterpart funds 
from sules of U.S farm products lhe 
government now seems to realize that 
it would do better on the economi 
front by consolidating, rather than ex- 
panding: by making better use of exist- 
ing plant facilities, rather than diving 
nto ill-conceived new projects 

But it’s not just the desire to get 
credits or private pital from the West 
that h obered New Delhi. It ilso 


the shock effect fr recent events in 
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ANOTHER NEW USE FOR BENDIX POWER STEERING! 


The pilot in the picture is looking at 
a power steering device that differs 
from the type we make for your car 
mainly in that it is electronic and 
hydraulic. The quickness of elec- 
tronics was needed because the air- 
plane is the new Republic F-105 
Thunderchief, the Air Force’s fastest, 
most advanced fighter-bomber. It 
takes off at about 180 mph, flies at 
nearly twice the speed of sound and 
lands at speeds of up 
to 230 mph! The super 
sensitive Bendix steer- 
ing mechanism gives the pilot firm 
control of the plane on the ground at 
all times. 


A thousand products 


wen Republic gave Bendix 
the job of developing 
something special in this case because 
we have built power steering systems 
for practically every type of vehicle 
on or off the road, in the water or up 
in the air. Submarines, missiles, air- 
craft, cars, trucks, tractors 
and giant road build- 
» a ers all use Bendix’ 
Power Steering. 
People buy it for different reasons. 
Sometimes they need its brute force 
most, as in the case of submarines or 
the awesome B-58 ‘Hustler’, the 
world’s first supersonic heavy 
‘bomber; it flies so fast it would 


“ Gendx 


AVIATION CORPORATION 
Fisher Bidg., Detroit 2, Mich. 


buses, 


be impractical for man to fly with 
out the aid of the revolutionary 
new Bendix Control System that 
“thinks” with the pilot. Other times 
a customer puts top priority on the 
extreme accuracy of our 
steering’ for guiding a missile i 
flight, for example, or this Republi: 
F-105 airplane on the ground. 
If you are not familiar 
see ings with the pleasing sensation 
of driving a car with Bendix 
Power Steering, you ought to make a 
special point of asking for a demon 
stration when you inspect the new 
1959 models. It makes steering so easy 
we think you'll buy it if you try it. 


“pow rT 


a million ideas 









See Rust-Oleurn 769 Damp-Proot Red Primer 
applied directly over sound rusted metal! 













Rust-Oleum’s 
specially proce ed 
fish oil vehicle penetrates 
rust to bare metal—yet leaves a 
tough, durable surface coating that resists 
gene ral weathe ring up to one year before 
applying the Rust-Oleum finish coat! See this 
dramatic proof of savings made possible by 
Rust-Oleum throughout industry, home and farm. 
Prompt delivery from Industrial Distributor stocks. 


SEND US YOUR RUST PROBLEMS — WRITE FOR COLOR CHARTS! 
RUST-OLEUM CORPORATION ¢ 2420 Oakton Street ¢ Evanston, Illinois 


RUST-OLEUM. 


RUST-OLEUM 


ws 


= 
. Distinctive os your At local paint, 
° own fingerprint. Accept hardware, lumber dealers 
. no substitute = for homeowner use. 
% e*eneee 
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NEW attis-chatmers 2,000-Ib lift truck 
---A STANDOUT PERFORMER 


Let’s look at the facts... 


Greater Lugability — from a rugged Greater accessibility — ready for serv- 
heavy-duty industrial engine with icing in 22 seconds. . . stripped down 
full 35 hp to the chassis in 22 minutes. 
Climbs a 40-percent ramp loaded. Proven ‘‘Years-Ahead"’ design— means 
Power, traction, plus low center of more dependable, continuous . 
gravity add up to gradability that economical hours on the job 


can’t be matched 













a 
-_ —_——— id ; The FT20-24 climbs a 
i i ; 40-percent grade loaded! 
1] —_ 
a os. 
a 
17 
4 
‘> 
Ask your Allis - Chalmers 
_ dealer to demonstrate the 


NEW FT20-24 on your job under 
your conditions, Ask for the new Bulletin 
BU-485. Allis-Chalmers, Milwaukee 1, Wisconsin. 
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other Asian countries. After the genet 
ily democratic governments in neigh 
boring Pakistan and Burma gave way to 
military dictatorships last month, Indi 
ans began asking: “Can this happen 


here?”” And some Indians sounded as 
if thev hoped it might happen 
Then, India’s Agriculture Minister 


icturned from Peking with glowing sta 
tistics about Red China’s 1958 harvest 
His report came on top of disappoint 
ment over India’s snail paced progress 
in pushing agricultural development 


What all this adds up to, is growing 


impatience with the slow processes of 
democrac\ It reflects the feeling that 


Delhi is planning too much for the fu 


ture, not enough for the present 
Against this backdrop of troubles 
private business seems to be gaining in 
stature ‘That's true on the political, as 
well as economic, front. Looking ahead, 
some Indians see this picture: ‘The 
eclipse f the Socialist parties, the de 
cline in power of Nehru’s Congress 
Partv, the Indian voter faced with the 
unpleasant choice of growing Commu 


nist control or, as in Burma and Pak 
istan, an army. takeover Lhus, the 
look favorably on signs of a “night 
wing” political movement, primarily 


sponsored by business 
¢ Words of Caution—In an ISC, SOME 
top Washington officials who hav 


studied India recently are cautious in 


C 
their optimism about the future for pri 
vate capital there. Here’s what thev sav 

Indian official prejudice against pri 
vate investment has deep roots, dating 
trom British rule. While it’s true that 
the Indian civil servant is well-educated, 
he doesn’t ne sarily ha the qualitic 
f a good bus sman. Nlost Indian 
businessmen, thev point out, have been 
more interested in sh p trading than 
in producing nev th Vhi of 
course, will change as a new generation 
begins to achieve positions of power 
But the change will be slow 

Washington officials note, too, that 
despite India’s interest in private capi 
tal, domest la g the g inecnt 
irtually unlimited px ivat 
enterpris¢ Businessmen have __ little 
legal protection, and t xtent 
I aepen if n th ¢ min 
vhim. Thu is these officials point 
out, U.S. businessmen are bound to 
procees iuftious! 

Also, while New Delhi gi hort 
run tax breaks to new companies, th« 
long-term tax burden i | crush 
ingly heavw And th turns on in 
estments—though usuall r above 

ire not high enough te ompensate 
nanv U.S. and foreign in tors for th 
risks involved 

But—a both Washington — official 
ind businessmen readily admit—the In 
dian government ts showing “greater 
realism” than ever before in its treat 
nent of foreign private capital. END 
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THE SMITH-CORONA * 


SECRETARIAL 
BRINGS YOU 
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accelerator action 
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Test and discover the lighter touch 
and livelier action that means more 
typing speed, greater typing ease! 
More typing freedom, more typing speed on the new 
Smith-Corona Secretarial Typewriter! New Speed Booster 
accelerates every stroke with less typing effort, makes the 
keyboard come alive — actually gives greater typing ease. 
And Smith-Corona’s Accelerator Action also brings you 
a marked improvement in typing quality! 
prints the same clear, crisp impression 


Each character 
gives a uniform, 


professional appearance to every page of every typins 
Discover for yourself the light, lively touch, the cri 
clean write of new Sm 


Accelerator Action on the 


Corona Secretarial. Telephone your local Smith-Coror 
representative for a demonstration or a ten-day trial 
your own office today! 

EXCITING SECRETARIAL FEATURES! Clean, M¢ 
Appearance * Seven Decorator Colors * Rugged Cor 
Total Tab Clear Lever ® Exclusive Half Sy 
Instant-Set Margins ¢ Exclusive Page Gage. The new S 

is available in fabric and carbon ribbon model 

range of type styles and 


LOOK AT THESE 


Exclusive 


Carriage W idths 


THE NEW Smith-Corona SECRETARIAL 








Look what Riegel 
paper is doing: 


* New York underground 
* New weatherproof paper 
* Paper holds the flavor 


* Interlacing New York City’s un- 
derground are more than 5000 miles 
of big high voltage electrical cable. 
Almost every mile of this cable is 
insulated by paper...a specially 
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purified, flexible, durable paper that 
is wound layer on layer around the 
copper conductors and encased in 
lead sheathing. It’s only one of 600 
different grades of Riegel paper. 

* “No Hunting” signs... and 
hunters’ licenses too . . . are no good 
if they collapse in mid-season. To 
stand all weather and abuse, they 
are printed on Riegel’s tough 
Weatherproof Bristol. Every fiber is 
treated to repel water, give high wet 
strength. Good for all outdoor signs 
and tags. 

* Betty Crocker’s Macaroon Mix 
relies on a special Riegel waxed 
glassine to hold its tasty freshness 
and flavor. Hundreds of tailor-made 
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Riegel papers . . . many of them new ' 
laminates of paper, polyethylene 
and foil .. . are now boosting repeat 
sales for the country’s leading foods. 
* If one of our 600 papers doesn’t 
fit your needs, we can almost always 
develop one that does. Write to‘ 
Riegel Paper Corporation, P.O. Box 
250, New York 16, N. Y. 
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In Business Abroad 


U.S. Firm Finds Lush Field in Canada 


For Sale-Leasebacks in Real Estate 


Canada frequently frets over huge U.S. investments in Cana- 
dian industry. It complains that too much capital comes in 
on a get-rich-quick basis, or that the U.S. controls sizable seg 
ments of Canadian industry. Overlooked in this on-and-off squab- 
ble is Canada’s open-door eagerness to attract long-term U.S. 
investments in real estate. 

One company that has taken the invitation to heart is ‘lankoos 
& Co., New York. In only three years’ operation, ‘Tankoos Yar- 
mon Ltd., its Toronto afhliate, has played broker in $70-million 
worth of sale-leaseback transactions from Montreal to Vancouver. 
‘This week it added a $15.5-million deal with F. W. Woolworth 
Co. Ltd. to the list by buying 10 Woolworth properties with U.S. 
money and then leasing them back " the retail chain 

Tankoos has helped spread the U.S. concept of sale-leasebacks 
throughout Canada. It has handled the 21l-story Roval Bank 
Building in Toronto, Canadian Petrofina service stations, offices 
and warehouses for Frigidaire and du Pont, and even apartments 
and shopping centers. 

What are the attractions? Tankoos points out that in Canada 
there’s no capital gains tax. Yields on real estate investments tend 
to run higher than in the U.S. And the tax bite on inheritances 
partly invested in Canadian real estate by U.S. businessmen is 
not so big, now that Ottawa has passed the Estate Tax Act 
imposing a flat, rather than graduated, tax of 


American Group Reported Likely to Get 
A Share of Brazil’s Ship Contracts 


Brazil has opened private bids for contracts on a $400-million, 
10-vear program to modernize its merchant marine. The winners 
won't be announced for a fortnight, but at midweek three groups 
of private investors were reported to have the inside track: 

¢ An American group, headed by Dr. John McMullen, president 
of a Hoboken (N. J.) shipyard, and formerly an official of the U.S. 
Maritime Administration. 

¢ A Japanese group led by Ishikawajima Shipping Co 

¢ A Brazilian group formed bv Sao Paulo and Rio d 
financiers. 


e Janeiro 
ca 7 a 
Business Abroad Briefs 


Electricidad de Caracas—V enezuela’s largest utilitvy—has ordered 
four $2.5-million 60,000-kw. turbine-generator units from West 
inghouse Electric International Corp. and International General 
Klectric as part of its $120-million five-veat expansion program. 


Boston's Godfrey L. Cabot, Inc., and the Royal Sulphuric Acid 
Factories, Amsterdam, Holland, will found a new joint company, 
Ketjen Carbon, N. V., and build a $3.5-million carbon black 
plant near Rotterdam, Production is planned at 13,000 tons 
annually. 
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You get the most from... 


LEADER in 
PHOSPHATES 


% 
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You get WHAT YOU WANT ON TIME 
Monsanto offers you the bro 
phosphates—shipped by peopl 
of the ir prompt service. These produ 
duced at several plants, protecting 
costly shipping delays 
You get LOWER HANDLING COSTS 
ne can reduce unloading and | 

ith unitized loads and such fe 
nde ob yoann ivailable at no charg 
You get PROFIT FROM NEW PRODUCTS 
Monsanto laboratories assur 
of new and improved chet 
help you develop new 
You get SAVINGS FROM ee HELP 
Monsanto specialists , witl 
field, ire re ady to “yom your 
Savy money, gain extra p 
You get MARKETING HELP heed NO cost 
As supplier to every major in 
can give you tmp irtial he Ip \ 
product planning, production 


Monsanto’s Broad Phosphates Line Includes: 


Sodium Phosphates Ammonium f 
Calcium Phosphates Potassium | 
Phosphoric Acid Sper al f 


Bag a, Dee ir or carload, M 
in iInany q 

iently ‘' ited phar 

national network of serv 

tors. Phone Monsanto: 

Atlanta, Trinity 6-0777 ¢ Boston, D 
Chicago, Whitehall 4-6750 © Cincinnati, W 
Cleveland, Superior 1-3830 + Detroit, f 
Houston, Jackson 6-255] « Los Angele y 
New York, Plaza 9-8200 « t. Louis, Wy 
San Francisco, Yuk 


Monsanto CHemMIcAL Compa? 
Inorganie Chemicals Div 
St. Louis 24, Mo. 


YOUR “BIG BENEFIT” SOURCE FOR PHOSPHATES 
DETERGENT RAW MATERIALS, SILICAS, ACIDS AND 
HEAVY CHEMICALS 
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This new Hauserman wall system offers 





HAUSERMAN’S new “HP” System, the latest addition 
to HAUSERMAN’S Complete Line of Movable Walls, 
covers an extremely wide range of space division needs... 


juxurious settings with “HP” Walls for executive offices Attractive and efficient 


utility applications with “HP” for production areas. offices for executives 
But wherever used, it is marked by trim simplicity - 7 meg Bi 
of design that creates a smart appearance at a cost cies pean age pitt 
that is amazingly low. valnewilon to meet ic 

The baked-enamel finish on sound-deadening . SENS CHeNgSS 
HAUSERMAN “HP” Walls can be as colorful as you choose, gee 
or as utilitarian as necessary. A wide range of components 
gives you full freedom in selecting doors, ceiling-high 
panels, floor-to-ceiling glass, glass-panel combinations or 
whatever your space division requirements dictate. : For any area the public 

All HAUSERMAN “HP” Walls are readily installed y Wit sees, HAUSERMAN offers 
under HAUSERMAN supervision, are just as readily a eee re | Movable Wall cities 
rearranged when space division needs change. Wig eter tg rein 
Get literature and the complete story on “HP” and : : arrangements to assure 
other wall systems in the HAUSERMAN complete line from ; Bat a good impression and 


A ; : . ; 2 efficiency at low cost. 
your nearest HAUSERMAN representative. He’s listed in _— 
the Yellow Pages under “PARTITIONS”, or write to: The 


E. F. Hauserman Co., 7389 Grant Ave., Cleveland 5, Ohio. 














many space-dividing applications 





Both noise reduction 





and visual privacy can 
be provided at lowest 
cost with head-high 
HAUSERMAN Divider- 
Walls that readily 
combine with other 
HAUSERMAN Wall units. 


Lo“ Corolle hue. To pul 
Ltr spact Avro ated 


MOVABLE 


In manufacturing areas 
and plants, the efficiency 
and versatility of a 
HAUSERMAN Movable 
Wall System are avail- 


HAUSERMAN 


able at minimum cost, INTERIOR WALL* 


with the convenience of 
ready relocation. 





THE E. F. HAUSERMAN COMPANY e 7389 Grant Avenue, Cleveland 5, OF 








Hauserman of Canada Ltd. +» Mallard Road, Don Mills, Ontaric 





TROY: 


Another city in Southeastern Michigan 


has planned for industry 


“a Michigan State ge < 


University 
Oakland 
3 miles 


Detroit | 
14 miles N/ 


wht manulacturing 

oned for researe| 
related industries 
Just to the north is the 
Michigan State Univer 
campus lo the soutl 
limuts ire the new Vicke 
and the Ford Tractor plant 


the 
1 to 
vith 
ction by For Troy, itis a case of when it grows. not 
1.700 acres in f it grows. And foresighted city govern 
or a possible long range automotiv« ment is seeing to it that it is the kind of 
engineering and research center. There is growth Troy wants with a balanced tax 
i major highway system linking Troy to hase 
Detroit via expressway: a school develop lroy is only one of many cities in South 
ment program and shopping centers based eastern Michigan that have planned for 
on population potentials: fine residential systematic industrial expansion. Let us 
areas: multi-unit housing: 2,100 acres for tell you more about them. 


Write to: Plant Location Service DETRO IT fF [) | S N 
trea Development Division Serves Southeastern Michigan 
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NATO is facing some sticky problems this fall—sticky enough to put 
real strains on the alliance. 


There’s no collapse of confidence in the U.S. as there was last year, 
after the Russians launched their Sputnik. But NATO now has to meet a 
new Soviet threat to Berlin and the danger of an economic split within 
Western Europe itself. Some of our allies already feel that Pres. Eisenhower 
will be needed at NATO’s annual December conference, just as he was a 
year ago. 


Communist pressure on Berlin can’t be taken lightly. This week Soviet 
Premier Khrushchev said that the U.S.S.R. would forget the Potsdam agrec- 
ment, turn over its administrative powers to East Germany’s Communist 
government. Under these powers, Soviet forces now control Western 
supply lines running to West Berlin through 100 miles of Communist ter- 
ritory. 

If Khrushchev carries out his threat, the Western powers would face 
a tough choice—one that might divide public opinion both here and across 
the Atlantic. Britain, France, and the U.S. would either have to deal with 
the East German control authorities and thus recognize the Communist 
regime, or run the risk of another blockade. 


It is unlikely that Khrushchey will force a sudden showdown in Berlin 
as Stalin did 10 years ago. But by December NATO clearly will have to 
discuss this new Communist thrust. For Khrushchev can be expected to 
keep probing at Berlin in much the same way as Red China has been probing 
at Quemoy. In the case of Berlin, of course, the Communists can start a 
crisis without shooting. But Pres. Ulbright of East Germany already 1 
saying that the issues in Berlin and Quemoy are the same 

If East German controls are enforced by gradual steps, the Berlin prob- 
lem could be even tougher to handle than it was in 1948-49. Don’t forget 
that the Russians won’t be directly involved this time. So the issue won't 
look so much like an open test of strength between Washington and Moscow 
All that might appear at stake would be the de facto recognition of the East 
German government. 


A different kind of threat to NATO is coming from inside the alliance. 
London and Paris are battling over the Free Trade Area scheme. This 
would attach Britain and a number of other countries to the six-nation 
Common Market. 


Paris is refusing to make any concessions to London. French industry 
already is anxious about competition from the other Common Market mem 
bers. It doesn’t want to increase its problems by opening up the French 
market to Britain and the other FTA nations. 


If the deadlock can’t be broken, there’s a real danger that the European 
Payments Union and the Organization for European Economic Cooperation 
will fall apart. And that could break up Western Europe’s political unity 


So far de Gaulle has refused to throw his weight behind a compromise 
with London. He seems bent on getting British agreement to a larger French 
role in NATO before he makes any concessions on the Free Trade Area 


There may be no way of breaking the FTA deadlock until the NATO 
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meeting in December. For de Gaulle must get an American O.K. for his 
NATO ambitions, as well as approval from Britain. And any change in the 
NATO setup would also have to be cleared with West Germany and the 
smaller NATO powers 


Iraq is looming as the West’s No. 1 trouble spot in the Middle East. The 
danger—a very real one, according to U.S. observers—is a gradual Com- 
munist takeover. This threat overshadows worries about neighboring 
Jordan, where King Hussein faces increasing pro-Nasser pressures 


Iraq is fertile ground for Moscow-directed Communist subversion. 

There’s deep political unrest. Premier Kassem is barely holding his own 
against Nasser sympathizers, despite his arrest of their leader, Col. Aref 
Tension between the United Arab Republic and Jordan is encouraging pro- 
Nasser forces in Baghdad. 

Kassem’s coolness toward any Western influence isn’t helping, either. 
He’s playing a cat-and-mouse game in dealing with the West’s military and 
economic aid programs in Iraq. Many companies working on Iraqi develop 
ment projects have turned sour and, in some cases, pulled out 

Meanwhile, unemployment is rising. And the Arab masses don't 
noticeable benefits coming to them from Kassem’s economic reform: 


Moscow is foilowing a divide-and-conquer policy to win over Iraq 

It’s building up an Iraqi Communist party, modeled after the extremist 
Tudeh party in Iran. It’s backing violent nationalists, too. Moscow’s appar- 
ent aim: cut Baghdad’s economic ties with the West, prevent a Baghdad 
Cairo political alliance, then move in with a large economic-aid program 

Nasser’s way out seems to be a military coup in Iraq. If successful, it 
could lead to suppression of the Communists there. But that would als 
amount to a complete break between Cairo and Moscow 


The West, at the moment, is on the sidelines—hoping for the best. The 
British hope Kassem will hold the Communists in check. Some U. S. observ- 
ers believe that Nasser may “make up” with Kassem and help his government 
stave off the Communists. 

Meantime, the State Dept. is bolstering U.S. “military guarantees” to 
Turkey, Iran, and Pakistan—all members of the Baghdad Pact 


In Argentina, Pres. Frondizi’s honeymoon is over. He took office last 
May and made oil development his first goal. He succeeded in lining up U.S 
and West European oil companies in a $1-billion deal to help Argentina 
develop its own oil fields. 


Now the old sores—violent nationalistic feelings over oil and unrest 
among pro-Peron labor groups—have opened again. Frondizi is depending 
on the armed forces to keep order. At midweek, he declared a state of siege 
That may bring dangers to the government. But if Frondizi gives in to 
labor’s demands, he would be encouraging the many followers of ex-dictator 
Peron. 
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Multiplication by calculator— 


BREEZE 


Multiplying is a breeze the Marchant 
automatic push-button way. 
there’s no waiting for answers * 


When multiplying with any other calculator, there’s an idle 
wait while the answer builds up. This “watch and wait 
multiplication can be a figurework bottleneck, costly in 
time and money. 

But there’s no waiting with the Marchant calculato: 
Marchant’s exclusive “live” multiplier keys give you the 
answer as fast as the digits are entered! And when the last 
multiplier key is touched, it’s the answer, not the use 
that’s waiting! 

That’s Marchant’s push-button multiplication . . . auto 
matic, simultaneous! You know you're right, too, becaus« 
only the Marchant shows three dials of proof—for keyboard 
entry, multiplier and answer. 

Your nearby Marchant Man will be glad to show you 
how the ease and speed of Marchant’s automatic push 
button multiplication can help you cut your figurework cost 
and boost your figurework output. Or, send the coupon fo: 
full information. 


Modern Management 
* These “live” multiplier keys... ex- 
clusive on the Marchant calculator... Counts on Marchant 
make possible Marchant’s fast, easy 
push-button multiplication...automatic, 
simultaneous! You just touch the multi- 
plier keys and read the answer! 
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MARCHANT CALCULATORS 


Division of SMITH-CORONA MARCHANT INC. 
OAKLAND 8, CALIFORNIA 





NEW 10-KEY ADDING MACHINE MARCHANT CALCULATORS, OAKLAND 8, CALIFORNIA 
PERMITS HIGH-SPEED Please send full information on how the ease, 

and accuracy of Marchant calculators can cut 
TOUCH-SYSTEM OPERATION hgurework costs and lighten our figuring bu 
Light, lively touch and compact, simpli Please send full information on the ne w Mare 
fied keyboard make complete touch sys 10-key fully electrified adding mac 
tem easy. You'll breeze through addition 
and subtraction with this fully electrified 


; ; NAME 
adding machine. 



































What’s a Sendzimir? It’s the latest thing 
in rolling mills, named after its inventor, 
and affording remarkable accuracy and finish 
for our Mills Division’s brass and aluminum 
sheet and strip. Like an iceberg, this is only 
the visible portion: underneath, there’s a 3- 
story basement for the intricate lubricating 
and cooling systems; and alongside the mill, 











there’s a control and power house like the 
engine room of an aircraft carrier. This 
new mill is one part of Scovill’s continuing 
capital improvement program, designed to 
meet future markets with better products. 
Scovill Manufacturing Company, Waterbury, Conn., 


with 17 plants, 31 warehouses and 42 sales offices 
in 32 U.S. cities and 4 foreign countries. 


SCOVPEL 0. cesses 


MILL PRODUCTS « GENERAL MANUFACTURING « CLOSURE e 


FORGING AND SCREW MACHINE 
OAKVILLE COMPANY (INCLUDING DE LONG) « A. SCHRADER’S SONS ¢ LYNDON AIRCRAFT, INC. 


WATERVILLE « HAMILTON BEACH COMPANY ¢«- AIRTRONICS, INC. © COSMETIC CONTAINER 





LABOR 


Labor Sets Goal for Congress 


@ Union leaders are riding high, with the last election 


apparently giving them a vote of confidence. 


They won't 


hesitate to remind Congress of the election results. 


@ Their prime goals: (1) a rewriting of Taft-Hartley, 
chiefly to remove the legalization of state right-to-work laws, 


and (2) a “constructive” labor reform measure. 


@ AFL-CIO also wants to push social welfare legisla- 


tion and to soft-pedal investigations of union affairs. 


Labor leaders interpret last week's 
Democratic victory as a public mandate 
to Congress for “bold forward steps . . . 
for broad progress on the social welfare 
front.””. They acknowledge “some im 
portant strides’’ in recent sessions of 
Congress. But, they say, much has been 
left undone. 

When the 86th Congress convenes 
early next vear, the AFL-CIO will pre 
sent to it labor’s most ambitious legis- 
lative program in vears. ‘The federation 
hopes for major legislative gains in la 
bor and social welfare fields. It is count- 
ing, strongly, on the effects in House 
and Senate of the victories scored by 
union-supported candidates in the Con- 
gressional election. 
¢ A Payoff?—But will there be a pavoft 
for the unions’ political efforts? It ap- 
pears that AFL-CIO and its unions may 
be in for a big disappointment. Unions 
undoubtedly will make some legislative 
gains in 1959, but these are likely to be 
far short of labor’s “liberal and progres- 
sive” program. 

Ihe executive council of AFL-CIO 
last week outlined this program: 

e In the labor field, AFL-CIO 
wants extensive rewriting of the ‘Taft- 
Hartley Act—among other things, to 
void state right-to-work laws—and a 
“constructive” labor reform measure. 
These are top-priority objectives. 

¢ Otherwise, AFL-CIO wants ac- 
tion on “long overdue” social welfare 
matter. These will include a_ higher 
minimum wage, a broadening of the 
coverage of the Fair Labor Standards 
Act, aid for distressed areas, “‘improved” 
social security and unemplovment com- 
pensation programs, tighter civil rights 
guarantees, and “‘progress” in the fields 
of education, housing, and agriculture. 

Most of the social welfare proposals 
are an echo from 1957 and early 1955. 
Unquestionably, labor—with its con 
stantly broadening interests—will push 
seriously this part of its program. All 
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CIO Pres. George Meany made. that 
clear to reporters last week. But he left 
no doubts that labor's primary targets 
for 1959 will be ‘T-H changes and a 
labor reform law. 

¢ Overhauling T-H—The present fed 
cral labor law was passed in 1947. Only 
minor changes have been made since 
then. According to Meanv, “Any piece 
of legislation on such a complicated 
thing as labor-management relations 
needs overhauling when it’s been on 
the books as long as 11 vears.” 

In what wav? Well, said Meany, 
the law’s Section 14(b) which permits 
states to bar union shop contracts 
should be repealed (BW —Nov.8'58, 
Phe ‘T-H non-Communist afh- 
davit requirement should be abolished. 
Ihe status of such economic weapons 
of unions as the secondary bovcott and 
picketing should be clarified. And—very 
importantly, Meanv said the provisions 
that allow “‘strikebreakers’” to vote in 
representation clections, while barring 
strikers, should be eliminated. 

the object is to bring the ‘Taft- 
Hartley Act “into line with industrial 
realities,” the AFL-CIO president ex- 
plained. Reminded that labor not too 
many vears ago insisted that the law 
must be repealed, not amended, Mean 
replied: “Well, we're not asking for 
that now.” 
¢ Reforms—Although the AFL-CIO 
lias taken major steps against labor 
racketeering and corruption and will 
continue to do so (page 120), 


] 30). 


“sound, 
constructive, and necessary legislation” 
should be adopted by Congress early 
in the next session, Meany said. 

What labor wants is “legislation .. . 
patterned along the lines of the Ken- 
nedv-Ives bill of 1958, but which will 
omit certain unduly restrictive and un 
workable sections written in haste on 
the floor of the Senate.” A committee 
of Meanv, Walter Reuther, George 
and A. J will draft 


Harrison, Haves 


AFL-CIO’s specific reform 
In this area, Mleanv sees 
prospect for legislation in an 
mosphere less political than it was th 
vear, with the election coming up.’ 
¢ Meany on Costs—AlL-ClO 
welfare proposals would jolt the na 
tional budget, if they 
The federation’s economists haven't « 
timated the cost but Meany acknow! 
edges that if would be very substantia 
“T don’t have the 
thon as some 


propo il 
“a favorable 


Wwcr'c idopted 


same fear of infla 
ot our 
I’m not an economist 
told reporters. ““The bugaboo of 


flation mustn't be held up to stop t 


cconomiusts— prot 


ablv because 


progress of our dynamic cconom 
“Cynical politicians believe 
wise,” he said, but added All | 
sav about them is that there will be 
fewer of them in the next Congr 
¢ “Exciting” Prospect—In the eves of 
Meanv and the AFL-CIO) exe 
council, there is an “exciting” 
of action on a “liberal and progressiv« 
program in the S6th Congress 
However, the session might turn out 
to be more frustrating than exciting 


|. The 86th Congress 


Labor's hopes for an “exciting 
sion are based on the 
1958 election 
scorecard 

e Labor backed 25 out of 32 win 
ning scnators 

e It supported 70% 
ful candidates for House 

e It was on the side of 17 of 
who were clected as governor 

e It was the decisive factor in 
feating five right-to-work prop 

e And it had major success 
state assembly clections 
gains to affect the trend of labor 
lation in some states 

Altogether, labor figures its political 
batting average for 1958 at a rousing 
.685—a record certain to catch the ¢ 
of politicians. 
¢ Roadblocks—In a pre-clection anal 
of the 85th Congress, AFL-CIO list 
190 “friends” in the House, 4] in t 
Senate. Uhe federation said thi 
short of a majority but a “good sh 
ing” that was reflected in some gan 
higher social securitv, more funds { 
the National Labor Relations Board 
that it could extend its jurisdicti 
federal loans to extend unemployment 
compensation, and compulsory rep. 
ing on welfare funds. 

The gains made in the 
week will give Jabor an 


other 


utive 
prospect 


results of the 
According to the union 


of the su 


scats. 


with suff 


election last 
indicated 


Labor 17 
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ROLL FORMING 
MACHINES 





RECOILERS — SLITTERS — UNCOILERS 


YODER 
MAKES THEM ALL 


... Complete equipment lines 
for heavy or light production! 


Uncoilers, slitters, roll-forming 
machines, cut-offs, pipe and tube 
mills, special machinery for fer- 
rous or non-ferrous metals are all 
made and engineered by Yoder to 
fit your specific requirements. 


Special attachments and auxiliary 
units can perform additional oper- 
ations such as welding, coiling, 
punching or embossing without 
extra labor cost while increasing 
production speed. 


Let Yoder engineering and ‘‘know- 
how” help you get the most from 
your plant... with Yoder equip- 


ment. For full details, write to: 


THE YVODER COMPANY 


5530 Walworth Ave.+ Cleveland 2, Ohio 


PIPE AND 


TUBE MILLS 


(ferrous or non-ferrous) 


MaAmUFACT URNS 
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jority of Congress. On paper, the way 
would appear to be clear for progress 
on what AFL-CIO calls “the work left 
undone.” But some kev roadblocks 
appear to be in the way of legislative 
successes. An important one is the fact 
that southern Democrats and Repubh 
cans can still form a potent coalition. 
And, there are others equally important 

e Democratic leaders, Sam Rav 
burn in the House and Lyndon John 
son in the Senate, are significantly 
silent about plans to include ‘Taft 
Hartley Act revisions in their legisla 
tive goals for 1959. Labor reform 
proposals are high on their list, how 
ever. Despite predictions that the 
Democrats’ sweeping victories will mean 
a “spending’’ Congress, there is vet no 
indication that much of the AFL-CIO 
social welfare program will get winning 
support 

e ‘The Senate Labor Committee, 
while it will he heavily liberal, will 
have a southern Democrat, Lister Hill 
of Alabama, as chairman. ‘Vhis could 
slow down anv runaway ideas of labor 
legislation. On the other hand, Sen 
John Kennedy (D-Mass.), one of the 
most active members of the committee, 
undoubtedly will press for reforms 

e The House Labor Committec 
will include more liberal Democrats 
next year—replacing three conservative 
Republicans, Ralph Gwinn of New 
York, Donald Nicholson of Massaciin 
setts, and Harry Haskell of Delaware 
But it will still have Rep. Graham 
A. Barden (D-N.C.) as chairman—and 
Barden has held tight checkreims on 
labor legislative proposals in the past 
Nevertheless, NMIcanv said last week that 
AFL-CIO expects to “get legislation 
out of the 


mad SOTNC 


Barden committee: we've 


progress through Barden 


before—though it has been difficult at 
times, I'll admit.” 

e Kven if labor Casures pass 
through the House and Senate, the 
could run into snags at the White 


IHlouse. For instance, President Eisen 
hower will almost certainly veto an 
bill to amend the ‘laft-Hartlev Act if 
it includes a federal ban on state right- 
to-work laws—as labor WS It 
loo, the President was 
gainst the Kennedv-l 

posals during thi 


should 
outspoken 
reform = pro 
campaign ind hh 
might reject anv Congr mal action 
based on them. Pro-labor forces would 
find it hard to get an overriding two 
thirds vote 

¢ Mitchell’s Role—AI'L-CIO blames a 
lack of effective le idership by the 
Administration” for its failure to mak 
bigger legislative gains in the 85th Con- 
PTCSS The tone of the President's r 
marks on labor during. the campaign 
this vear gave the unions little or no 
hope of greater cooperation 

Still, there seems to be some. belief 
that “political realities’—the necessity 


of adjusting to the public sentiment in 
dicated in the Democratic sweep 
will bring about a shift from criticism 
to conciliation in the White House 

If this shows up, it will be through 
Labor Secv. James P. Mitchell. Al 
though AFL-CIO has had quarrels 
with Mitchell, and will continue to 


h ive, Ne in\ 


ership ire 


ind others in labor lead 
inclined to consider him a 
friend in the Administration (BW 
Oct.18'5$,p154 
During — the 
blasted the 


“ nettective, 


Mitchell 
Kennedy-Ives proposal as 
ind he presumably stands 
in the wav of anv 


iipalgn 


modified reform 
measure that would be less severe on 
unions 
to them 

Still, AFL-CIO believes its four-man 
planning committee can work out a bill 
satisfactory to Mitchell and labor, and 


therefore virtually assure its passage. 


ind, therefore, more acceptable 


ll. An End of Probing? 


AFL-CIO deliberations at its execu 
tive council meeting in Washington 
last weck showed a continuing concern 
over the racketeering and corruption 
charges still being heard 
At the same time, the council indi 


cated growing dissatisfaction with the 


iwainst labor 


Senate investigating committee headed 

by Sen. John L. McClellan (D-Ark. 
Up to now, the AFL-CIO has backed 

the committee, with a minimum of cri 


ticism, and has used its revelations as 
the basis for clean-up moves a 


Whliated union Now, there’s some 


new thinking on the tinuing usectu 
ness th« omimiuttcc 

Nam nembers of th council feel 
that gh NicClellan ninittes ha 
served’ its purpose and should be al- 
lowed t go out of business next 
Jan. 31. Now, th contend, instead 
of directing attention ni roblems that 
should be 1 enized and esolved, th 
committ only digging up dirt 
is one AFL-CIO spokesman put it 
e Hard Decision—B of the rack 
ctecrine d that ie 
union strat ts feel that it would 
dificult to advocate the end of th 
vestigating ymmittee without substi 
tuting another cffective mean f 
covering an tin walst \ 

Their suggestion ot OUTS l l 
ontrol 1 SUT that would substitut 
guict checking for public hearings 

Lhe four-man committ on. labor 
reform proposal will ke the tinal 
decision on whether 


AFL-CIO. will 
1) oppose the continuation of the MI 
( lellan 


tor another vear wpa 


2 g it 
completely, or (3) urge its continua 
tion as a committe t up on. part 
lines instead of with its present “spc 
cial” structure of four Democrat nal 


four Republicans. END 
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How to get New. Freedom to Work 





working habits and cuts costs 


It’s remarkable how a clear desk top and orderly 
desk drawer interiors can give office people a fresh, 
new outlook on work. That’s exactly what a Shaw- 
Walker “‘Clutter-Proof’’ Desk does. 

The rewardsare great — better work, faster, easier. 
And working space on the desk top is nearly doubled. 

How’s it done? Fully 75% of the things that 
drift around on the tops of other desks have a 
specific place inside this ‘‘Clutter-Proof’’ desk. 


Bult Lie o 
i 


) SHAW-WALKER 
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This Clutter-Proof Desk cures bad 
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There are off-the-desk trays for in- 
coming, outgoing and pending letters. 
Off-the-desk space for work-organizers, 
work-separators, deferred projects, 
tickler, binders, books, pads, forms, 
card lists. And—imagine this—there’s 
even an in-drawer wastebasket and provision for 
an in-drawer telephone. 

This Shaw-Walker ‘“‘Clutter-Proof’’ Desk has an 
unparalleled record for work efficiency and space 
economy in offices of every size. 


See ‘“‘clutter-proof’’ desks at one of our 17 
branches or 470 dealers or write for Shaw-Walker 
Office Guide which pictures, describes and prices 
114 desks and 5000 other items. 


‘Now I can junk all those 
time- and space-wasters”’ 


Largest Exclusive Makers of Office Equipment 
Muskegon 60, Mich. Representatives Everywhere 
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. , / begramming 


Just Published! A fundamental approach 
to linear programming, showing what it 1s 
and how it is used Presents the theoretic al, 
computational, and applied areas of linear 
programming wh h can be used by man- 
agement men, research analysts, economists, 
statisticians, the military, and others. De- 
scribes typical problems linear programming 
can solve, and how to solve them. By Saul 
I. Gass, 1.B.M. 223 pp., $6.50 


&. J 
~conomic ~ orecasting 


Just Published! 


\ new approac h to the 
entire held 


of economic forecasting, utiliz 
ing the dynamics of business changes to 
predict economK relations and behavior 
New material on fluctuations ; 
stock-flow relationships governing rates of 
private capital 


havior , 


business 


consumer be 
social and politic al determinants of 
economic activity; 


formation ; 


consumer behavior; in 
tegration and consistency checks, and more. 
By V. Lewis Bassie, U. of Ill. 702 pp., 
$8.75 


boa 
Bu siness ~ orecasting 


Just Published! A convenient guide to 
forecasting practices ac tually employed by 
business concerns New tec hniques are sug 
gested, particularly in short-term forecast- 
Ing. Ipec ial attention is given to the extent 
to which sales forecasts are independent of 
general business short-term com- 
plausibility of 
how to check the adequacy 
and company practices. By 


Elmer C. Bratt, Lehigh U. 400 pp., $7.50 


forecasts ; 


modity price forecasting; 
assumptions ; 


of torecasts ; 


? ? 
= fa a nd Eo g ineering 
R . 
Nepresen lation 


Just Published! Provides a broad survey 
ot sales engineering, designed to help the 
representative his methods and 
increase his sales, and also to demonstrate 
to manutacturers the unique value of sales- 
engineering as a marketing factor. Covers 
many recent advances and describes solu- 


improve 


tions to a variety of persistent problems. 
By L. O. Thayer, U. of Okla., with coopera- 
tion of G. E. Harris, George E. Harris Co. 
210 pp., $6.00 


TEN DAYS’ FREE TRIAL © SEND COUPON 





McGraw-Hill Book Co., tnc., Dept. BW-11-15 
$27 sist St.. N.V.C. 36 


lays’ e@\ 
vi 1 
le ery cost 
ana im ut anted book post paid (We pay 
delivery costs if you remit with this coupon—same 
return privilege.) 
Ga Linear Programming, $ 
‘ Econ. Forecasting, $8.7 


i 
Etratt Business Forecasting, *7.50 
1 


haver & Ha Sales & Eng. Rep, $6.00 
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For price and terms outside U. S 
write McGraw-Hill tnt'l., N.Y.C 
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Carpenters Back Hutcheson 


Vote of confidence at St. Louis convention this week 


gives officers full power to “preserve the union” in the face 


of investigations by Congress, Indiana, and AFL-CIO. 


The Brotherhood of Carpenters & 
Joiners this week empowered Maurice 
C. Hutcheson, its president, and other 
executive officers to “take whatever 
steps that might be necessary to pre- 
serve the union,” which is under 
scrutiny by Congressional committees, 
Indiana law enforcement 
the AFL-CIO. 

Ihe scrutiny is focused particularly 
on Hutcheson, who took over the 
Carpenters’ presidency in 1951 from his 
father, the late Wilham C. “Big Bill” 
Hutcheson. His problems include 

e An indictment in Indiana _ for 
allegedly conspiring to “bribe” a state 
official in a lighway land deal. 

e A citation for contempt of Con- 
giess for refusing to answer questions 
by the Senate investigating committee 
headed by Sen. John L. McClellan. 

e And an urgent “invitation” 
from the AFL-CIO executive council 
to appear before it no later than next 
February to explain “a number of 
things” that appear to be violations 
of its codes of ethical practices. 
¢ On Notice—Earlicr this fall, the 
AFL-CIO told Hutcheson that charges 
touching on his personal activities 
would be brought up before the execu- 
tive council at its November meeting. 
Just before the two-da\ session, 
Hiutcheson notified the council that 
preparations for the Carpenters’ 28th 
quadrennial convention would keep 
him in St. Louis. He sent a written 
defense against the charges. 

Other members of the council were 
plainly irked by his failure to appear. 

As union heads, they had to respect 
his excuse of pre-convention business. 
but, thev rejected his written explana- 
tion. AFL-CIO Pres. George Meany 
commented that the council wants 
“Hutcheson to appear personally, so if 
ve have questions, we can ask them.” 

Although the council extended the 
time for Hutcheson’s appearance to its 
ucxt scheduled meeting, in Puerto Rico 
in February, it pointedly suggested that 
a special council meeting could be 
called on one-week notice. 
¢ Dirtiest Spot—The charges against 
the Carpenters are now considered the 
gravest problem facing the federation 
in its clean-up campaign. Generally, 
AFL-CIO. claims “considerable prog- 
ress’ toward clearing up abuses. 

AVL-CIO ousted the 
largest union, and 
organizations As a 


bodies, and 


l'eamstcrs, its 
several smaller 
result of crack- 


downs against a number of others. 
¢ The Hotel & Restaurant EKm- 
plovees, the Meat Cutters & Butcher 
Workmen, and the Operating Engi- 
have now satisfied the council, 
according to Meany, that “they are 
moving in the direction of complete 
compliance” with AFL-CIO orders. 
The three unions drew criticism in 
McClellan committee proceedings. 

e The United Textile Workers 
and the Distillery Workers, which the 
McClellan committee also 
abuses, are now being run in a 
pletely satisfactory wav.” 

e¢ One union, the Jewelry Work 
crs, is up before the AFL-CIO Ethical 
Practices Committec Chere are 
“serious questions” about its activities 
that must be answered if the union is 
to stav in the federation 
e Moving With Care—Until the Car- 
penters situation came up, AFL-CIO 
was breathing easier. It had come 
through the critical break with the 
Teamsters in much better shape than 
anvone had really expected. Other 
cases before the council weren’t serious 
or involved small groups. ‘Then 
the charges raised against Hutcheson 
created new anxieties 

Ihe Carpenters and the ‘Teamsters 
have been close in the past, and there 
are recurring—but unconfirmed—reports 
that if AFL-CIO eventually cracks 
down on the Carpenters, an alliance 
with the Teamsters will quickly follow 

Possibly because of this, the federa- 
tion has moving slowly and 
cautiously in’ the Carpenters case. 
Spokesmen explain there's less of the 
that prompted fast and un- 
action against the “‘be- 
smirched” ‘Teamsters. ‘They add that 
there is a general inclination against 
forcing issues until Hutcheson has had 
his Indiana and Senate contempt trials. 

Privatelv, though, they admit that 
the federation doesn’t want to risk a 
loss of another big union, with roughly 
850,000 members, and further strain 
on craft union relations with AFL-CIO. 
¢ Unworried—Hutcheson isn’t worried 
about AFL-CIO action against him and 
the Carpenters. He professes “complete 
innocence” of the charges against him 

Hutcheson’s opening address at this 
week's convention, urging delegates to 
read his printed defense against all 
charges, brought warm applause from 
the convention’s 2,085 delegates. A 
telegram from Meany was booed. END 
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Esso’s 80,000 Ibs of Alcoa Aluminum jacketing (alloy 3003 sheet) 
gives all-weather, year-round protection to one 20-in. high pres- 
. . two 30-in. low pressure steam lines . . . one 
16-in. low pressure line, two 8-in. steam-traced fuel oil lines. 


sure steam line . 


EBaees: 
bh hat 


Designed by Esso engineers and several consulting firms, the 
pipeline system joins Bayway Refinery facilities with the Linden 
generating station of the Public Service Electric and Gas Co. 
Jacketing was applied by the Trybee Co., Inc., Garfield, New Jersey. 


Corrosion-resistant Alcoa Aluminum Pipe Jacket 
helps Esso save $500,000 annually 


Light, bright, corrosion-resistant 
jacketing of ALCOA® Aluminum helps 
Esso Standard Oil Company save 
over $500,000 annually. Installed on 
514 miles of large diameter, steam- 
carrying pipe at the company’s 
Bayway, New Jersey refinery, the 
aluminum jacketing shields the pip- 
ing and its insulation from rain, 
snow, dirt and ice... while providing 
highly effective protection against an 
industrial-marine atmosphere. 

Esso estimates that the insulation 
with its protective aluminum jacket- 
ing has cut pipeline heat loss to just 
5°. of that experienced with bare 
pipe. Ina year’s time, over $500,000.00 
would be needed to replace heat lost 


without such protection. The alumi- 
num jacketing keeps the insulation 
fully effective by guarding it against 
weather damage. 

Like Esso, you will reap handsome 
dividends through effective insulation 
protection and reduced corrosion 


ALCOA fF). 
ALUMINUM 


ALUMINUM COMPANY OF AMERICA 





ALCOA THEATRE 


Ds Fine Entertainment 


ay ALTERNATE MONDAY EVENINGS 


damage ... by jacketing your insu- 
lated pipelines with light, bright, cor- 
rosion-resistant ALCOA Aluminum. 
For full information, use the coupon 
or write ALUMINUM COMPANY Or! 
AMERICA, 881-L Alcoa Building, 
Pittsburgh 19, Pennsylvania. 


Aluminum Company of America 

881-L Alcoa Building 

Pittsburgh 19, Pennsylvania 

Please send me full information on 
corrosion-resistant Alcoa Aluminum Pipe 
Jacketing for the following piping 
services: 


Nome 
Company 
Address 


Zone 








WEST VIRGINIA 
OFFERS CLOSENESS TO 


1 OF THE 15 


NATION’S 
LEADING MARKETS 


In addition to West Virginia's 
strategic geographical location you 
will find ample power, abundant 
water, sufficient natural gas, every 
form of transportation, an inexhausti- 
ble supply of coal, versatile native 
labor and cooperative government. 
We urge you to investigate The 
Mountain State. 


L 
West Virginia, 





For the West Virginia story write: Don Crislip, 
Executive Director, West Virginia Industriqy & Pub- 
licity Commission, State Capitol Building, Room 110 
Charleston 5, West Virginia, 


HOW CAN YOU 
BUY THIS 
WALL SPACE? 


Shaw-Barton Business 
Office Calendars get it 
for you. They put your 
name and sales message 
before selected buyers 
and build preference 
for you 

With Shaw-Barton Cal- 
endar and Specialty Ad- 
vertising, “You're there” 
every day where buying 
decisions are made. Call 
your Shaw-Barton 
representative 

or write us 


“you're there” with 


SHAW-BARTON 


Calendar and Specially Adve hising 


SALES OFFICES (tN PRINCIPAL CITIES 
GENERAL OFFICES AND PLANT. COSHOCTON. OHIO 
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Supreme Court... 


. . . rules construction 
workers can’t use travel costs 
as tax deduction, upholds 
court-ordered arbitration. 


The U.S. Supreme Court this week 
acted on a number of labor cases in- 
volving disputes over tax policies, pick- 
cting, and arbitration. 

e The high court ruled against 
tax deductions claimed by workers em- 
ploved away from their home commu- 
nities. 

e It agreed to review a state court 
injunction against peaceful picketing. 

e And, by refusing to take up em- 

plover appeals, in effect, it again up- 
held court-imposed arbitration of la- 
bor disputes. 
e Tax Case—In the tax case, three con- 
struction workers employed on a_proj- 
ect away from their homes lost a test 
case that claimed tax deductions for 
travel and living expenses. Lower courts 
had split on whether the workers, em- 
ploved for periods of eight to 20 
months at a distant job site, could take 
the tax credit. 

By a 6-3 vote, the high court said 
the only issue was one of fact: Was the 
awav-from-home employment “tempor- 
ary’ or “indefinite? Under previous 
tax rulings, deductions for travel and 
living expenses are allowable only if the 
employment is “temporary.” In the 
construction workers’ case, the U.S. 
l'ax Court held the facts showed ‘“‘tem- 
porary’ work away from home. Sub- 
sequently, a U.S. Court of Appeals 
tuled the employment was “indefinite” 
ind disallowed the deductions 

In an unsigned ruling, the Supreme 
Court majority refused to interferc 
with the Court of Appeals factual con- 
clusion, saving it was made on a “‘fair 
ussessment of the record” and involved 
no new legal principle. The three dis- 
senters, led by Justice Douglas, felt 
the workers had met all the conditions 
necessary to qualify for the deduction 
e Picketing—In the picketing case, the 
court agreed to decide whether states 
may enjoin picketing by unions directed 
at nonunion emplovers hired by state 
o1 local governmental agencies 

The issue is a Wisconsin Supreme 
Court injunction against picketing by 
a Plumbers local. “Uhe union picketed 
to protest the presence of a nonunion 
plumbing contractor on a building proj- 
ect at the Door County (Wis.) court 
house. Other unions emploved at the 
site refused to cross the picket line. 

The union contends that the Na 
tional Labor Relations Board has ex- 
clusive jurisdiction over such disputes, 
ind that the state court could not inter 


vene with an injunction. The state ar- 
gues that since the county is a sub- 
division of the state, NLRB has no 
jurisdiction. 

¢ Arbitration—The court again refused 
to hear cases designed to limit the 
situations in which courts may enforce 
arbitration agreements in collective 
bargaining contracts. 

In one case, an employer sought to 
avoid court-ordered arbitration of its 
discharge of several workers for strike 
activities, on the grounds that the 
NLRB has exclusive jurisdiction over 
such disputes. 

In a second case, an employer ob- 
jected to arbitration ordered by the 
Pennsylvania Supreme Court under a 
state arbitration law, arguing that the 
Taft-Hartley Act—by giving federal 
courts authority to enforce arbitration 
agreements—precludes enforcement of 
arbitration under state laws. 


7 


George Lodge Takes 
Wilkins’ Labor Post 


Eisenhower last weekend named 


Pres 
George Cabot Lodge, director of infor- 
mation for the Labor Dept., as Assistant 
Secretary of Labor for International af- 
fairs. Lodge will Ernest 
Wilkins, who resigned. The new as- 
sistant secretary, 31, is the son of Henry 
Cabot Lodge, chief U.S. delegate to the 
United Nations. As a special aide to 
Wilkins, George Lodge has been active 
in the department's international pro- 
gram 

He will be succeeded as director of 
information by Roger C. Kennedy, 32 
a former NBC radio and television news 
commentator, now executive director of 
the Dallas Council of World Affairs 
He has served for short periods as special 
assistant to the U.S. Attorney General 
and to the Secretary of Health, Educa- 
tion & Welfare. END 
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F you use G-E Lamps you get /ots more. General Electric's 
staff of nearly 500 lamp specialists and engineers are ready 
to help General Electric Lamp users. 


1. Spotlight A Building Or Use Black Light On Out- 
door Signs. G-E specialists will help work out solutions for 
all kinds of specific lighting jobs . . . as well as help plan 
new lighting systems and relighting of existing buildings. 


2. Work Faster, Work Closer. The right inspection lighting is 
paying off in places like tool shops, textile mills and the like. 


3. See Colors As They Really Are. G-E engineers can 
suggest lighting especially designed to improve color rendi- 
tion—ideal for stores, art and photo studios. 


4. Cut Maintenance Costs. Your General Electric specialist 


This advertisement appears in 

Business Week—November 15, 1958 
Wall Street Journal—October 24, 1958 
Purchasing News—September 22,1958 
Purchasing—September 29, 1958 


WHAT 
ELSE DO 
G-E LAMPS 
GIVE 
BESIDES 
LIGHT? 


will help work out the right lighting maintenance program 
for your plant, office or store. 
5. The Right Lamp At The Right Time. To insure fast 
est ordering and delivery service General Electric consign 
lamps to your local supplier—and backs him up with over 21 
million lamps in warehouses all over the country. 

See your local supplier for help on how lighting can reduce 
accidents, cut rejects and improve “housekeeping” He'll enli 
the aid of the right G-E Large Lamp Specialists. ( 


Progress /s Our Most Important Product 


GENERAL ELECTRIC 


Electrified Industries—November, 1958 
Mill and Factory — November, 1958 
General Electric Review— November, 19538 
Plant Engineering— November, 1958 





The Climalene Company listened to their Materials 
Handling Man...and increased their profits 





The warehouse they didn’t build 
is one of their best investments! 








Dry chemicals storage was an acute problem for Climalene. But, 
their Materials Handling Man, R. F. Erwin, came up with the 
answer: deliver and store all dry chemicals in bulk. Ordinarily, 
such a complete change in method might mean a new warehouse 
... but the changeover was made using existing facilities. 


This posed quite a handling problem...solved by using an 
Automatic Docker fitted with revolving carriage forks, as illus- 
trated. This eager beaver loads 2,200 pounds of raw chemicals 
into a bin and stores them away—in two minutes flat. And, be- 
cause it’s a battery-powered electric truck, it does this work at 
far less cost than other types of trucks. 

This example shows how your materials handling man can bea 
valuable member of your planning staff. And remember that 
Automatic stands behind him with a complete line of clean, 
quiet, money-saving electric industrial trucks...with a broad 
backlog of experience in cost-saving concepts of materials han- 
dling. Want to see how other companies have cut handling costs? 
Just mail the coupon! 


AUTOMATIC TRANSPORTATION COMPANY 
WORLD'S LARGEST EXCLUSIVE BUILDER OF 
ELECTRIC-DRIVEN INDUSTRIAL TRUCKS 
Division of The Yale & Towne Manufacturing Company 
Department W-8, 93 West 87th Street, Chicago 20 


















iy 
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AUTOMATIC TRANSPORTATION COMPANY 

Division of The Yale & Towne Manutacturing Company 

93 West 87th Street, Department W-8, Chicago 20, Illinois 

© Mail examples of how other companies received high returns on 
their investments in modern materials handling equipment. 


O Explain convenient plans for lease or purchase of Automatic 
Industrial Trucks. 


Automatic 


industrial Trucks 





Name Title 





Cost less to own... less to operate 


We sponsor this series because modern materials handling is 
one way to beat fixed costs...and ease the squeeze on profits. 


Firm Name 
Address 
City & Zone State bad 




















In Labor 


National Right-to-Work Committee 
“Disappointed” but Will Fight On 


The National Right-to-Work Committee intends to 
stay in business despite the “naturally disappointing” 
defeat of referendum proposals in five of six states in 
which the issue was raised last week (BW —Nov.8’58, 
p30). ‘The committee had hoped for victories in at least 
three states, but won only in Kansas. 

“We lost because there hasn't been a sufficient amount 
of educational work,” William ‘Tl. Harrison, the com- 
mittee’s executive secretary, said in Washington after 
the setback. “People don’t know what our fight for 
‘voluntary unionism’ is about.” 

Activities are now centered in Illinois, Louisiana, Wis- 
consin, Wyoming, Maryland, Connecticut, Delaware, 
Rhode Island, and Michigan. Harrison expects that 
“eventually” voters in most of these states will get a 
chance to vote on right-to-work laws. 

The committee also is girding for a fight against 
efforts to void laws now in effect in 15 states. 


Medical Association Head Deplores 


Rules Forcing Workers to Quit at 65 


Employment policies that require compulsory retire- 
ment at 65 or 70 should be scrappéd, the president of 
the American Medical Assn. told the annual meeting 
of the National Gerontological Society in Philadelphia. 

Dr. Gunnar Gunderson deplored the “growing tend- 
ency” to make retirement mandatory at 65. 

The AMA president said that arguments that older 
workers aren't so productive as vounger ones are “‘falla- 
cious—an alibi for arbitrary retirement policies.” 

The older worker “may have lost some of his agility, 
but (studies show) his experienced knowledge and _ his 
greater incentive more than compensate for this. In 
fact, he is often a better worker than the younger 
employee.” 

oa © e 


Canadian Steel Strike Is Settled 


For 26¢ in Raises Over Three Years 


A strike by the United Steelworkers against the Steel 
Company of Canada, Ltd., ended last week, after 83 
days. ‘The settlement means wage increases averaging 
26¢ an hour in a contract that runs to August, 196]. 

Stelco, one of Canada’s major producers, fought hard 
to limit the raise to 5¢ in a 16-month contract. ‘The 
union originally sought 334¢ over a two-year period. Last 
month, USW won from the Algoma Steel Corp. a 24¢, 
three-year contract that also included “fringe” increases 
costing 3¢ an hour. The higher raise in the Stelco 
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agreement brings that company’s average rates up to 
those at Algoma. 

‘The 12-week strike cost Stelco an estimated $90-mil 
lion in lost production, the $,000 strikers an average 
$1,126 each in wages. 

After its settlement, Algoma raised its price for struc 
tural steel about $4 a ton. Stelco is expected to do 
so, too. 

e ee 


White-Collar Strike Over Contract 
Cuts Production in Chrysler Plants 


Chrysler Corp. output was hampered at midweek as 
§,000 white collarites represented by the United Auto 
Workers struck over contract terms. UAW. moved 
quickly to minimize the impact on 70,000 Chrysler 
production workers, but operations were shut down or 
curtailed at several plants. 

Chrysler and UAW signed a contract in September 
covering plant workers. Office and other salaried groups, 
pressing separate demands, failed to reach a settlement 
with Chrysler in subsequent bargaining. ‘They struck 
to enforce demands for areawide seniority, an automatic 
pay progression stepup, narrowed wage differentials. 


Glass Workers Win 16¢ in Raises 


The United Glass & Ceramic Workers and four glass 
companies wound up quiet negotiations in Miami Beach 
last week with a two-year contract giving 16¢ an hou 
in raises—8¢ this year, retroactive to Nov. 1, and the 
same amount in 1959. The pact, which covers 2,500 
workers, also provides increased pension benefits. 


AFL-CIO Is Satisfied With Rockefeller 


The election of Nelson Rockefeller as governor of 
New York has given AFL-CIO Pres. George Meany 
an Opportunity to point out that labor isn’t exclusivels 
tied to the Democrats. 

Most unions in New York supported Gov. Averell 
Harriman for reelection, Meany told reporters. But, hie 
added, “Rockefeller got a great many labor votes—and 
nobody feels too sorry he got elected.” Rockefellers 
“progressive and liberal viewpoint” and the 
periences” umons have had with him in the past mak« 
him “the kind of man we like to see in office—Demo 
crat or Republican,” Meany said. 


“aood ex 


Anti-Featherbedding Law Defeated 


Arkansas voters last week rejected a referendum that 
would have outlawed “make work” rules on railroads in 
the state. Now, an extra brakeman required on train 
operating in Arkansas costs the Missouri Pacific, along 
$]-million a year. ‘The proposal that would have voided 
this requirement (BW —Mav31'58,p41) set off a hot fight 
between rail management and unions—and labor wou 
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May your Christmas have the protection of fire safety! 


The decorations of the Christmas Season are delicate creations, like the 
flocking of artificial snow on trees and store displays. What a comfort 
and blessing if the flocking adhesive is fire-resistant! Fire-protection can 
be specified in ARABOL Adhesives. 

Non-flammability is also a desirable quality in many other fields. Is it a 
factor in your operations? 

ARABOL Adhesives are specification-formulated for dozens of other 
requirements—in the making, packaging, labeling and shipping of the prod- 
ucts of industry. Specification adhesives—to meet each of your require- 
ments—cost little more (and sometimes less) than run-of-mill adhesives. 
We invite the opportunity to submit formulated samples—for tests to be 
made in your own plant — under your own particular working conditions. 


That is the one kind of testing that assures you of satisfactory results. YEAR? OF 
Our fourteen plants and warehouses —plus four laboratories—are your 
assurance of service and delivery. It is our privilege to serve the leaders, PIONEERING IN THE 


as well as hundreds of small users. May we send you a helpful booklet 


listing 23 basic specifications for adhesives? Kindly address your inquiry 
to Department 20. : ties MAKING OF ADHESVES 





THE ARABOL MFG. CO... .a nationwide organization serving major users of industrial adhesives 
EXECUTIVE OFFICES: 110 East 42nd Street, New York 17,N.Y. * CHICAGO © SAN FRANCISCO © LOS ANGELES ¢ ST. LOUIS « ATLANTA © PHILADELPHIA 
BOSTON ¢ PORTLAND, Ore. © ITASCA and McALLEN, Tex. ¢ CINCINNATI e DENVER ¢ TAMPA e LONDON, Eng. 
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Confusion Over Unemployment 


@ It was down last month, but even with business re- 
covery under way it seems paradoxically sure to rise again. 


@ But actually, unemployment has dropped faster this 
time than in two previous postwar recoveries. 


@ Seasonal winter factors will push joblessness up 
again—but a GNP gain that would bring unemployment down 
to “normal” 4% now seems within shooting distance for 1959. 


The businessman trying to get a fix 
on what’s happening to the economy 
is having the toughest time of all mak- 
ing sense out of the news about unem- 
ployment. How do vou straighten out 
these peculiar and—apparently—paradox- 
ical developments? 

¢ Total unemployment dropped to 
3.8-million in October from its postwar 
peak of 5.4-million last June. 

e But new claims for unemploy 
ment insurance are rising, and many 
economists think unemployment may 
get up close to 5-million again by mid- 
winter. 

e Though the recession reached 
bottom last April and the economy has 
been moving up at a good clip since 
then, the Census Bureau’s seasonally 
adjusted unemployment rate didn’t hit 
its peak of 7.6% until August. And by 
October it had got down only to 7.1%. 

Behind this seeming hodgepodge of 
trends, though, there’s a fairly clear 
pattern. 
¢ Seasonal Drag—Most obvious is the 
seasonal factor. Unemployment hit its 
peak in June, when large numbers of 
students had just entered the labor 
force and had not vet found jobs. Since 
then seasonal factors have teamed up 
with business recovery to push jobless- 
ness down to October’s 3.S-million. 

But that will, almost certainly, be 
the lowest unemployment figure for 
some months. For, from now until 
carly spring, the seasonal factors will 
be working against the recoverv’s favor 
able impact on jobs to push unemploy- 
ment up again. The Census Dept. 
calculates that joblessness usually in 
creases by 50% from October to Jan 
uarv—apart from any changes caused by 
swings in the business cvcle. 

That upward push on unemployment 
has already begun. In the week ended 
Nov. 1, the Labor Dept. has just re 
ported, unemployment compensation 
claims by newly laid-off workers 
bv 11,000 to 288,200. 

“This rise in new claims clearly fore 
shadows a climb of unemployment 


TOSC 
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back above the 4-million mark in the 
months just ahead. And if the busi- 
ness recovery should move sidewavs 
from its present level, unemployment 
could hit 5-million this winter. 

¢ Recovery Pattern—But this coming 
seasonal push doesn’t explain why un- 
employment has staved relatively high 
up to now, in the face of a business 
recovery under wav since April. It 
doesn’t explain why the Census Bu- 
reau’s seasonally adjusted unemplov- 
ment rate only reached its peak of 7.6% 
in August, and then slid only very 
gradually to October's 7.1%. ‘Those 
who think there is something peculiar 
or unusual in the persistence of rela- 
tively high unemployment in 195S’s 
recovery point to these figures. 

But there are serious bugs in the 
Census Bureau’s seasonally adjusted un 
employment rate, aS BUSINESS WEEK has 
pointed out (BW—Oct.1S°5S,p160). 
You get a more accurate gauge of sea 
sonal factors in a period of relatively 
high unemplovment by subtracting sea 
sonally adjusted employment from the 
seasonally adjusted civilian labor force, 
and taking the difference as a percent 
age of the adjusted labor force. 

This proposed method (which the 
Committee for Economic Development 
has also adopted) gives a different view 
of how unemployment has behaved. 
Using the method, BUSINESS WEFK esti 
mates that the seasonally adjusted un 
emplovment rate reached a_ peak of 
va last \pril it the  recession’s 
trough; and fell significantly to 6.7% 
in September arid 6.4% in October 
Phat’s a decline of 15% in the rate 
after six months of recovery. 

Vhis is well in line with the pattern 
of past recoveries. Measured by the 
same new vardstick, the unemplovment 
rate (seasonally adjusted) fell by 13% 
in the first six months of recovery from 
the trough of the 1948-49 recession, 
and by 14% in the first six months 
after the 1953-54 bottom. Both these 
figures are topped by this vear’s 15% 
decline in the rate from April to Octo 


ber—so that, actually, the mop-up of 
unemployment has been faster this time 
than in the two previous recoveries. 

¢ Why the Lag?—Even so, unemploy- 
ment now, as before, tends to be a 
drag during the earlier stages of a 
business expansion. October's 3.S-mil- 
lion unemployment was 1.3-million 
higher than a vear earlier. 

The reasons for the lag are mainly 
these: On the upswing, (1) the average 
work week lengthens, and (2) produc 
tivity takes a big jump; both reduce 
the need for new hands. 

Both these curbs on reemployment 
have showed up during the past six 
months. Average weekly hours in man 
ufacturing, after touching bottom at 
38.3 hours in April, rose to 39.8 in 
September, and are now probably even 
closer to the 40-hour mark. Produc 
tivity per man-hour has climbed rap 
idly (BW—Sep.20°58,p37); — though 
there’s no reliable way of measuring the 
current rise, it has probably topped 5% 
thus far in manufacturing. 

These curbs on reemplovment hav« 
undoubtedly been felt more in manu- 
facturing than elsewhere. Ewan Clague, 
Commissioner of Labor Statistics, 1 
ported last week in New York that total 
emplovment, outside agriculture, has 1 
couped about 30% of its recession loss, 
manufacturing less than 20% 
¢ Getting Back to Normal—\Vhen, 
then, will employment catch up with 
the rest of the recovery? Not until the 
recovery has carried the economy fat 
past its previous peak. 

Gross national product is now run 
ning at an annual rate of around $45 
bilion. But 


risen nearl 
+% since GNP’s peak of 
$445.6-billion in third-quartes 57 
\Mleasured in 1957 dollars, the current 
rate is still about $6-billion to $S-billion 
below the old peak. Clague estimat 
“roughly” that further growth of 
bilhon to $40-billion will be required t 
gct unemplovment down to the 
mal” 4% mark, 
needed: 

e ‘lo. offset 
productivity. 

e To reduce 
ment by about |-million 

e ‘To absorb annual increase 
700.000 to 800,000 in the labor f 

Clague’s new estimate of the GNP 
gain unemplovin 
down to 4% squares with earlier est 
mates (BW—Jun.14'°55,p137 that 
GNP must hit $475-bilhon in 19 
in constant prices, to accomplish that 
Last June, with the 
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Barbecue King says: 


BODINE 
MOTORS 


best in their field 


After extensive tests with 
various motors, we 

found the Bodine Motor 
best for our barbecuing 
machines...in 
performance and 
endurance. We think it 

is the best motor in its 
field. ’"—Metal Stamping 
Company (Barbecue King) 


Call in a Bodine motor-application 
engineer in the early stages of 

your product planning. You'll avoid 
unnecessary experimenting...and 
may find one of Bodine’s 3500 
standard motors ideally suited for 
your product 


Fast delivery on 265 different STOCK 
types and sizes 


Bodine Electric Co., 2520 W. Bradley PI., Chicago 18 


BODINE 
froctienet / 5 sspower \8 pint 


0 
Viehwol-i- 


the power behind the leading products 


Filing 
Problems 
In Your 


Then get the new R-Kive File—lightweight, 
portable, with many uses in office 
and home. Either letter or legal size 
folders fit in this one file. Strong, 
corrugated fibre board with handy “tote” 
openings front, side and rear for 
easy handling. Read-at-a-glance index 
area. Attractive, fade-proof finish 


RKive FILE 


2 for $250 


Postpaid 


Write For Additional Information 


aby” BANKERS BOX CO., Dept. BWNI5 


2607 North 25th Ave. Franklin Park, III. 
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seemed like a target well out of reach 


But considering the pace of the recov- 
ery so far, and the at least normal re- 


duction in unemployment to date, a 


$475-billion GNP and 4+% 


tance for next vear. It’s a target still on 


Thousands of Units 
2,500 ~~ 


Number of 


200 — Machine Tools* 


0 ed l i 


unemploy- 
ment have moved within shooting dis- 


the high side of what most economists 
and businessmen expect for 1959, 
however (page 152). The “standard” 
forecast for next vear is GNP at $460- 
billion; at that rate of output, unem- 
ployment would persist at higher than 
normal levels during 1959. 


Units at Least 10 Years Old 


Units at Least 20 Years Old 
(Dota not available before 1940) 


] l j 





1925 1930 1935 1940 


1945 1950 1955 


“Includes both metal-cutting and metal-forming tools 


Dota: American Machinist. 


Fewer Tools, More Work 


The total number of machine tools 
installed in the metalworking industries 
has declined since 1953. ‘That is the 
most striking fact that emerges from 
the just-completed Eighth Inventory of 
Metalworking Equipment, conducted 
by American Machinist, a McGraw-Hill 
publication 

Che drop of more than 10% in the 
number of machine tools is made all th« 
more dramatic bv the fact that, during 
the same five-vear period, industrial ca 
pacity has increased 40%. The new 
data provide the first proof that auto 
mation is affecting the number of ma- 
chines in the country 

American Machinist finds two main 
factors responsible for the decrease 

The increasing use of multi-station 
machines—machines that can perform 
anywhere from two to more than a hun- 
dred operations. 


The junking of older machines, 
especially those more than 20 years old, 
which are being replaced by a smalle: 
number of new machines that are mark- 
edly more productive. A recent Ame 
ican Machinist study found that todav’s 
machines are 54% more productive, on 
than those of 10 
nd a similar studv in 195 

+() 
cls. 

Despite the decline in the total 
mount of equipment however, the 
new American Machinist 
showed a continuing increase in_ the 
werage age of equipment More ma 
chine tools are over 10 vears old toda 
than at any time since the depression 
of the 1930s—60% of metal-cutting ma 
chines and 62 of metal-forming ma 
chines. ‘That’s a 4 
last inventory in |] 


the aver vears ag 


inventors 


increase since thi 
953 END 
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*SUNITED AIR FREIGHT 
HELPS US KEEP THE 


RETAILERS (AND GIRLS) 
HAPPY”’ 


HARRY DURAN, Traffic Manager 
Catalina Knitting Mills, Inc. 
Los Angeles, Calif. 


‘More than 70 United Mainliners leave Los 

Angeles daily, and United’s Barrie Duggan 

sees that our shipments get on the first and 

ai stay competitive in swim fastest available flight. This speed 1S worth 

about 40 store orders to us.” 
wear, you have to cover every re- 
tailer and sell your entire year's 
line for early delivery in just two months—April and May. 
We can do this, thanks to the speed and 80-city service of 
United Air Lines. Beyond this two-month peak, United gives 
us the flexibility to replenish fast-selling models on ‘as 


needed’ notice from our Los Angeles warehouse.” UNI r ED 
/ 
/ 


The 14,000 miles of United airways offer more than just 
market coverage. To many shippers, this scope represents 
profitably low inventories, reduced warehousing costs and 
high turnover. 


® 


For service, information or free Air Freight booklet, call the nearest United Air Lines representative 
or write Cargo Sales Division, United Air Lines, 36 South Wabash Avenue, Chicago 3, Illinois. 


IT COSTS NO MORE FOR EXTRA DEPENDABILITY—ON UNITED, THE RADAR LINE 





In the Markets 


British Investors Caught Looking 
By Latest Rise in New York Market 


One major investment group has missed out on the 
new bull market in stocks (page 23): the British insur- 
ance companies and Scottish investment trusts (Edin 
burgh is the center of the U.K.’s trust business). These 
institutions normally are big buvers of U.S. equities, 
and their investment policies are generalls respected in 
Wall Street. But in the latest rise thev have not been 
adding to their holdings of U.S. securities. 

\ccording to Rov L. Reierson of Bankers Trust Co.. 
some Scottish trusts that have held up to 50° of their 
portfolios in U.S. and Canadian securities are thinking 
of disposing of part of their holdings in favor of high- 
vielding European securities. 

New York brokers who handle the U.S. business of 
l;uropean trusts report that most of their accounts ex- 
pected a much more serious recession here. Thev were 
caught by surprise when the market began climbing, and 
they failed to realize that business activity was improv 
ing. Because so many of them seek high-vielding securi 
ties, they feel the U.S. market is unattractive, compared 
with European issues. 

While they have missed the boat in the U.S., these 
institutions have been the spark behind the european 
stock boom Business activity in most of Western 
l;urope is slackening a bit. But stocks are rising because 
investors, led by the trusts, feel that any decline will 
be temporary and that European equities are cheap at 
present prices 


SEC Permits Bankrupt Cornucopia 


To Resume Over-the-Counter Trading 


Ihe Securities & Exchange Commission this week 
gave the green light for the over-the-counter trading to 
resume in bankrupt Cornucopia Gold Mines. shares. 
This company is the corporate debris left behind by 
Karl Belle, a “boy wonder” financier now in Brazil 
dodging a U.S. indictment. 

SEC thinks that the wide publicity about the case 
has put the public on notice of the dangers involved in 
any investment in Cornucopia—which sold at only 10¢ 
a share before SEC halted trading July 25. 


$3-Billion Tax Anticipation Bills 
Auctioned Off By the Treasury 


Ihe ‘Treasurv this week covered its new cash require- 


ments for the balance of the year by offering at com- 
petitive auction $3-billion of 214-day tax anticipation 
bills. In auctioning the bills, which means that the mar 
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ket sets the interest rate, the Treasury was clearly hoping 
to pay less for its borrowings than it would through a 
fixed interest security priced in advance. 

Ihere’s some indication that the Treasury has made 
a good choice. According to Darragh A. Park, Jr., of 
Park, Ryan, Inc., the demand for the new bills from 
non-financial corporations, who are accumulating liquid 
assets at a rapid pace (BW —Oct.18'58,p23), has lent 
stability to the short-term market. 

The Treasury savs it will now have enough cash to 
run the government for the rest of the vear, but more 
than $12-billion in outstanding debt must be refunded 
in December. Officials indicated that part of this total 
may be taken up bv a new type of bill—but, at midweek, 
the market was unsure what form the offering would 
take. So some observers think that the market’s uncer- 
tainty about the December refunding might boost the 
cost of the present offering. 


Nonvoting Shares of A&P Soar at News 
Of Stock Split That Enfranchises Them 


Investors bid up price of Great Atlantic & Pacific 
Tea Co. nonvoting shares this week after announce- 
ment of the long-expected 10-for-] split in A&P stock 
(BW—Aug.9'58,p83). A&P, which had traded as low 
as $241 earlier in the vear, rose to $485, up $40 on the 
news. 

Company officials said that both the 1.15-million vot- 
ing shares—held by the Hartford family—and the 935,- 
812 nonvoting shares would be involved in the split as 
well as A&P preferred stock, which will be exchanged 
on a 3-for-1 basis. This means that there will be only 
one class of A&P stock, and the company plans to seek 
listing for it on the NYSE. 

This new capital structure won't materially affect the 
Hartford family’s control of A&P—it will have 82% vot 
ing control after the split, compared to 100% before 
but there are indications that the family wants broader 
public participation in the company. For example, six 
new outside members have been added to its board. 
This suggests that there may be a public sale of some 
A&P stock after the split. 


a — & 
Institutions Rather Than Individuals 


Are Boosting Daily Trading Volume 


The sharp rise in trading volume on the New York 
Stock Exchange—the dail 
million—is due largely to institutional investors, rather 
than to individual participation, according to NYSE’s 
eighth annual public transaction study. This contrasts 
with previous rises, which have been sparked by increas 
ing individual transactions, says the study 

In addition, the study supports NYSE’s argument 
that use of credit in the stock market has not been 
excessive. On the two days covered in the study, Sept 
29-30, margin transactions accounted for 22% of total 
volume. This was up from 18% a year ago, but still fat 
below the high of 27% in December 1954 


5, * 
erage 18 now up to 3.2 
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The sizzle came by pipeline 





2. 
Wo many people are able to enjoy safe, reliable, low-cost 

gas cooking today because natural gas is transported over long 
distances by dependable underground pipelines. There’s never 

an interruption of service due to bad weather. 

Without protection from underground corrosion, however, these big 
steel pipelines would soon rust away. This doesn’t happen because 
most of them are protected with a tough, life-saving ‘‘skin”’ of 
coal tar coatings. Today, gas and oil lines from coast to coast 
are protected with Pirr CHEM coal tar coatings—one of the 
principal products of Pittsburgh Coke & Chemical Company’s 
Protective Coatings Division. 

Pitt CHEM really stands for a whole family of versatile 
corrosion fighters. For example, Pirr CHEM ‘“‘Tarset’’, a unique 
combination of coal tar and epoxy resin, provides industry with an 
effective solution to many of its “impossible’’ corrosion problems 
in the marine, petroleum and chemicals fields. And Pirr CHEM 
‘‘Insul-Mastic”’ gilsonite mastics set the industry’s standard for 
economical, moisture barrier coatings. 

If you have an unusual corrosion problem, perhaps a PiIrr CHEM 
protective coating is your answer. Call or write for more information 
from Pittsburgh Coke, a basic and integrated producer. 


COAL CHEMICALS N PLASTICIZERS 
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R\\p2 Want color and character 
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//\ EAE “in your office furniture? 


see Your AQ DEALER 


If you're looking for office furniture that really 
expresses your individuality, then take a few 
moments to call or visit your ASE Dealer. See how 
beautiful new ASE fabrics and exciting ASE colors can 
be tastefully blended to make your office as 
distinctive as your signature. Let your ASE Dealer 
help you make your selection... his advice can make 
a world of difference in the final results. 
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PERSONAL BUSINESS 


BUSINESS WEEK Recently, there’s been a flurry of talk about stockholders’ “rights” — 
NOV. 15. 1958 rights predicated on the idea that when you buy even one share of stock in 
. . a company you become a part owner of the business. 





The truth is that these rights fall far shorter than you may imagine. 


Even determining what they are is a tricky job, because they arise from 
several sources—state law, the company’s incorporation certificate and 
bylaws, and Securities & Exchange Commission and stock exchange rules. 


Most stockholders’ interest in “rights” usually boils down to their right 
to attend and vote at stockholders’ meetings and to obtain information about 
the company’s operations. Your rights regarding stockholders’ meetings, 
generally provide that you can: 
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SERVICE ¢ Demand an annual meeting if for some reason the company fails to hold 


one. And in certain situations demand a special meeting. But be prepared to 
back up this demand with a law suit. 


¢ Demand to be notified in advance (usually 10 to 40 days). 
* Demand that a quorum of stockholders be present or represented. 


¢ Demand to speak (within reason) at any meeting. One warning though: 
You may have rights, but the board chairman has lots of latitude on running 
the meeting and there are cases where stockholders’ requests to speak were 
never recognized. 


* If you can’t attend a meeting, generally you have the right to name an 
agent, often an officer of the company, to act as your proxy and vote accord- 
ing to your instructions. Generally a firm is not legally bound to mail proxies; 
however, some exchanges (like NYSE) require most members to mail 


Your right to obtain company facts and figures is a much debated topic. 


Generally, you can demand to inspect the list of stockholders—but the 
law may attach strings. For instance, you may have to go to court to show 
that your purpose is entirely consistent with the company’s welfare. (Many 
concerns insist that you go through this procedure.) 


In some cases—for example, where there is evidence that financial 
statements are misleading—you may be able to obtain, also through court 
action, an audit of financial operations. Here, too, you get some added pro- 
tection if a listed stock is involved. The NYSE, for example, requires that 
companies regularly publish audited financial statements. 


Just as important to know about, of course, are the limits on stockholder 
rights. Some limitations are not too apparent. 


Suppose the company gives information about its future plans—say to 
a bank to obtain a loan, or to an investment company. Have you, as a small 
shareholder, a right to the same disclosure? The answer is no—at least, you 
have no legal right (though many companies voluntarily make such dis- 
closures as a matter of policy). In this area, management has broad leeway 


Note, too, that as a general rule the company is under no legal obliga- 
tion to mail reports and similar papers to you—though here again, the stock 
exchanges have special rules. (The NYSE requires listed companies to mail 
the annual report.) 


What about the cover of protection afforded by the SEC? Here, too 
there’s a wide misconception among investors. Generally, no protection 
is afforded except in the case of companies listed on an exchange—and even 
then, protection is limited. 


True, SEC requires listed companies to disclose much information. But as 
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a practical matter, the individual stockholder must carry the ball—through 
his voting rights, or in extreme cases, through the courts 


Accident costs, jury awards up. Traffic accidents last year cost $7.25- 
billion—meore than half the cost of all new cars sold, Guy E. Mann, vice 
president of Aetna Casualty & Insurance Co., points out. Mann adds that 
the apparent “leveling off” of the death rate at 38,000 to 40,000 per year 
gives an incomplete gauge of the impact of accidents. Fewer may be killed, 
but injury and accident tolls have been soaring 


At the same time, there’s been a great increase in jury awards for 
personal injuries. A study by the Assn. of Casualty & Surety Companies 
shows that from 1947 to 1957 there was a three-fold increase in the average 
sum awarded in personal injury suits tried in Chicago. Similar increases 
have occurred in other cities. 


The businessman who’s looking for ways to improve his writing wil! find 
a good bet in Watch Your Language by Theodore M. Bernstein, assistant 
managing editor of the New York Times (Channel Press, $3.95). It’s packed 
with pointers on how to avoid errors in word usage. For example 


Advance planning. ‘With a little advance planning ” Planning is 
the laying out of a future course; ‘‘advance”’ is therefore superfluous 


Concern. “...amember of a law concern...” A concern is a business 
or manufacturing organization, not a professional one. Make it law firm 
or law office. 


Personal friend. ‘‘Mr. Driggs has been a personal friend ” Sovereigns 
may have non-personal friends, but not we commoners 


As winter approaches, keep in mind that the evergreens about your 
home suffer more from alternate freezing and thawing and drying out than 
from cold weather. 


The American Assn. of Nurserymen provides these tips on winter care: 
(1) Water well before the ground freezes; (2) add mulches of pine needles 
peat moss, rough straw, or other common materials to maintain moisture; 
(3) place two-sided screens (made of wooden frames and burlap, or wooden 
slats) to protect shrubs from direct northern winds. 


Manners and Modes: Jet flights from New York to Miami (2 hr., 15 min.) 
start Dec. 10 via National Airlines . . . New adult strategy games, requiring 
concentration and skill, are catching on. They’re titled Gettysburg, all about 
the battle; Tactic, based on military tactics; and Dispatch, a railroad game 
(Avalon Hills, Baltimore, Md., $3.95) . . . All the important health experi- 
ences in one’s life now can be permanently recorded easily in Lifetime 
Health Record, prepared by Harvard Prof. D. D. Rutstein (Harvard Uni- 
versity Press, $2.25) . . . Glass-lined tanks are being used in California for 
storing and maturing wine, after proper aging in wood. For answers at a 
glance about wines, a handy wall chart is available (Wine Wheel, 1959, 
59 E. 73rd St., New York 22, $1). 
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Now...from Morse Chain 


New (‘yom Couplings 


Cost 20% less, need no lubrication, last indefinitely! 


New Morse Nylon Flexible Couplings cost less to buy 
and maintain than steel couplings. They use economical, 
stock roller chain sprockets 
They last longer, too. . 
because friction and wear are negligible. 


need no protective cover. 
. operate without lubrication 


Order complete couplings—'%”" pitch links plus stock 
sprockets (plain, finished bore, or taper-lock)—or buy 
just the links and use your own sprockets. Morse 
Nylon Couplings, made of Du Pont “‘Zytel’’ resin, are 


IN POWER TRANSMISSION 
THE TOUGH JOBS COME TO 


REMEMBER: Only Morse offers all four flexible couplings: Chain, 


ideal for loads from fractional to 40 h.p. and speed 
from 500 to 5000 rpm. And they adjust to misalignment 

For facts on Nylon Couplings, or the other couplins 
in the most complete line ever offered, call your lo 
Morse Distributor. He’s listed in the Yellow Pag 
under ‘Power Transmission”. Or write: MORSI 
CHAIN COMPANY, DEPT. 3-118.ITHACA, NEW 
YORK. Export Sales: Borg-Warner Internationa 
Chicago 3, Illinois. 


MIOIR SIE: 


Morflex and Radial, Morflex and Radial Driveshafts, and Nylon 
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Federal Barge Lines’ new United 
States (picture) is first of a line 


of super-towboats that move 


more cargo and do it faster. 


ed he fore 
were in 
building 

Named 


it is billed as the 


launched 
river towboat 
Shipbuilding & Steel Co 
new queen of the inland 
I it a cost of $1.7-million for 
ts subsidiary, ’ederal Barge Lines. ‘Uh 
towboat will go into late 
this month on the lower Mississippi, 
between St. Loui New Orleans 
Its 5,500 hp. far exceeds that of any 

ther towboat on the river: tl 


new CTV ICC 
ind 


ie biggest 
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Most Powerful Towboat 


up to now have been a few in the 
6,000-hp. class 

¢ Super-Pushers—lederal Barge Lines is 
counting on its new United States as 
the first of a class of super-towboats 
that MOVé t0-barge tows as 
handily as today’s ts 
tows of 20 to 30 barge 
tring, the United 


cut the 


could 
towbo move ai 
CTage 
Pushing a 20-barg« 
States will be able to 
time between St 


leans to 10 


running 
Louis and New Or 
from the usual 15 
It can do the job more efficienth 
Despite its size, the new boat has 
of only 17 half as 


steam towboats carried 20 


davs 
davs. 
too 
1 CTCW 
IS the 
igo. It can push three times the ton 
nage of barges as the boats of that era 

Lhe technique ot pu hing instead 
of pulling barges was developed a cen 
tury ago to mect the special conditions 
of the Mississippi and its tributaries 
ind twisting channels 


men THATh 


VCars 


shallow water 


Yet Joins 


idapted 


Push-tv] 
to hall \ 1 I Oop iT1O1 th | the 
tv pe ll the | 


count inland 


e Lively Business— [raft 
waterw I 1 
bec 

the eth 
made pr 
towboat 
cTCa ed 
freight fro1 On the 5,500 
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aie Weert, 


he Mississipp! River Fleet 


mi. 
ing the tributaries 
11S-milhon tons in 1947 t 


Mississippi River System (includ 
trafhe jumped from 
» 213-million 
tons in 195¢ 

Business has been spotty this v 
According to the Inland Waterway: 
Commercial Carriers Assn., volume of 
common through September 
was about below last low 
ever, Federal Barge Lines and some 
other operators still expect the year 
as a whole to come close to last v« 
mainly because bumper crops of 
are moving downriver for 
overseas. 

Other products riding the inland 
waterwavs in large volume include alu 
minum ore, oil and its products, chemi 
cals, sugar, rubber, limestone, 
and even seashells. 
¢ Bigger the Better—Barge rates today 
generally run 12% to 50% than 
railroad freight rates. ‘The to 


dl 


Carriers 


O% year. 


rr 
grain 
shipment 


cotton, 


less 
trend 
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and more powerful 
its is based on the Opcratol 
ntain this rate adi 
it only hauling mor 
vithout incurring a ] 
¢c m operating cost 
entyv vears th t diese 
it on the river was in the 1, 
Today, 4,S0\ 
elatively common 
id 6,000 hp. 
far 


CVE ger tow- 


ittempt 
Phe 
by ton 


tionate 


ago, 
200 
lass towboats 
fCw ar%e 
follow 
S500 hp 
Barge 

big 


, ho one seems ready t 
lead in’ building 
Mississippi Valle 
subscribed to th 

but other common 

barge operators—American (¢ 

Barge Line Co., Union 

Corp., Ohio River Ci 

vineed vet that the idea is 

will watching closely to see how 
bed United States works out. 
Si rivermen feel that the United 
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its 
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¢ Modernizing—Sinc 
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rVjaicnt MREOLITE 
RIGHT 


lve: told G7 Vere mite by 


like horses, are extremely adaptable for many purposes. 


In heavy construction factories such as foundries, Kreolite Floors 
provide rugged durability unmatched by others. In plants where 
employee comfort and cleanliness are important, they meet 
every requirement because of their greater resiliency 

and qualities that absorb noise and vibration. 


For any type new plant or modernizing of present buildings, 


get all the facts about Kreolite Floors, write for complete 
yet tabiissileur Melle MiUrieliihiliMs (oh iom 


THE JENNISON-WRIGHT CORP., TOLEDO 9, OHIO 


Also Manufocturers of Railroad Ties and Kreolite Natural Colored Gym and Shop Floors. 
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10 irs before sale to private owncrs, 
in fact, the line accumulated $8,680,000 
in deficits—almost as much as the sale 
price. In the five years of private opera 
tion, earnings have totaled $2,730,000. 
Lhe 1953 fleet of 24,700 hp of tow 
boats and 343,000 tons of shipping 
capacity in barges has been replaced o1 
repowered, as well as expanded. Now 
the company has 39,600 hp. in towboats 
ind 360,000 tons of barge capacity. 
¢ Novel Specialty—A towboat designed 
like the United States plainly shows 
lly out of water (picture, pages 
137)—how specialized a hull 
me. The shape is shallow and 
hull draws less than 9 ft., for 
that’s the minimum depth in some 
parts of the rivet 
four propellers work inside 9-ft 
vhose airfoil shape smooths the 
of water and gives the propeller 
1 solider, more powerful bite. 
urfoil rings are a German de- 
lopment, called Kort Nozzles: they 
1 towboat’s “push” by 


i] ] 
Inland wate! 


two propellers, 
St. Louis 
TOUT-SCTCW 


M iC 


it 
numbdcel 
Tease a 


uis Ship 


Nii | 
Power Plant—Th« 
- 1 


} ’ 
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be 
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when th« 

other 

of the p1 

ing the boa 
The United 


rd at nearh 
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Shipping that’s going places! Every four minutes, night and dav, a Z ; 
shipping goes MODERN 


Railway Express truck enters or leaves this terminal. The new Railway 
with 


Express trucks you see everywhere are part of the biggest new civilian truck 


order in history. And the largest, most modern truck fleet of any private 


pl LW ss 
4 EXPRESS 


carrier is only one feature of the Railway I press multimillion-dollar mod- Q@ 
ernization program to insure you faster, more « omplete service 

Your shipment moves swiftly to almost anywhere in the world — with uni- 
fied one-carrier responsibility all the way. You get door-to-door delivery 
at no extra charge within REA vehicle limits in the U.S.A and special 
low rates on many commodities. Next time you want safe, swift, sure ship- 


ping—call Railway Express! 








? fer 
_— 


ow 


. . » you can take the car all the 
way to the plant —in minutes! 
No commuting! When everybody 
has that extra 40 winks, it makes a 
big difference in dispositions, 
production, and the way you 

look at your work. Look at the 
New Iowa. Send for Iowa Industrial 
Resources Fact Book. All replies 
held in strictest confidence. 


— 
X Of. A 


7 «~—w NX 


IOWA DEVELOPMENT COMMISSION 


IOWA DEVELOPMENT COMMISSION e 320 Jewett Building, Des Moines, lowg 


eee ee eee eeees 


‘ BURGESS BATTERIES 


For Controlled 
Voltage Experimentation 











For Plant Protection and 
Maintenance Operation! 


For Your Products 
as Original Equipment! 


Everyone says BURGESS is BEST 


2 out of 3 industrial-electronic engineers specify BURGESS 
BATTERIES! Burgess has manufacturing specifications on more 
than 5000 types of dry batteries —the most complete one- 
source selection in the industry available through your local 
Burgess distributor. Burgess Batteries are the recognized 
leaders for uniformity, dependability, longer-life. Industrial- 
electronic engineers depend on Burgess because Burgess Bat 
teries guarantee uniform power . battery after battery! For 
special applications, skilled Burgess engineers offer a FREE 
design consultation service — then manufacture the exact bat 


tery to fit your needs. Be certain — get BURGESS! 
Write for the name of your local Burgess distributor! 


BY THE MAKERS OF i 
AMERICA'S NO. 1 AN 
FLASHLIGHT BATTERIES \ 


eo ee 


A 


Radan- lite 
; 
BECAUSE OF 
=~ SEPARATED HEAD 


eeeeeeeereeee ee eeeeer eee 


For full information on special and standard type batteries, contact: BATTERY DESIGN 


BURGESS BATTERY COMPANY FREEPORT, ILLINOIS « NIAGARA FALLS, CANADA 
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der full control. By going ahead on two 
engines and reversing the other two, 
the captain will be able to turn an en 
tire tow around within its own length 
or even move it sideways. ‘These are 
important assets when a tow hundreds 
of feet long is being snaked through a 
narrow and tricky river channel. 
¢ Foreign Interest—Both the hull and 
design of the Kort Nozzles were model- 
tested at the Netherland Shipbuilding 
Experimental ‘Tank in Wageningen, 
Holland, to make sure of the engineer 
ing soundness of St. Louis Shipbuild 
ing’s big-towboat concept 

The efficiency and mancuverabilits 
of U.S. inland waterway towboats arc 
ittracting worldwide interest these days 
“Push” towboats are already in us« 
on the Amazon and other South Amer 
ican rivers and on the Niger and 
the Congo in Africa. Now these Mis 
sissippi-tvpe towboats are beginning to 
ippear on European rivers, where long 
strings of pulled barges have been a 
familiar tourist sight for generations. 


UMPIRES watch rival war game moves fed 


onto screen through computer system as .. . 


Navy War Games Get 


New Electronic Touch 


Ihe Navy last week took the wraps 
off NEWS, the Navy Electronic Wat 
fare Simulator—a $7.25-million playing 
field for the latest type of war game, 
built around the master control room 
you see in the picture 

Installed at the Naval War College, 
Newport, R. I., NEWS features an 
array of analog computers that simulate 
the mobility, firepower, and military in 
tclligence needed by two teams of ofh 
cers in mock battle with each other. It 
will be used both to train officers and to 
test operation plans 
¢ Realistic—The Navy defends th« 
high price tag on the ground that it’s 
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“Heller 


E. T. Barwick, 
President 

E. T. Barwick 
Mills 


Capital and 
Surplus over 
$26,000,000 


\ a 


working funds have functioned 


for us as equity capital” 


One of the young giants of the tufted-rug industry, 
Barwick, head of E. T. Barwick Mills, 
considers the money he has obtained from Heller 


Eugene T. 


Factoring and equipment loans to be equity capital 
“It’s equity capital which you can buy out any time 
with no feelings being hurt. Heller funds replace 
stockholders who don’t work as hard as you do but 
With Heller working 


funds you get your company free and don’t give 


still share profits after taxes 


away a lien on future profits. And I'd need fifteen 
to twenty people in a credit department to service my 
10,000 customers if I didn’t have Heller’s services.’ 

E. T. Barwick Mills started in 1949 with capital of 
only $4500.00. Today, Barwick’s sales are approach 
ing the $30,000,000 mark. E.'T. Barwick Mills, like 


Write Dept. B.W.-11 


Walter E. Heller & Company 


105 W. Adams St., Chicago S90, Illinois 
342 Madison Avenue, New York17, New York 
44 Broad St., N. W., Atlanta, Georgia 


more than 10,000 other progressive companies, has 
been helped to grow and increase profits through 
Heller Working Fund Programs 

Maybe your company finde itself in the position 
today of passing up profit opportunities because you 
lack the cash for doing the things you want to do 
If so, you should learn the facts about Heller working 
fund programs. If your company does an annual! 
volume of $300,000 to $20,000,000 or more and 
can be strengthened in operating position or 
profit potential, investigate the story of Heller fund 
and services today. Write for a copy of “Operating 
Dollars For Every Business” or for specific informa 
tion pertinent to your own situation. All inquiries ar¢ 


treated with confidence and without obligation 





CONTINENTAL 
POWER 


Compact, rugged, and highly maneuver- 
able, Towmotor's Model 680-P is speeding 
work and cutting cost on more and more 
jobs, indoors and out. It travels up to 112 
mph—handles 3'/2-ton loads. Power: 
Continental Red Seal F-209—51 hp at 
2200 rpm. Available also for operation on 
LP Gas and Diesel Fuel. 











The pace-setting Towmotors are a good example of what can be accomplished 
when industrial leaders of the caliber of Towmotor and Continental pool their 
efforts. Fine result of teamwork between two outstanding pioneers, they combine 
efficiency, driver comfort, and ease of operation, with a degree of indoor-outdoor 
versatility that is finding them more and more jobs in the expanding construction 
field. Their dependable performance, over long periods with an absolute 
minimum of upkeep, proves that it pays to be choosy about the power that’s 
the heart of the machine—to buy a make that features the in-built extra value 
of Continental power. 


ANY EQUIPMENT IS BETTER WITH 
CONTINENTAL RED SEAL POWER 








|G EAST 45TH ST, NEW YORK 17, NEW YORK © 3817 S. SANTA FE AVE, LOS ANGELES 58, CALIF. 


| 6218 CEDAR SPRINGS ROAD, DALLAS 9, TEXAS © 1252 OAKLEIGH DR., EAST POINT (ATLANTA) GA. | 
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a lot cheaper than firing a dozen Talos 
missiles or an atom bomb just for prac- 
tice. And these complex weapons of 
modern war, in the Navy’s view, cannot 
be effectively simulated by the older, 
ungadgeted type of war game. That 
was played with stacks of maneuver 
rules, fire effect and damage tables, with 
probability simulated by an umpire’s 
throw of the dice, and markers moved 
around on a floor grid by hand to simu- 
late ship movements. After a move tak- 
ing a few minutes there would be a long 
interruption while the rules were ampli- 
fied to evaluate it 

Monday morning admirals may doubt 
the value of anv simulation, but the 
Nav feels NEWS creates operational 
situations that truly resemble actual 
command experiences 

That's beca of three things ] 
NEWS works on the same time scale 
as real life—the time a torpedo takes 
to reach and sink a submarine is about 
the same as in actualit 2) new com 
mands can be fed in to mect a changing 
situation; and (3) the effects of each 
action are continually evaluated and fed 
back into the svstem 
e Elaborate—NEWS is housed in a 
three-story building containing equip- 
ment nd onti rooms, an umpire 


ture, page ind a series of 


read (pl 
command centers outfitted like those on 
real ships, with communications systems, 
radar simulator, and so on. Each center 
houses from one to four forces—a force 
can be anvthing from one submarine 
to a carrier task force here are 48 
forces in all, 24 to a side 

When a force inder meets the 
enemy and fire 1 tars hat infor 
mation goes t umpires and to 
the dai o¢ r, whose memory 
is stored with weap characteristics 
and d irget d 1¢ COM- 
puter figures out how likely hit is 
and hov lamage it is likelv to do 

If a ship is « 1 tl computer 
iutom op speed or 
weapon effectis s. The human un- 
pires can rvel ny po to 
change the « reactions, or to 
idd OI elit In ¢ Ta I he 15-ft 
screen C\ watch can be scaled to 
represent an area +0 miles square, +00, 
1,000, or 4,000 

All movements on it are plotted 
optical projectors controlled by naviga- 
tional computer hese record the 
speed and direction ordered by the 
the po 
sition of each force at everv moment of 
play—information needed by the 1 
simulators as well as by the umpires 
e Different—NEWS differs from digital 
computer simulators used in business 
gaming, or logistics studies, which work 


command centers, computing 


faster than real time and can compress 
a vear’s activity into a dav. Dygital 
computers can also easily handle a 
eater number of variables—more dif- 


1 


BUSINESS WEEK e Nov. 15, 1958 





BEING DOWN ON SOMETHING YOU AINT UP ON 


MAY BE COSTING YOU MONEY 


If misconceptions about “slow movin’ Southern workers” 
are delaying your decision to expand operations into 
the South, let G. Randolph Babcock, President of Pelton 
& Crane Co., Charlotte, N. C., tell you of his experience. 
Mr. Babcock moved his dental and surgical equipment 
manufacturing plant to North Carolina in 1955. He has 
had ample time to evaluate the industrial South. 


Many people in the North just ‘ain't up’ on what goes 
on in the South,” says President Babcock. ‘Some still 


believe that Southern workers are slow and easy going 
They are wrong and | can prove it! 

“Within six months after our Southern work force for 
Pelton & Crane was hired, it was producing at greater 
efficiency in North Carolina than we had ever experi 
enced. And the majority of workers are operating ma 
chines completely foreign to them .. . | have nothing 
but the highest praise for North Carolina workers. They 
learn rapidly, appreciate their jobs and are anxious to 
give a day’s work for a day’s pay.” 


For prompt and confidential 
plant location information 
you are invited to contact 
William P. Saunders, Director, 
Department of Conservation 
and Development in Raleigh 





A MESSAGE TO AMERICAN INDUSTRY 


ONE OF A SPECIAL SERIES 


In financial aid to education... 


What Should Business Do Now? 


Now that the federal government is entering 
the field, should business firms stop giving 
financial aid to our colleges and universities? 

This question is now being discussed by busi- 
ness directors throughout the country. The dis- 
cussion is prompted by the near-billion-dollar 
program of federal aid to education passed by 
Congress a few months ago. For if the federal 
government, with its access to billions in taxes, 
is assuming responsibility for the financial wel- 
fare of education, should not business get out of 
the way and let the government take over? This 
is the general way the question is being asked. 


The answer is a resounding NO. 


What The Federal Program Does 


The new federal program makes it possible 
for the government to spend the imposing total 
of $900 million for aid to education over the 
next four years. There are still many loose ends 
in the program. But already it’s quite clear what 
such funds will — and will not — do to help re- 
lieve the financial plight of our colleges and 
universities, 

First of all, the program is not going to solve 


any financial problems in education overnight. 


The program is just barely underway. So far no 
money has actually been allocated, and Congress 
has appropriated only $40 million — less than 
5° of the total. 

More important, there is very little in the 
total program which will result in direct aid to 
colleges and universities. The program does set 
up fellowships to train college teachers. But 
most of the aid will eventually be channeled 
through the states to primary and secondary 
schools. The main focus of the program is edu- 
cation for national defense — strengthening 
science, mathematics and foreign languages in 
elementary and secondary schools, together with 
grants for counseling, testing and research. 

The one big item for higher education is a 
$295 million student loan program, which will 
help needy students pay tuition and other fees. 
But tuition rarely covers the full cost to the col- 
lege of educating a student. So the net result 
could well be an additional financial strain on 
our institutions of higher learning. 

For the three most pressing financial needs 
— faculty salaries, scholarship grants and new 
plant and equipment—colleges and universities 
must still rely heavily on help from the business 


community. And it would indeed be a major 





misfortune if the recent actions of the govern- 
ment put a blight on this growing and substan- 
tial support to higher education. 

In the last ten years, business has expanded 
its financial aid to education by more than four 
fold. In 1948, contributions were only $24 mil- 
lion. In 1957, such aid reached an estimated 
$125 million. Moreover, corporations have been 
putting a larger proportion of their total chari- 
table gifts into education. In 1950, the percent- 
age was only 17°,. By pre-Sputnik 1956, the 
share had already increased to 34‘; , according 
to figures recently released by the Council for 


Financial Aid to Education. 


Why Business Must Help 


The most compelling reason for increasing 
business aid to higher education — at an even 
faster rate—is that our colleges and universities 
desperately need financial help. |t is that sim- 
ple. Private contributions to higher education 
must average at least $400 million over the next 
ten years if our colleges are to meet rising oper- 
ating costs and raise faculty salaries to decent 
levels. Despite the growth in business contribu- 
tions, we are still well below that goal. 

If our colleges cannot solve their mounting 
financial difficulties through voluntary help 
from business firms, alumni and communities 
— then it is to be expected that federal aid ul- 
timately will be mobilized in a big way. [n prin- 
ciple, if not in dollars, the 85th Congress has 
paved the way. Indeed, a large federal scholar- 
ship program was squeezed out of this year’s 
legislation only in the course of last-minute com- 
promises. And Arthur S. Flemming, Secretary of 
Health, Education and Welfare, has urged that 
the next session of Congress restore the scholar- 
ship program. 

About any federal rescue operation for higher 
education, two things are quite clear: 

(1) Such aid will come too late to prevent ir- 
reparable harm resulting from the current 
shortage of funds. The need for help is 


urgent and immed late. 


With federal taxes taking over half of all 
corporate income, any federal program in 
the end will be financed in large part by 


the business community. 


- 


An Opportunity 


So, viewed narrowly, it is in the selfish interest 
of business firms to aid our colleges and univer- 
sities now, rather than wait and be forced to pay 
later on. By doing so, they ensure that business 
will have a continuing supply of well-trained 
graduates. They take advantage of the tax laws 
for charitable contributions which mean the 
government in effect assumes more than half the 
cost of business aid to education. And they win 
gratitude for a voluntary and generous act. 

Viewed in the broad public interest, the busi- 
ness community has an opportunity to perform 
a financial rescue mission in education which 
could well be the key to suecessful survival, not 
only of our present system of higher education, 
but also of the nation itself. 

As previous editorials in this series have 
pointed out, a very small share of the net in- 
come of business firms — about 1% — would 
do the job. Certainly business must not be dis- 
tracted from this opportunity by the new ven- 
ture of the federal government in financial aid 


to education. 





This message is one of a series prepared by the 
VecGraw-Hill Department of Economics to help 
increase public knou ledge and understanding 
of important nation-wide developments. Per- 
mission ts freely extended to neu spapers, 
groups or individuals to quote or reprint all 
or parts o| the text. 


Aeuastd Ober. 
PRESIDENT 


McGRAW-HILL PUBLISHING COMPANY, INC. 














ferent tvpes of ships, or more kinds of 
weapon per attack force, for example— 
than NEWS. But they provide little 
simulation of the human. stress of 
moment-to-moment action, and they 
provide no way of changing input data 
in the middle of an operation. All de- 
cisions must be programed in advance. 
e Measuring Probabilities—One reason 
in analog computer is called by that 
name is that it records a change in the 
thing measured by a_ proportional 
change in voltage output. In NEWS, 
the computer is programed with the 
probability of hits and extent of damage 


for every of weapon against every 





kind of. target at a given range. When 
1 weapon is fired at a target, onc ele 
ent of NEWS. generates a_ voltage 
roportional to hit probability ind a volt 


ige proportional to extent of damage 

These voltages go to elements called 
hit and damage resolvers, where th 
random nature of damage is taken into 
account by the use of generated noise, 
or random electric impulses 

NEWS was designed bv the Nav 
F lectronic ibo rv, San Diego, 
which built it in collaboration with 23 


industrial companies. 


ADDRESS YOUR 


PACKAGES 


.. IDENTIFY YOUR 


PRODUCTS 


THE FAST, 
EASY WEBER WAY 


... fast, easy and at low cost! Weber mark- 
ing equipment eliminates preparing separate 
labels for multiple shipments to the same ad- 
dress. One girl types one stencil—and the 
typing job’s done for addressing or marking 
hundreds of cartons. 

Use Weber marking equipment to print 
product or carton content identification la- 
“Assembly Line” Shipment Ad- bels, too, as you need them. Saves invest- 
dressing booklet tells how you ment in pre-printed label inventories, elim- 
can save addressing costs. “How inates b h stencili ds h : f 
To Custom-Print Labels As You mates brush stenciling — ends hunting for 
Need Them” gives complete de- | SPecific labels or waiting for reordered labels. 
tails for lower cost carton content For speed and economy in addressing I ) 
dentifi w . E . se : ee 5 
identification. WEBER MARKING — nackages or identifying your products, use today ry ect notors, thi 
SYSTEMS, Division of Weber Ad- 7. ° ~~ lige ° a ; ; 
dressing Machine Co., Inc., Mount | Weber equipment. Write for complete infor- 
Prospect, Illinois. Dept. 15-K mation today. 


Send for free booklets 


moto! 


s designed 
of electrical in 


WEBER HANDPRINTERS sulatio inghouse 1s grooming fo! 


emperature missile and_ rocket 
, ' S( he metor is wound in_ pur 
Webe } ‘ \ NS ver. which has better electrical char- 


than copper at high tem- 
MARKING SYSTEMS - 


] 


crature 
the new insulation is made of 
blend of such inorganic materials as 


WEBER LABEL PRINTING MACHINES ‘lass cloth, mica flakes, silica, and phos 





phate 
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GRINNELL PROTECTION 
85 FEET IN THE AIR! 


Working 85 feet above a busy produc- 
tion line, a Grinnell erection crew pro- 
vided dependable sprinkler protection 
for the entire high-ceiling plant of a 
nationally-known turbine manufacturer, 
without causing the loss of a single hour 
of production. 


High-ceiling jobs like this, with their 
unusual protection problems, are taken 
in stride by Grinnell — because Grinnell 
installations are regularly engineered in 
advance. The complete system — pipe, 
hangers, valves, sprinkler heads — is 
normally prefabricated in Grinnell shops, 
then rushed to location. Expert erection 
crews assure fast, careful installation — 
with only a minimum of disruption or 
inconvenience. 


Throughout every Grinnell System, 
moreover, are the most dependable fire 
safety devices known. . . Grinnell Auto- 
matic Sprinklers. They detect and stop 
fire at its source. They never relax their 
vigil — pay for themselves frequently in 
a very few years with impressive insur- 
ance savings. Want more facts? Write 
Grinnell Company, Inc., Providence 1,R. 1. 


Grinnell! Quartzoid® Bulb Sprinkler, 
most advanced design for speed 
and dependability. 


GRINNELL 


FIRE PROTECTION 
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wered cotton [ 


Continental 
Pioneered 
Mechanization 


ginning industry was one 

i to use pneumatic and 
mechanical conveying principles, and 
pioneered in bulk materials handling 
Continental know-how” in contract 
manufacturing of all types of special 
the prod ictof 125 years’ 
building cotton gin 


machiner 
evxperic 


mach 


For complete details on Conti- 
nental’s ability to handle your 


job, call, wire or write. 


INDUSTRIAL Division 


Continental in Company 


ATLANTA +- DALLAS + KNOXVILLE - 


BIRMINGHAM, ALABAMA 


MEMPHIS - MOBILE - NEW YORK 17 





HYDROSCALE 


ON YOUR 
CRANE HOOK 


ALL WEIGHING IS DONE 


ON YOUR CRANE HOOK . 
OUTMODES COSTLY CENTRAL 
WEIGHING STATION 


COMPLETE LINE OF 110 
MODELS NOW AVAILABLE 


TYPICAL WEIGHING 
APPLICATIONS 

Just a few of the many appli- 
cations include—loading, un- 
loading, batching, check 
weighing, 


svt th 
evein sp Act: 
production control, pr FLOOR 
— SAVE MONEY! 


HYDROSCALES guaranteed— 


to be free of defects in workmanship and 
materials, and accurate to 2 of 1% of the 
maximum dial capacity. 


foundry 


checking inventory, 


and, protecting your equip- 
ment from overloading. 


Write for descriptive literature explaining model features. 


HYDROWAY SCALES, INC. 
31312 Stephenson Hwy. Royal Oak, Mich, 


“The world’s largest producer of crane scales” 
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SALES BUILDER 


Gas or electric pow- 
ered, scaled down 
real Junior autos; 6 
models. Sensational 
as consumer and sales 
incentive prizes, gifts 
Write for details 


POWERCAR CO. 


290 Willow St., Mystic, Conn 


EXPANDING INDUSTRY 
——z, IS ON THE 


ve 
NORTH CAROLINA 


SEE PAGE 143 


FOR 


ASBESTOS 
YARNS «+ FABRICS + TAPES 
write Dept. A 


United States Rubber 
Rockefeller Center, N.Y. 20. N.Y. 


NEW PRODUCTS 








It's Tougher .. . 


...and relatively cheap, 
too—this new columbium alloy 
steel offering both strength 
and workability. 


New comparatively cheap _ steels 
have been developed by Great Lakes 
Stecl Corp. to fill the big gap between 

i 
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ee I believe that the time is coming when all 


the wheels—the railroad wheels, the truck wheels, 


the air liner wheels and the wheels in the pilot 
houses—will be moving in closer concert for the 


good of agriculture and industry. 


a ; ’ 
7 I don’t believe we need common ownership 


in transportation in order to work more closely to- 
gether. I think that joint rate and service arrange- 


ments are just around the corner. 


I feel certain that we can have truly co- 
ordinated transport in this country, given reason- 
able initiative and at least a minimum of good will 


and good intent.” 


Guy W. Rutland, Jr., President 


AMERICAN TRUCKING ASSOCIATIONS, INC. 


WASHINGTON 6, D. C. 


MADE BEFORE THE PITTSBURGH INSTITUTE, TRANSPORTATION ASSOCIATION OF AMERICA, SEPTEMBER 





GOOD AS CASH ANYWHERE, ANYTIME 


BUY THEM AT YOUR BANK 


a 


«YOUR SIGNATURE IS YOUR SAFEGUARD 


y 
—\ , FP 


OMISAFE WAY 
TO GARRY MONEY 


FIRST NATIONAL CITY BANK 


TRAVELERS 
CHECKS 


FULL REFUND IF LOST OR STOLEN 
BACKEO BY THE FrestT war NAL CITY BANK OF HEW YORK 


MEMBER FECERAL DEPOSIT INSUBANCE CORPORATION 


PLEXIGLAS 
CHAIR 
MATS 


Does Much More | 
than just Protect 


Floor Show gives ‘‘under-glass"’ 
protection to fine carpets or 
floors and lets their beauty be 
seen. 


if you pride yourself on taste- 
fully decorated offices, ask your 
office supply dealer to show you 
Floor Show. 


Write for literature. 


ena Dolla PRODUCTS 


1400 Hender Branch office 
P. O. Box 1440 Houston, Texas 
Fort Worth, Texas *Patent Applied For 
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NEW PRODUCTS BRIEFS 





Corrugated steel roofing now comes in 
31-ft. rolls that can be unrolled directly 
on roof timbers by two men. The nail- 
ing edge is crimped so it can be nailed 
flat against the wood, and a mastic 
sealer on the other edge—where the next 
strip will overlap—provides resistance. 
Manufacturer: Ceco Steel 
Corp., Chicago 


Products 


. 
A simple magnetic “handle” is bidding 
to replace electromagnets for handling 
material up to 300 Ib. in metalworking 
plants. Called the Bearpaw, it has mag 
nets imbedded in Vibrin polvester plas 
tic. ‘The magnetizing force of the 
magnets extends only ‘sth of an inch, 
a desirable quality in handling one 
piece of metal out of several. Man- 
ufacturer: Smith’s Magnet Sales Co., 
12643 Los Nictos Rd., Whittier, Calif 
Cost: about $40 
« 
An ultraviolet-sensitive tube has been 
developed that simultaneously detects 
fire, smoke, and combustible vapors 
Most existing devices can sense only 
one of the three. ‘The new tube is ex 
pected to have a virtually unlimited life 
expectancy. It’s now in pilot produc 
tion by the manufacturer, Minneapolis 
Honeywell Regulator Co., Minneapolis 
‘ 
A new adhesive developed by Eastman 
Chemical Products, Inc., will bind any 
two materials together. It is now avail- 
able commercially for the first time 
from Eastman and Armstrong Cork Co 
(he manufacturer claims Eastman 910 
adhesive is the first adhesive that will 
produce high-strength bonds between 
any combination of materials without 
high pressure, heat, solvent evaporation, 
or long curing time. Cost: $75 per Ib. 
a 
Pre-finished plastic paneling is moving 
into homebuilding markets almost as 
rapidly as aluminum (BW —Oct.4'58, 
pOS). The newest is a translucent panel, 
of acrylic plastic, suitable for such out 
door uses as partitioning sundecks and 
patios 
U.S. Rubber will market the new pan- 
els late this vear, in 22 colors and in 
sizes up to 34 ft. by $4 ft. Prices will 
run from $1-S2 per sq. ft. for sheet 
panels and $3-S5 for sandwich panels. 
. 
Instant photo-printing has been ex 
tended to press and view cameras by a 
new Polaroid Land 4 x 5-in. film holder 
that uses Polaroid sheet film instead of 
the usual roll. One tvpe of film permits 
the negative to be retained, after th 
60-sec. print is made, for future dark- 
room use as with a conventional nega 
tive. Polaroid Corp. of Cambridge, 
Mass., sells the holder for $49.95, 
12-exposure film packets for $6.22 up 


Naugatuck Chemical Div. of 





To The Solution 
of Management 
Men’s Problems 


clues: 


Published: weekly — closes 12 days in 
advance. 





Rate—$10.15 per line ($5.08 per line 
for position wanted ads), minimum 2 
lines. Allow 5 average words as line; 
count 3 words for box number. 





{DDRESS BOX NO. REPLIES TO: Bor No. 
sifted , f this publication, 
t you 
P.O BON 1 
\ M mr 


ISCO Post 





POSITION WANTED 
Administrative Sales-Atomic Components, 
1 4 t ind Die Cast Mold Excel- 
t manage small eXx- 
five figures 


Business Week 
CAPITAL TO INVEST 


Commercial and Real Estate Financing. ist & 
’nd Mortga Co n I Chattel 
Machiner Equipment, Fixtures & 


Leaseback, 


) we nstructio ,oans 


B vy York, N 


—— EXECUTIVE PROBLEMS? — 
If your organization is in need of men at 
the executive level try contacting them 
through an inexpensive but effective ad 
vertisement in BUSINESS WEEK’S own 
classified advertising section “clues”. 








4a 7 


DO WE HAVE 


YOUR 
COMPLETE 
ADDRESS? 


Not unless you in- 
cluded your postal 
zone number when 
moving, subscribing 
or renewing subscrip- 


tions. 








nail 
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THE TREND 





ls Business Playing Too Cautiously? 


It’s clear that business economists—and the com- 
panies they serve—are taking a hopeful but ex- 
tremely cautious line on the outlook for 1959. Last 
week, at the University of Michigan, 70 economists 
forecast, on the average, that gross national product 
would total $459-billion next year (BW—Nov.8’58, 
p34). At the same time, the F. W. Dodge Corp. re- 
ports that 212 economists, polled in its annual econo- 
mists’ opinion survey, expect, on the average, to see 
GNP reach $460-billion by the fourth quarter of 
1959. Since, according to current estimates of gov- 
ernment statisticians, GNP is already running at an 
annual rate of $450-billion, both the Michigan and 
Dodge polls suggest that the “standard” forecast at 
this point is for GNP in 1959 to rise by only about 
242% from its current rate. 

Whether this conservative forecast turns out to 
be right or wrong, there’s much to be said in favor 
of the caution that business is showing as the econ 
omy moves out of the sharpest recession we have had 
during the postwar period. For the absence of 
euphoria and speculative frenzy makes it more prob- 
able that recovery can be achieved without immedi- 
ately renewing heavy pressures on the price struc- 
ture. In that case the monetary authorities will feel 
less need to adopt the highly restrictive policies that 
might bear down quickly and inequitably on par- 
ticular sectors of the economy, such as housing or 
public construction, and which might indeed start 
an early swing to recession again. Balanced growth 
that fans out over the entire economy and continues 
for several years is obviously preferable to jerky 
and spasmodic growth. 

Yet the present caution of business can’t be at- 
tributed entirely to statesmanlike wisdom. We sus- 
pect, on the contrary, that it simply represents the 
customary lag of business expectations behind the 
course of events. Business was reluctant and slow to 
recognize the onset of the recession a year ago, and 
it has been similarly slow to recognize the strength 
of the recovery thus far. This slowness to recognize 
change stems, in large measure, from a visceral 
belief that tomorrow must closely resemble today. 

The trouble is that initial slowness to react cus- 
tomarily gives way to a sudden double-take. The 
danger comes when, after this double-take, business 
drastically revises its too conservative earlier fore- 
casts and plans, suddenly swings to the opposite 
extreme—and starts building inventories too fast, 
thereby creating the conditions for a future reversal. 

No individual businessman can prevent this 
familiar sequence of over-caution and over-exuber- 
ance. But he can recognize its hazards and learn to 
allow for it in his own planning. By learning to see 
the symptoms in himself, each businessman can 
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avoid getting caught up in the wide swings of senti- 
ment, and in doing so he can contribute to the sta- 
bility of the whole economy. 


Right of Access 


The Justice Dept. last week laid down the guide 
lines for what appears to be a new code of conduct 
for businessmen dealing with the federal regulatory 
agencies. In a brief filed with the Federal Com- 
munications Commission, Atty. Gen. Rogers sug- 
gested that FCC and all similar agencies should 
automatically disqualify any applicant who tries to 
use undue influence to get a favorable decision 

After the unpleasant revelations of the past year, 
no one can doubt that the Administration needs to 
do something to put the activities of the regulatory 
agencies on a firmer moral footing. And in principle, 
no one can quarrel with Rogers’ prescription 

3ut if the Rogers formula is adopted in practice, 
we want to be sure that two very important qualifica- 
tions are attached to it 

First, it should be understood by the agencies and 
by businessmen alike that under the U.S. system of 
government, a man is entitled to make the best 
possible case for himself and that there is nothing 
shameful about using this right to the limit. A busi- 
nessman is expected to fight for the best interests 
of his company; he is not supposed to act like Al- 
phonse and Gaston. If he forgets this and gives up 
too easily, both his company and the economy as a 
whole will suffer. 

Secondly, and even more important, applicants 
before the regulatory commissions must always have 
the right of access to the officials who are doing the 
regulating. Nothing could do more harm in the 
long run than to establish a set of lofty tribunals 
insulated from the real world and shielded from 
any contact with the men whose affairs they direct. 
A man with a problem must always be free to argue 
his case until he is sure it is understood—and, if he 
thinks it will help, to call on his congressmen for 
advice and guidance 

In the long run, the real answer to the problem 
of maintaining high moral standards will not be 
found in formal codes of conduct. It will be found 
in the quality of the men who are appointed to 
office in the regulatory commissions. If an office 
holder is such a weak personality that he is going 
to be overawed by a call from a congressman or 
corrupted by a hint of future favors from an appli- 
cant, then he should be replaced in a hurry. If he 
is strong enough to deserve appointment in the first 
place, then he will be able to keep his door open to 
all comers without risking contamination 
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Pittsburgh has a new look today andsodoesthe American industry,” the hotel has just been com Kir 
city’s favorite hotel, the world-famed Penn- pletely redecorated to provide luxurious modern N'AGARA FALLS, Ont 
Sheraton. Located on Mellon Square, “heart of | comforts. Visit the new ‘Harp and Crown” Room. HAMILTON, Ont 
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Another new development using 


B.EGoodrich Chemical «a materia: 


. 


Aluminum awnings and aluminum siding made by Hastings Aluminum 


Products, Inc., Hastings, 


Michigan, in a 


vide range of colors using coatings 





manufactured by Sherwin-Williams, Inc., Cleveland, Ohio, made with Geon. 





B.F.Goodrich Chemical Company supplies the Geon polyvinyl materials only. 


Homeowners get new high in quality, new low in upkeep with... 


aluminum siding coated with Geon 


Both the siding and awnings of this 
house are made of aluminum coated 
with Geon polyviny]! resin. They will 
not need painting for a long, long time 
because this Geon coating is really 
tough and durable. Both sides of the 
aluminum are coated before the siding 
and awnings are fabricated. Then the 
metal is formed, bent, punched and 
all with- 
out affecting the appearance or 


even applied to the house 


performance of the finish. 

Extensive laboratory and field tests 
have proved that this enamel-like 
coating made with Geon produces out- 
standing appearance, as well as wear- 


B.EGoodrich 





and weather-resistance far beyond 
what is available from conventional 
finishes. The manufacturer warrants 
this finish against blistering, cracking 
or crazing for 10 years. All that’s 
needed to restore its excellent appear- 
ance is periodic washing. 

Coatings made with Geon offer su- 
perior abrasion, electrical and chemical 
resistance—reasons why Geon is often 
the key to a new or improved product. 
For more information, write Dept. 
LA-12, B.F.Goodrich Chemical Com- 
pany, 3135 Euclid Avenue, Cleveland 
15, Ohio. Cable address: Goodchemco. 
In Canada: Kitchener, Ontario. 





B.F.Goodrich Chemical Company 
a division of The B.F.Goodrich Company 


GEON polyvinyl materials * HYCAR American rubber and latex 


GOOD-RITE chemicals and plasticizers * HARMON colors 





